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Rain-Water 

Cut-Off... 


We The Strongest, 


i most Durable 


je, and Cheapest 


Mm! Cut-off on the 


: % Market. 


1e only single 
Cut-ott made to fi 


4{ 
eee leading jobbers. 


| 4. 


Patent applied for. 
Coomewnw & 
io & 21 E. South St., 
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only by 


Geiger, 
Indianapolis, Ind. 








jood 
1e 


‘Z 


THE BEST F 
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Because 
SEs Economical 





and 
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RSS 


DE "ROIT FE 


20 Atwater Street, 


‘alak 
NCE CO. 
Detroit, [Mich 


Manufactured I _{z 


Tndependent 
Reaisters 
and Ventilators 
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SRR AAR INAS: 
oneness 
2 NOTA 
ESO 
RERACSSYEN 
Rader Tele 7 
” tte 
Quality and prices right. 
Tndependent Register Qo., 


153 Champlain $t., 
Cleveland, Obio. 











Our Customers 


IF YOU WANT THE BEST 


GALVANIZED 
SHEETS 


BUY THIS BRAND 


, 4 
ot 


F 3 
& 


Atlas Bolt & 
Screw Co., 
Cleveland, O. 


37! STRUTHERS. OHIO. 


$ Stove Bolts, Stove ; 
$ Rods, Machine 
$ Screws, Pointed 
$ Pins, Threaded 
$ Wires, Rivets, 
3 Special Bolts 
$ Mica Bolts, 
$ Pressed Nuts. 


AR FINISH 


uv 


HUAXD s . 





. 

3 | Very soft sheets—no rough edges, 

3 Especially adapted for eave 
trough, cornice work, e 

¢ | We also make all grades 

Sheets, plain and 

Write us. 


Flat Head Counter Sunk Stove Bolt. 


Test pen 


ac. 
of black- 
cold rolled, 


Cold 





RS TRON STEEL @ 
‘ 
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{UNIFORM-SOFESMOOTH 





Not the (Cheapest, | 


Asbestos Furnace Cement, 


Stove Lining. 


u want the best goods? 


an HE WM. 


If so, write fo1 | 


ONNORS PAINT MFC. CO. 


C 


TROY. 


rice and sample. 


We “We 
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| 
| 
| 


N. WARSCHANER, 


Importer and Exporter 
Commission Merchant, 


49 Mariahilferstrasse, VIENNA, AUSTRIA. 


Ras Unequaled Facilities for the Distribution of American Specialties in 
Austria-Hungary and Southeastern Europe. 


Black Diamond Files « Rasps. 


PERFECT ALWAYS 
Medals 


<n00k MAR. 
Awarded = 


Cc. & H. BARNETT CO., 


Black Diamond File Works. Philadelphia, Pa. 





At 
International 
Expositions. 


Twelve 





easuring Capes, = = 


Steel, Metallic, Linen, Etc. Our Goods are Recognized 
as The Best. Tinner’s Rules, Magic Pattern Rules, 


i, . 4 * . 
Etc. Send for Catalogue and mention lhe American 


Artisan. 


[utkin Rule Zo,, = = Saginaw, [PYicb. 
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®TABASCO” WATER HEA 


ALL STEE 
SELF FEEL 
SHAKING 

C 



































A Postal Card from you will bring valuable, complete 


FoR 
information in regard to the best, most comprehensive, Small Reside 
strictly modern line of these goods. Flats, Hotel: 

Baptisteries, 


WRITE US TODAY. 


New York, Boston, Philadelphia, AMERICAN RADIATOR COMPANY 


t. Louis, Buffalo, Minneapolis, ; 
Denver, Detroit, London. Lake and Dearborn Sts., CHICAGO. | 


Bath Houses, 
any place a s 
ply of hot w 
is needed. 
SEND FO 
CATALOGU 


Kewanee 














tre CLARK mani 
KEROSENE OIL Kewanee, 





SYSTEM Chicago Store, 167-169 East Lake St., Chica 
St. Louis Store, 102 N. Tenth St. 
For heating Soldering Irons, 
Capping Steels, ctc. Used by 
Tin and Sheet Metal Workers, 
and Canning Factories. 2,000 
systems new in use; a saving 
of so percent. is realized. You 


cannot afford to use any other. | 
A little power is required to run air pump | 
to produce a continuous air pressure 











































Stops smoke and storm blowing dow 


THE CLARK NOVELTY CoO, Rocuesren, n. y. 
low or poor-drawing chimneys, and makes 


“BE SURE YOU'RE RICHT, THEN CO AHEAD.” || 2° ==" 


You will be right if you use Colebrook’s Asbestos Fure | pictires attract, and tell a long story elfectivel 


We send free to dealers above cut for advert 


nace Cement and Indestructible Stove Putty. | ing. Also sell the Best Chimney Tops on eart 


Irons only or complete. Write us 


Write to-day. W.H. Colebrook & Co., Syracuse, N. Y. POWERS BROS., Streator, Il. 


MONEY 


made in the furnace business is 
largely determined by the furnace 
handled. The dealer handling ~ 

our furnaces always finds it profit- ee & sea Sy 


able. Ji 

















Brand’s Steel Dome Base 
Heating Furnace. For Hard or 
Soft Coal. Three Sizes. Portable 
Brick Set Form. 

Brand’s Magnet Wood Fur- 
nace. Portable Form. Three Clean- 
Out Doors, four inches diameter on 
each. Radiator made of 14 Gauge 
Steel. 





Write for Catalogue 


Brand Stove Co. 


Milwaukee and Chicago. 





FOR WOOD. 
SIMPLE. SAFE. DURABLE, 


The Best & Cheapest Line of Wood Furnaces. 
FURNISHED FOR EITHER BRICK OR 
GALVANIZED IRON CASING, 
Send for Catalogue. 


Neenah, Wis. 
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Name-Quality_Originality 





Because we know we are making the Best Steel Range in the world is no reason why we should hold 
our hands and rest on our laurels. 

To make the best has been our aim (and our friends say our efforts have been successful), and to 
mprove upon our past achievements shall ever be our endeavor. 


Ringen Stove Co. 


St. Louis. 
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White’ s Maxim 






is built to overcome every 
objection that can be raised 
“Ges M1 , - against this class of goods. Its 

price is low and its construction 


By KX } 
Bees Nea hy , and ornamentation are the finest 


on any steel range. 
There is no danger of 
rusting in a White’s Maxim. 


A shield across the back of the full 
cast reservoir attachment prevents this. 


There is no jerking and yanking to 
get the oven door to work— it is 
spring balanced. 


There is no mixing of North Pole 
and Equatorial climates in the oven— 


a sheet iron shield below the 
steel bottom equalizes the heat in the oven. Other features that show it’s up to date are: 
Pouch Feed for Coal—new for 1900. End Feed 
for Wood or Coal, with both Front Swing and 
Side Swing. Duplex Grate that can be removed 
through Grate Door. Front Poke Door, with 
Slide. Damper—new for 1900. Cast Back Flue 
and: Planished Steel Body, with triple walls 

of Steel, Asbestos and Steel. 


The dealer doesn t have to apologize for the way this range looks. It has base skirting, making 
a handsome finish, and is full nickel trimmed, with nickeled steel bands on 
edge of top and on high shelf and high closet. The design is beautiful and pleasing. 
The dealer can Change all reservoir ranges to square. Water fronts are fur- 


nished for all sizes. 
No wonder dealers are anxious for agencies! Why not secure one yourself? Our 37th annual 
catalogue is to be had for the asking. x 


"Thomas Yfhite Stove Co. 


Quincy, Ill. 
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Steel Anchor 


wz 
Ky ieee 


























Wrought Steel Ranges. ,@cSvmino.. 
ARON tat (5 > ie 
For Hard or Soft Coal, ‘| means 
Coke or Wood. 


Nine years constant manufacture of these ranges 
confirm and emphasize the excellent satisfaction 
they are giving. 

Only the best materials are employed, and 
the workmanship is skilled and high grade. 


The ornamentation is rich and. 













d attractive. 
ts There are many advantages, con- 
on veniences and points of merit not 
st . 

found in other ranges. . 
of WPS 54+ 2+5$ 233455334 442+-+s- a? » , od RRS 
* ® We invite a critical examination of the Steel Anchor 
® to satisfy you that its construction is such as to give’ $ 

® the greatest durability, maximum economy of fuel, quick 
to » and a Renee baking qualities and great cleanliness. : 
Is ae . 
le 
1e 
re. 
ing 
on 
iz. 
a 
ual 
as 

I erstegge, Gohmann & Co. 





Louisville, Ky. 























































The GOLD COIN is 
distinctively 


A Family | 
Range 


Clean, Economical and 
Convenient. 


ooo 


’ 
7 
4 


t 
r 
t 

® 


a 


: 


Its Popularity is Estab- (| am 
lished. ( 4 == 
—_____— é& ~ = — 


The Popular “ Family Steel Range” is the “GOLD COIN.” Fully Warranted. 
MANUFACTURED BY 


THE GHICAGO STOVE WORKS 


CHICACO, ILL. 


Great Variety of Styles, 16-18-20x21 Inch 
Ovens, For all Kinds of Fuei. 
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It is unexcelled 
for Economical 
Consumption 
of Fuel and 
Durability. 


























ee ee 


Bodies are made of highest grade Cold Rolled Malleable Steel. 
Bottoms of ovens are securely braced with heavy bars of iron. 
Ovens are boiler-riveted to bodies of ranges. 
Flues and End of Fire Box are asbestos lined. 
Top Warming Closet is Beautifully Japanned. 
Bodies of the Ranges are Baked to a high degree ot}heat. 
Low in Price, Hign in Quality. 
Writelfor Catalogue. Secure the agency. 







Wm. G. Willard, 


619-621 North Fourth St. ST. LOUIS, 






THE AMERICAN ARTISAN. 








NI) 
1) 


9A 
Ay 


os (; 


- 


2) 


“a 


Myrtle. For Coal or Wood. Medallion. For Coal. 








very [ycaler 


hould Pjandle a 


line of Reliable Cook Stoves. 
We have such a line which 
we offer at very reasonable 
prices. We guarantee the 


: workmanship and the quali- 
en fA 4 


~~ 
en 


. ty of material to be of the 


m™ 


7 


very best, and the prices as 
low as such articles of such ; 
quality can be afforded. oe 
We have a fine line of 
Heaters, too. 
Write for complete Cata- 


logue. 











omstock-(€ astle 
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IXL Economy. 











Woodbine. For Wood. Index. For Coal. True Economy. 
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SURE WINNER 


IS THE 






NEW ¢])”’ SERIES 





OF THE 





ae 






Last year’s “D” series was a leader, but the 
New 1900 “D” IS WITHOUT A RIVAL, 


ard 
f 


1e7 


vA 





DA 







SPECIFICATIONS: - ZC So. 


; NOS. COVERS OVEN TOPSURFACE FIRE BOX 
281 6x8 in. 18x18x13 26x 36 25 in. 
; 2g! aa 4 18x 18x13 26x 36 25 in. 
671 6x7 in. 16x18x12 26x32 
4x8 in. aie ; 
681 t 2x7 in. 16x 18x12 26x 32 
Square Top. Encased Reservoir. Portable Reservoir. age — 
High Closet. High Shelf. Tea Shelf, 7 ——————— 
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| THE NEW | SERIES 


| | 
1 A 

1] —we—X—_ 
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SAMPLE 


OF THE 


BEFORE PUR- 





A Splendid Article at a Very Low Price. 
Spring Balanced Oven Door. 


or coal. 
Flush Top Portable Reservoir 


centers. 


why we want to send you a sample of it 


af * The 


oid Mansfield, Ohio. 










REPOSITORY: For Neb., Western lowa, 
Southern South Dakota, and Black Hills. Dakota and Iowa north of C. M. & St. P. Ry 


E SURE AND SEE A 


New ‘sT)”” Series 


o> 
CHASING YOUR STOCK 


teel Ranges. 


Double steel walls, and Asbestos lined throughout 


Duplex Grate. Can furnish Flat Grate, either wood 


Full French Plate Top with extra heavy covers and 


Nickel band on front edge of top. Drop feed 
door. Grate door, for removing grate when re- 
quired. Sliding direct draft damper, and many other 
points of excellence which we might mention, but 
you can see more good: points in this Range in five 
minutes than we could tell you in an hour, and that’s 


— Eclipse Stove Co. 


REPOSITORY: For Minnesota, N. Dakota, Northern S. REPOSITORY: For Triumph Eclipse 
7 Denver, Col. 


: Steel Range. 
Omaha, Neb. OSCAR MILLSAP, Manager. St. Anthony Park, Minn. GRUENHAGEN BROS., Mgrs. KELLOGG & STOKES, Managers. 
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teel Ranges 


Moneycannot build a bet- 
ter steel range than the 
Reliable, consequently 
the Reliable will always 
be found for sale where 
there is a demand for 
the highest type of Steel 
Range. 

The reputation of our 
goods has made the 
name Reliable famous 


throughout the world. 


Write for Catalogue and secure the Agency, which 
is the way to success in the Steel Range business. 


chneider 





&T 


CLEVELAND, OHIO. 





renkamp Co: 


CHICACO, [LL. 
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etroit etroit Galvanizing 














The “Detroiter” Line 











Our Specialty is making and selling Highest Grade Guar- 
anteed Steel Ranges, Wood Air-Tights and Soft Coal Hot 
Blasts at prices not duplicated by others for same quality— 
trade-winning features found exclusively in the “Detroiter” Line. 

















“Detroiter” Steel Range. 











We sell the Best Steel Ranges ever offered 


at the price. Largest and most complete line of 


Wood Air- Tights «1 Hot Blasts 


made in this country. Write for Catalogue and prices when 
in the market. 








Detroit (jalvanizing & & Sheet Metal Works 


* Batnmore aves. Detroit, Mich. 























“Detroiter” 


Air Tights. 
All Grades and Prices. 





aad ing i= Sheet Meta (Yorks 





Hot Blast. 
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Prices Are 


Our Goods are Strict- 5 
* ly High Grade : 
and Durable. of 
We Make 65 
Styles and 
Sizes of 

Air-Tight 
Heaters. 




























BEAUTY- Style “A.” -——y . 
. COS Y—Style -B” Hot Blast. 


Our Stoves are made of Biue 
Polished Steel, superior finish. 
B.st proportioned stoves made. 


Tops that will not warp. 











Fuel op ning made with wire 





edge, preventing buckling and 








Our castings are smooth, our , 
getting out of shape. 








mounting is rfect. 
ou £ pe Bottoms double seamed, feet 


bolted to cleats underneath stove 








Extra heavy linings, plate in 








cover, swing cover, re-inforced. 





to prevent slipping. 











Large Capacity. 
Prompt Ship- 
ment 
Guaranteed. 
1. Write for 

_», Catalogue 
y and Prices. 


“ROY AL—Style “C,.’ PH(ENIX—Style “D.” 


Quincy ounitiry & Novelty Co. 


Quincy, Ill. 
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© Perfect Ideal 
Steel Range. 





a i ee ed 


——ry 


So marked are the constructional excellences of this latest product 
of ours that the dealer will find it the easiest Steel Range on the market 
to sell. Write for circulars and prices. They cannot fail to prove 
interesting and profitable to you. 


Ceveland Stee Ranae Zo., 


Cleweland, Ohio. 
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Red Cross 





entirely exclusive 
and exceptionally 
desirable feature of 
the Victor Steel 
Range, and it is 
only one of many. 
Write for catalogue. 
It will show you 
the others. 


o-Operative 
Foundry Co., 


Rochester, N. Y. 


Western Agents: 


J.P. Lindemann & Sons 


Milwaukee, Wis. 























Victor 


is anew steel range, 
made “in the Red 
Cross way.” It has 
sprung to the front 
of the steel range 
procession —that’s 
the Red Cross place 
in all branches of 
cooking and heat- 
ing apparatus. Its 
handsome appear- 
ance and superior 
construction make 
it an easy seller for 
the ceater. 
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Incorporated 








+ 


They are made by: people who have a reputation extending back overa 
period of fifty years, and who originated more of the best features of stove 
construction as practiced to-day than all other firms combined; 144 differ- 
ent styles and sizes are made, and all of the same grade and quality—-BEST. 

Write for new catalogue, and discounts and prices. 
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STEEL RANGES 


Are... 

















WP sellers 


eee modern 





, eu 4) ) ‘ 
st me’ =: eee in fuel 


e«n 
2, 


BB te sey i | SaaS in every respect 








Oe as in appearance 


ee in price 


The « ‘Fuller-Warren : ¢ Co., 


EST eee Wis 


We also make 
a line of low- 
priced 


Stee! Ranges 


Have you seen 
the 


Stewart 
Steel Oven 


Ranges? 


Drop us a line if you 
are interested. 





anpe 
9) Yeaeee saat | 
be many yt 
, pm ‘ 


77 
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Brand’s Steel Range 


Entirely New. 
First Class. Low Price. 


Made in . 
Thirteen Sizes. 
: | Four or 

RAN Coe aot hee For Hard or 





,. oft Coal or 
mae Wood. 


Encased 
Reservoir or 
Square Style. 
With or 
Without 
Water Front. 








— a === 


High Closet or High Shelf. 
Draw-Out Duplex Coal or Wood Grate. 

Top Key Plates. 

Balanced Oven Door. 

pt NES Write for Prices. 

BRAND 

MiMAh) Brand Stove Co. 


QhNGEs Milwaukee, Wis., 
all Chicago, Ill. 





gap \ 
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Perhaps the furnace you are 
handling has a few points 
that do not quite suit you. 





Pom te 


Che 
SSoyaron| Prizer Marvel 


HotAir Furnace... 


has all of the right points 


DUST FLUE 


Our Furnace Book and price 
list will give you further par- 





ticulars, 


and none of the wrong ones. 








~~ Che Prizer-Paimter 


P Stove ana Heater Lo. 


Reading, Pa. 
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Profitable <=» 


by all Dealers 
Results = who sell 
| The Celebrated 


BOOMERS 


Boomer Warm Air Furnaces 


or Boomer Steel Ranges 
Have been thoroughly tried and 





tested, and have proven a success 

beyond expectations in the hands 

of many first-class dealers. Don’t expect a descrip- 
tion here, but write us for catalogues at once. 

If you do not handle Boomers, and want to make 
money in 1900, write us. Our prices will interest you. 


HESS, SNYDER & CO., Massillon, O. 
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Van’s Patent 
Improved 
Wrought Steel 
Portable 
Family Range 


FOR SOFT COAL, WOOD OR NATURAL CAS. 


It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20 in. The Range 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Izon Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linings are substituted in place, 
The patent Reversible Grate is Anti-Clinker. 
Range furnished with Direct Draft 
Damper and Side Draft Damper. 


The John Van 
Range Co. 


Manufacturers of 

Van's Patent Wrought Steel 
— ° - Ranges for Hotel and Family 
TOVANKANGE TS Use, and all kinds ct Hotel 

et : Implements for Culinary 
Purposes. 
419 Elm Street and 
410-416 Home Street. 


CINCINNATI, OHIQ. 




















represent the best there is 





in steel range construction on 
the market to-day. Fire Box— 
Oven—Oven Door—every part 
of this range in fact is 


made with special care 





and embodies features 


of exceptional merit 


shown i in no other range. 


Write for catalogue. 


Schill Bros. Co. 


Crestline, Ohio, 












































Baker. 
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Burns Hard or $f 


Best Material, Ex« 
manship and Heh: 


Rveryeedy’: ~  Cheles. and always Satisfactory, Hon 
All Boss Ranges are made of the very fest 


‘ONE 


STEEL RANGE} 


able, perfectly construfed. 
workmanship. Alwd4 e: 
The body is construgd 
steel plate, making (t§s r 
tight throughout. «--} V 


E. HHUR 


225-227 E. 
Ninth Street 
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Range 
or Joit Coal o- Wood 


ial,Excellent Work- 

1.H&h.Grade Finish. SS. 
7, Honomical. Best Steel icene Made. . ’ Splendid 
ryfest heavy cold rolled straight and leveled steel. 


DA 





Et are attractive, dur- 
truged. Best material and 
wap entirely satisfactory. 
rugd of one-piece heavy Lt a= 
y tis range perfectly air- yas Wer 
«+ Write for —eecagal ! a 





{esseet, 
3ST TEEL 
PACH C Epa 


EFELD, - 


Cincinnati, O. 
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ees dLandald vice! Ranges. 


—w Cen Keasons why you should place 





BECAUSE 
BECAUSE 


BECAUSE 


BECAUSE 
BECAUSE 
BECAUSE 


BECAUSE 
BECAUSE 
BECAUSE 
BECAUSE 


vlandatd 


Write for Zatalogue and Prices. 


your orders with us. 


we have the best range in the market. 


we carry a large stock of all szes 
ready for shipment and can ship upon 
day order is received. 


we put the very best material into our 
range, 

we have a removable oven bottom 
and smoke box. 

we have a draw out grate. 

we have the best balanced door in the 
mar ket. 


we have heavy asbestos Hnings i in flues 
and oven bottom. 


we guarantee our ovens to measure to 
sizes given in our catalogue. 

we make ovens 14 inches high and 21 
inches deep. 

we guarantee every range to be 
perfect. 


see Range & JIN. 60, 


CLEVELAND, 0. 





governs business conditions. 


meet. When there is a constant 
demand the dealer is turning 
his money over and over and 
makes good profits. There is 
a constant demand for 


and the dealer 
who handles 
them finds 
they are easy 
sellers as ev- 
w™ ery range sold 
-4;:ells another 
ind creates a 
demand. 
Send for 
catalogue. 


Champion Steel Range Co., 


Law of Supety and Denia 


When there is little demand busi- 
ness is scarce and the dealer has to hustle to make both ends 






an Marquart 


patie ee p Minick, oe 
CLEVELAND, O. 


AGENCIES: Rumsey & Sikemier Co., St. Louis, Mo.; Corbett, Failing & Robinson, Portland, Ore.; Lee, Glass, Andreesen Hdw. Co., Omaha, Neb. 
A. L. Piper Rec. Z. C. Miles Co., Seattle, Wash.; Richard Conover Hardware Co., Kansas City. Mo.; Chicago Stove & Range Co., Chicago, Ill. 


1% 
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“ The Malleable”’ 


New 1900 
Malleable,Steel Range 


Strength 
Economy 
Convenience 
Durability 
And Beauty 
Combined 


Malleable Iron Tops and Frames. 
Riveted Througout. ‘Only Portable 
Flush Reservoir on the Market.” 
Also 15 Gallon Nickel Plated Ee- 


vated Reservoir. Made in All Styles 




















and Sizes. - - ° . - 


We will also have a full line of 
Hotel Ranges ready fer the fall trade. mone 


The Matleable Stee! Range Mee. Co. 


South Bend, Ind. 
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$ 
is model in fact as well 
; as in name. Its points 
‘ of merit are largely $ 
covered by patents and $ 
appear exclusively in 
this line. It has been 
warmly recommended by every dealer who has handled it. | 
; 
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( 
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$ Write for catalogue. Secure the agency. 





Portsmouth Stove & Range Co. 
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VINCENNES, IND. 


and 


DES MOINES, IA. 














TOVE Oo. 











After Twenty Years’ 


Experience in the furnace business the firm of F. M. 
& M. M. Finch, Whitewater, Wis., declare that the 
Robinson Tubular Furnaces have given the best satis- 
faction of any they have ever handled. 

These furnaces are constructed on common sense 
principles, and with one end in view, i. e., to Give the 
Greatest Amount of Heat from the Smallest Amount 
of Fuel Consumed. 

The many special features embodied in their con- 
struction commend them to the thoughtful considera- 
tion of the trade. 

Write for catalogue. 


Robinson Furnace Co. 


106 Lake St., CHICAGO. 
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Hardware Store Management 


...eCOMPETITION FOR.... 


$200.00 in CASH PRIZES. 


All merchants, hardware dealers included, 
are in business for the purpose of making a living 
by selling goods at a reasonable margin of profit. 
In this age of keen competition this is, however, 
found to be a critical problem requiring earnest 
thought and aggressive action. The hardware 
dealer finds himself face to face with a succession 
of cut-throat competitors who, for the brief space 
of time they continue their suicidal business policy, 
thoroughly demoralize the trade in their vicinity. 
The city dealer finds himself constantly confronted 
by department store competition, while the country 
dealer finds his profits dwindling in readjustments 
of his prices to meet catalogue house competition. 
The stress of competition deters the timid dealer 
from taking advantage of a rising market to mark 
up prices on his goods; neglect to closely study 
market conditions and to take advantage of cash 
discounts prevents his buying as closely as he 
might. Ina word there are numerous obstacles in 
the way of retailers selling hardware at a profit. 

THE AMERICAN ARTISAN, in order to bring 
out practical profit-making ideas in the retail 
hardware business, has decided to offer a series of 
9 cash prizes, aggregating $250.00, for the best 
essays on the following subject. 


The Difficulties of Selling 


Hardware at a Profit 


»-- AND... 


Some Practical Remedies. 





PRIZES. 


$100.00 for the best essay received. 
$ 50.00 for the one next in excellence. 
$ 35.00 for the essay thirdin “ 

$15.00 «“ 


and five prizes of $10.00 for the five essays 
next in merit. 


“ fourthin “ 





“+ CONTESTANTS. 


Any hardware dealer or his assistant or clerk 
who is a yearly subscriber to THE AMERICAN 
ARTISAN at the time he sends in his essay is 
eligible to this competition. 





TIME. 


The essays may be sent by mail or express, 
charges prepaid, and must reach this office not 
later than noon, June 30,1900. Address all manu- 
scripts to 


The American Artisan 


Prize Competition, 


69 Dearborn Street, 
CHICACO. 





Each essay must be signed by a fictitious 
name or device, and the same name or device must 
be put upon a sealed envelope, within which are 
the real name and address of the author of the 
essay. This sealed envelope is to be enclosed 
with the essay. 





Award of Prizes. 


A competent committee will pass upon all 
essays and oo received within the prescribec 
time and will decide between the contestants. 





General Conditions. 


We reserve the right to publish all the essays 
submitted in this competition and to return to the 
authors all essays and plans not deemed sufficiently 
meritorious for publication. 
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Monarch Furnaces 


All Cast Iron 


For Hard or Soft Coal. At foundry prices to large buyers. 
We will cast your own name plate on these furnaces. 






























































ze 
Inquiries 
Solicited. | 
ze 
Monarch, with Gas Burning Section. Monarch, with Plain Fire Pot Sections. 
Made especially for Soft Coal. For Hard Coal, Soft Coal and Coke. 
The MONARCH has no “steel” or A large part of the air 


sheet iron parts to rust out or warp. 


i f SR ES A passes almost directly over 
wie‘ane ches dilae o chkioe Tua seers} the center of the fire pot— 


iron and sheet metal to open and Showing fo f Tri h 
allow the escape of gas, smoke or angle Bar Grate. ee ene vee 


dust into the air chamb.-r. furnace. 























- Send ... 


FOR OUR 


New Catalogue 











— sts rn 
Bottom, Ash Pit, Grate, Dust Flue, Fire 


Pot and Gas Burning Section, Showing 
Air Chamber, Inlets and Outlets. 


™F orest City F oundry na IVI tg. Co. | F 


61 Elm Street, Cleveland, O. 


Makers of Fine Light Grey Iron Castings. Pattern Makers, Japanners and Nickel} Platers. 





“ 





-? 


Bottom, Ash Pit. Grate, Dust Flue 
and Fire Pot. 


Now n 
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In The Front Rank 


-_= : , PORTABLE Ft #aacun 
FRONT RANK PORTABLE FURNACE (Sectional view. ) 
Showing Grates, Tile Lining and Fire Box 


tee @] 2 BS @SesSoesSesesse Veseseseseses_esTestEsesvi 


. Although some people talk about dull times 
our country sales foot up considerably more than ’ 
they did at this time last year. 


With Jacket complete and Cold Air Chute. 
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FRONT RANK WOOD FURNACE ee ee a 
Now made with Galvanized Iren Casing. It is madein both Portable 


; Showing Radiators, Dust Box and Smoke Flue, through all of which 
and Brick Set Form, and is the Newest and the products of combustion must pass before making their 
Best in its Line. exit into Chimney. 


Front Rank Steel Furnace Co. 


ST. LOUIS, MO. 
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NEW 
SUPERIOR 


Hot Blast 
__Furnace— 


FOR SOFT COAL. 

















Sold at Prices To Meet 
All Competition. 





@ Powerful Heaters. 
Economical in Fuel. 
Easily Operated. 








Send for New Price List.: 
Correspondence Solicited. 


CO., i. SIS 
1900 “5,12 Neves" 1900 


NEW Heaters Complete 
: NEW Features on New Patterns 
~ NEW Catalogues 
NEW Price Lists, NEW Discounts 
A NEW Location in Chicago May | 


All for the New Year and New Century. 
ss THE see 


Boynton Furnace Co. 


| Hot Water Heaters, Steam Heaters, Air 
| Circulating Room Heaters, Combination 
Water and Air Heaters, Warm Air Heaters. 


1900 hicw Yor Cuicaco, 1900 
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HOT AIR FURNAGES. 


COMBINATION HEATERS. 
STEAM AND 


HOT WATER BOILERS. 


LARGE VARIETY FOR ALL KINDS OF FUEL. 


Write for New 1899 Catalogue and Prices. 


£.. J. Mueller Furnace Zo., 


191 Reed St., MILWAUKEE, WIS. 


The Monitor | ine of 


embrace a variety of sizes 


urnaces « gy = for all demands. 


erent forms and es- 

pote» adapted for soft 

coal, hard coal, and wood. The accompanying illus- 

trations show two of the popular constructions. They 

are economical and powerful heaters and durable in 

form. We give special inducements to the trade, 

Write for illustrated catalogue and booklet. Rail- 

road and shipping facilities are the best, having direct 
connections with the great trunk lines and branches. 


K eith Prurnace O., Manis. 
Des Moines, Ia. 























MAKE. THEM | 
> WANT THE BES’ 








The Reading Stove Works 


ORR, PAINTER & CO. 
Chicago Branch: 15-17-19 W. Lake Street. 
CHAS. A. RUSCO, Manager. 
BRANCHES-— Philadelphia, 64- 
66.N. 2nd St. Boston, 86-90 
Main Office and Foundries: Canal St. Buffalo, 411 Wil- 
READING, PA. liam St. 





"If When competition is close and 


sharp all available methods of 
You want practical up-to-date ideas about steam heating, furnace heating and hot increasing the business trans- 
water heating, You should get the House Warmiag Manual. aeted by any establishment 


If must be used 


You want the practical experience of many experts rather than the heating theories to the fullest 
of one man, You shold zet the House Warming Manual. — > 
If vantage - 


vertising is at 
You desire estimates and plans of heating work that will save you many dollars in once the most 
your work, You should get the House Warming Manu. available and the most potent 


Price, $3.50. For sale by all booksellers, or by of such methods. Competition 
is more to be dreaded by the 


DANIEL STERN, 69 Dearborn St., Chicago. man who does not advertise. 
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‘When we have done it, we have done all that is 
in our power and all that needs.”—Laocke. 


After a manufacturer has invested thousands in 
equipment for producing goods acknowledged 
to he 


Ideal 
in 
Excellence 


the temptation is to say ‘‘ This will do.” Yet 
each year we add thousands of dollars in equip- 
ment, for our motto is “ This and better will do.” 


AMERICAN RADIATOR (OMPANY 





Chicago 
New York Philadelphia Buffalo 
St. Louis Minneapolis Denver 
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ESTABLISHED 1880, 


Representative of the Stoee, Gin, Piardware, Pieat- 
Ing and Dentilating |nterests. 


PUBLISHED EVERY SATURDAY. 


Terms of Subscription (invariably in advance): One Year, Postage Paid, $2 
Address all letters, communications and remtttances to 


DANIEL STERN, President American Artisan Press, 
69 DEARBORN STREET, CHICAGO, ILL. 


Entered at the Chicago Post Office as Second Class Mitter. 


THIS PAPER iS A MEMBER OF THE CHICAGO TRADE PRESS ASSOCIATION. 


Fhis Office is connected with the Long Distance Telephone System 
Our Telephone Number is “Central 677." 





CHICAGO, APRIL 28, 1900. 





THE public, says the New York Commercial, is 
left in the dark as to whether the recent meeting of 
the board of directors of the American Steel & Wire 
Co. was for the purpose of censuring Mr, Gates or 
requiring him to divide the winnings. 








THERE is a gtowing demand for American food- 
stuffs and manufactures in the Orient. Nearly six 
million dollar’s worth of our flour went to the Orient 
last year, agaicst about four million dollar’s worth in 
the preceding year, and nearly ail of it to China, 
Japan and Asiatic Russia, the large proportion of 
that which reached China passing through Hong- 
Kong, to which it was accredited in our export state- 
ments. Shipment of breadstuffs in the form of wheat 
to the Orient, however, have been in the past rare, 
and the large shipment of wheat just announced shows 
the growing demand for our breadstuffs in that sec- 
tion of the world which buys annually a billion dol- 
lar’s worth of goods, and which has been in the past 
taking less than 6 per cent of its purchases from the 
United States. 








If the telectroscope, the new elec- 
trical marvel invented by M. Szczepanik, 
the Polish scientist, meets the expecta- 
tion of its friends, it will create a revo- 
lution in telephone service and will revolutionize 
journalism. This latest electrical development, which 
will be on exhibition at the Paris Exposition will, 
when attached to a telephone, enable one to not only 
talk with those at the other end of the wire, but see 
them as well. This invention will turn the joke 
about the cultured gentleman who stopped to put on 
his collar before he talked to a lady over the wire into 
a stern reality. 

While as an adjunct of telephone service it will 
prove invaluable, the true greatness of this new in- 
vention will rest on its employment in modern jour- 
nalism, Photographs ofc parade in London, a battle 
near Blomfontein, a czar’s coronation at St. Peters- 


The Telec- 
troscope. 
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burg, or an inundation of Father Ganges at Benares 
can be transmitted instantly to Chicago. Foreign 
and associated press items will not go the slow rounds 
of telegraph, news editors, copy holders, linotype op- 
erator, proof reader, night editor, make-up man and 
stereotyper, but will be transferred to the press from 
the wire by the photo-engraving process, which is 
rapidly approaching the instantaneous point, although 
it will take some years before that ideal is reached. 
As an exchange says: ‘‘Photography bids fair to be- 
come the keystone of the arch of printing.”’ 
pecans aidetiemrcees 


REFLECTIONS OF A BUSY IAN. 





BY THE COLONEL. 





HARSH TREATMENT OF A TRAVELER. 


I was lately talking with a traveliog man who 
carries a line of specialties, many of which are sold 
through the hands of the jobbers, and he related to 
me the circumstances of a call he once made upon a 
quite respectable hardware dealer, a man who had 
been in the business 28 to 30 years. The dealer 
greeted him in a half bland manner, fashioned with an 
air of pompousness that swelled him (the dealer) up 
like a toad after a large catch of flies, and kept the 
salesman standing around for some considerable time, 
while he (the dealer) apparently attended to some 
unimportant matters. 

Returning to the salesman later in a brusque 
manner he said, ‘‘I don’t want any of your goods, I 
The salesman then ventured to say, 
‘If you have the time I would be pleased to show you 
our samples even if you do not buy.” 

‘No sir, I never buy from a specialty house, 
Every time I ever bought goods from such houses I’ve 
been beaten.” 


PATRONIZED JOBBERS EXCLUSIVELY. 


Undaunted and not to be let down by a boor even 
if he had succeeded in coining some of the filthy lucre, 
the salesman ventured to say that he certainly could 
not sell a man who would not interest himself to look 
at samples and investigate. Whereupon the dealer 
remarked, ‘‘The jobber is my man. I can always buy 
from him the things I want.” Noticing some of his 
house wares the salesman said: ‘‘I see you have some 
of our goods,” and pointing them out. The dealer 
said, ‘‘Your people make those, do they?” and getting 
an affirmative answer, said, ‘‘Well, they are the only 
good ones made. They are the best.” 


DEALER WAS PAYING EXTRA PRICE, 


The salesman then learned the jobber was getting 
over 5 per cent more for the goods and no better terms 
or freights. This he did not reveal to Mr. Dealer. 
‘‘Again,” said my salesman, ‘‘he is buying from Mr. 
Jobber other things that can only come from our fac- 
tory and I presume he would feel quite hurt if he 
knew my house had other and better articles that can 
only be bought direct, that no jobber handles, and 
that the dealer who does handle is protected to a rea- 
sonable extent by not placing the same article in a 
close competitors’ hands, but,” said the traveler, ‘‘I 
wonder how much more he had paid his jobber [he 
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buys largely of one) in the last quarter of a century 
than he would have paid the manufacturer direct, i.e., 
how does he figure his savings, earnings?’ 


A CENTER CLASS OF DEALERS. 


‘‘But,”’said my narrator, ‘‘there are others, you may 
meet two or three a week of these smart fellows who 
have more business on hand than a Rockefeller, Gould, 
Morgan or Hanna, yet sit for hours smoking a corn- 
cob pipe, never read a trade paper, spend no time in 
posting up on goods, qualities or kinds, buy from the 
jobber, dump the truck into bins, boxes and drawers, 
and waits for some one to call for it, then hands it out 
with a price attached, not being able in a large per- 
centage of cases to show the goods, explain workings, 
values, etc.’’ 

It’s an old saying, a hundred fools are born every 
minute, and they are not all found among the farmers, 
not a few are found among tradesmen and store- 
keepers. 


EXCRESCENCES. 


The traveler knows them, He can read them in 
their shops action, talk and movements. He would 
much prefer to meet ten business men than one of 
their kind, they are, however, excrescences upon the 
business end of the world and must be interviewed. 
How they prosper is more than one can tell, The 
solution—‘‘a fool for luck’’—probably accounts for it. 


LESS EVIDENCE OF CATALOGUE HOUSE WORK. 


The farmer is apparently getting wiser in his 
older age, or the younger one is not following in his 
footsteps, leastwise one would think so as he sees less 
evidence of the cataloguers’ work as he travels from 
station to station. About all the ‘‘cat.” advertise- 
ments are now found in the farmers’ publications, and 
such publications are run only for the verdant farmers’ 
dollars. Some laws regulating advertising making 
the publisher responsible would cut off much swind- 
ling, but the world will never reach a stage of perfec- 
tion, why murmur. 


CASHING A CATALOGUE HOUSE CHECK, 


A traveler was telling a good thing on a Minne- 
sota farmer. He ordered some goods from Mr. Cata- 
loguer who, not having same in stock, asked Mr. 
Farmer to substitute another article which would cost 
so much more cash, and would go forward soon as cash 
was forthcoming. This the farmer declined to accede 
to. and asked for the return of his cash, which after 
the exchange of several letters, followed in the shape 
of Mr. Cataloguer’s personal check. 

None of the banks would cash the check unless 
indorsed by a business man of the town, all of which 
was a thorn in the side of Mr. Farmer, and to cap 
the climax, after securing an indorser as a personal 
favor, the banker took fifteen cents for exchange. 


WILL IT LAST? 


This threw the farmer into a white heat, caused 
the *utterance of many swear words and pledges of 
future avoidance of the viper, but will it last? How 
soon will some slick guy come along and do him for a 
fifty? The next catalogue man who offers him a dollar’s 
worth of goods for ninety cents will catch him and he 
will put up fifteen cents to take the bait. 


RANDOM SKETCHES. 





BY SIDNEY ARNOLD, 





EVERY day one hears a sad wail to the effect that 
all chances of making money are gone, while the 
chance is that they are thicker around us than ever. 
Why some of these days I've a good notion to write a 


- book on ‘‘Ten Thousand Ways to Make Money,” for 


there are at least. that many open to the progressive 
and thoughtful young man. 





The famous double bluff of Labouchere’s is still 
open to single men of an ambitious turn. Labouchere 
was an employe of the Rothschilds, and was sent by 
them to the Barings on a little financial mission. 
Our young gentleman having transacted his business 
said to Mr. Baring, ‘I would like to marry your 
daughter.” Papa said, ‘‘What are your prospects?” 
Our young man said, ‘‘Supposing I get a partnership 
with the Rothschilds?” ‘Oh, in that case,” said papa, 
‘tall would be well.”” Back to the head of the house 
of Rothschild hies Mr. Labouchere and modestly asks 
for a partnership in the house. ‘‘Why should I take 
you into partnership?” says the great financier, 
“Supposing,” said our guileless youth, ‘that I marry 
Bariug’s daughter.” ‘‘Why in that case,” was the 
reply, ‘‘the matter can be arranged.”’ 





The day of real estate booms is supposed to be 
gone, but there are still any number of people who 
make money out of dirt. Some years back a certain 
man in a certain city looked at a vacant lot where a 
business street crossed a boulevard diagonally and 
asked a resident of the neighborhood why the lot 
which had a frontage of 65 feet on the business street 
and 120 feet on the boulevard was not occupied. 
‘‘Why,” said the resident, ‘‘that property isn’t worth 
anything, because that buildingline of sixty feet must 
be maintained.” This man looked up the owner of 
the property and bought it for a paltry $500, the owner 
considering him an easy mark. One night he put up 
some flimsy one-story brick stores on the property, 
ignoring the sacred building line. Next morning the 
indignant property owners formed a protective associa- 
tion and started legal proceedings. For some years the 
case dragged on; our investor securing enough from 
his rents to pay his taxes, litigation expenses ang 
leave a small income besides. Finally the property 


‘owners became tired of the fight, and peace was de- 


clared. This man sold his property for $60,009, and 
didn’t work any more. 





There are any number of inventions tbat will pay 
and pay big. Shoe manufacturers woulg tumble over 
each other in their efforts to secure the exclusive 
right to manufacture a self-tying shge-string, and the 
lucky man who strikes on this simple trick that will 
prevent the labor of tying shge-strings will simply 
outclass the most fortunate Cape Nome or Klondike 
prospector. 





The fact is money is lying all around us if we 
only knew enough to pick it up. I know a wealthy 
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manufacturer who less than twenty years ago was a 
clerk in a dry goods store at $10 a week. The dis- 
trict he lived in had once been a lumber district, but 
the great forests had all been cut, and the old saw- 
mill of the town had year by year fallen farther and 
farther into decay. One day the news was spread 
through the town that this dry goods clerk had signed 
a 99-years’ lease of this sawmill, paying $125 a year 
for same. Everybody in the little town thought he 
was crazy, and many were the jibes cast at ‘‘John’s” 
sawmill. John said never a word, but kept right on 
clerking in the dry goods store, paying a quarter of 
his year’s salary every year for rental of his sawmill. 
One day after he had been paying these rentals for 
five years, with no return whatsoever, a large manu- 
facturing company, whose raw material was all pro- 
duced within a radius of 100 miles of this city, deter- 
mined to locate somewhere in this producing belt. Its 
agen’ discovered that our young dry goods clerk held 
the lease for the only natural water power in the 
western half of this particular state, and when nego- 
tiations were opened with him he offered to give his 
lease to this new company for a fourth interest and 
nothiugelse. Shortly after that he left the dry goods 
store, and today he is the manager of the great cor- 
poration whose factory is built on what was once a 
sawmill site. 





There are chances in trade journalism every day. 
It is only a few years ago that a New York publisher 
saw an opening for a paper devotedly exclusively to 
the aluminum industry and the Aluminum World was 
the result. A trade paper friend of mine was telling 
me the other day that there was a fine field for a paper 
devoted to the toy trade. Toys or the American Toy 
Trade or some paper of a similar name, containing 
advértisements and reading notices of new toys would 
be in eager demand, not only by an army of retail 
dealers, but would also be eagerly sought after by 
anxious fathers, mothers, brothers, sisters, cousins 
and aunts who would anxiously peruse its columns 
every November to see what there was in the toy line 
for sale, 





The stove world is fuli of manufacturers who 
have struck some little idea in stove making, patented 
it and made a barrel of money in selling their goods 
possessing this improvement. This holds true in 
every field in the industrial world, and the future 
will undoubtedly see as marked improvements as have 
characterized the past. 


The contents of the average garbage can, with its 
conglomeration of potato parings, ashes, rags, broken 
glass, tin cans, rusty iron aud passe newspapers, has 
a monetary value if we but knew how to utilize it. 








The millionaires who have gained their wealth 
through the manufacture of electrical goods or the 
formation of gas companies will be duplicated by other 
millionaires who will owe their fortunes to acetylene 
gas or liquefied air. The wealthy automobile maker 
will build a summer cottage next to that now occupied 
by the bicycle manufacturer. The sons of the men 
prominent as promoters of industrial consolidations 
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will a decade hence be marrying the daughters of 
manufacturers of solidified hydrogen. 
* * 


a 
I wish I was in the pig iron business down in 


Alabama. If I was I would adopt the motto of that 
state, viz.: ‘‘Here we rest,’’ and not look any farther. 
The Alabama iron man pays $4.25 for coke, ore and 
limestone; $1 for labor and 75c for repair supplies 
and arbitrary charges, or a total of $6 as his approxi- 
mate cost of every ton of pig iron he produces. 


Last year the production of pig iron in Alabama 
was over 1,000,000 tons, and as hardware men know, 
the price of pig iron per ton was enough over $6 to 
enable the Alabama iron companies to pay some fairly 
decent dividends. These Alabama pig iron men have 
my sincerest sympathy. Some time last year when 
pig iron was shooting up 50c or $1 a ton every other 
week, the naughty railroads that strike Mason and 
Dixon’s line at right angles, raised freights some- 
thing like 50 or 75c a ton, and all the Alabama pig 
iron people piped out a doleful strain about the greedy 
railroads who were taking all the plums from their 
profit pudding. Surely this greed on the part of the 
various railroads was very, very wrong, and should 
be heartily condemned by every right thinking man. 

* * 


A pDISPATCH from Cape Nome, Alaska, reads: 
‘“‘This winter has proved so far the coldest on record, 
ranging from 17 degrees to 50 degrees below zero.”’ 
A glance over the weather reports published in the 
Cape Nome Gazette since 1815 proves the correctness 
of this statement. ‘‘The oldest inhabitant” declares 
there was a winter somewhere in the thirties that was 
a good deal colder than the present one. Speaking 
seriously, however, it certainly seems a trifle pecul- 
iar to speak of the coldest winter on record ir a min- 
ing camp which was unheard of a couple of years 
ago. 


* 7 
” 


A CORRESPONDENT of the Iron Trade Review force- 
fully inveigles against the action of the American 
Steel & Wire Co. in slashing prices, The writer asks, 
‘‘What small consumers of wire who have bought 
ahead will do under the circumstances is hard to tell.” 
This correspondent offers a remedy for the petty vic- 
tims of this company, advising them to spend $150,000 
in securing a small plant, consisting of one 15-ton 
basic steel open hearth furnace and a small wire rod 
mill, the same to be operated just so long as rods can 
be produced cheaper than they can be bought. At 
times when rods can be bought cheaper than they can 
be made the plant is to be closed up. As this writer 
says: ‘‘The basic open hearth process is the weapon 
that will hold in check for all time exorbitant prices 
for all steel products.” Consequeatly it behooves 
those of the readers of THe AMERUAN ARTISAN who 
were too heavily stocked with wire nails when Gates 
executed his coup d'etat to build a basic open hearth 
plant back of their tin shop, Does not the small con- 
sumer of barb wire and similar products show a 
strange inerta in allowing himself to be trodden on 
when all he needs to dois to back up $150,000 in mak- 
ing basic steel to be absolutely and entirely indepen- 
dent? 
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News Siftings. 


There is little likelihood of a strike of the Iron 
Molders’ Union in Cleveland, O. The union and the 
Cleveland Foundryman’s Association have agreed to 
settle their difficulties by arbitration. 








= 


The Champion Steel Range Co., Cleveland, Ohio, 
send us a very clever little penwiper. The cover is 
enameled cardboard, prettily tinted, and is made to 
represent a humble porker. On the side is the motto: 
‘‘Ready for the Pen,” and opening this cover a dainty 
pen wiper is shown. 


* 
> 


CONVEX WALL REGISTERS. 

T. E. Henry, 10 Long street Cleveland, Ohio, 
offers the trade a very complete line of registers, 
borders, etc. These are made of standard sizes and 
are interchange- 
able with standard 
makes. In capacity 
workmanship and 
finish they are ex- 
celled by none. A 
little booklet they 
send us shows illus- 
trations of their 
Moorish floor and 
convex wall regis- 
ters and gives 
prices on a very 
complete line of 
sizes of japanned, 











Convex Wall Register. 
black or white registers, gold, silver, copjer or bronze 


finish registers, electro-plated registers, brass, bronze 
or copper and white porcelain, nickel plated registers, 
register faces of solid brass or bronze metal highly 
polished and lacquered, round registers and faces and 
borders. 


OCTET OF BIG PRIZES. 








The National Aducational Association, an organi- 
zation embracing over a quarter of a million pretty 
school mistresses and sedate educators of the mascu- 
line persuasion, is offering some valuable prizes for 
heating and ventilatiug experts, A.R. Taylor, presi- 
dent of the State Normal School, Emporia, Kan., is 
chairman of the committee in charge of this competi- 
tion. Twelve hundred dollars has been appropriated 
for prizes for essays on the best methods of seating, 
lighting, heating and ventilating a school building. 
The best essays on each of the subjects will be 
awarded a prize of $200 and the second best essay a 
prize of $100. The essays will be limited to 10,000 
words, and must be submitted in triplicate, either 
printed or in typewritten copy. They must be mailed 
to the chairman of the committee not later than Feb- 
ruary 1, 1901. The author of the essays must not ap- 
pend his signature to them, but must send it inclosed 
with the essay in a sealed envelope. On receipt of the 
assays they will be examined by three different ex- 
perts, each unknown to the other, whose conclusions 
will determine the awarding of the prizes. 


STOVE TEN DEFER ACTION. 

A conference between representatives of the 
Stove Founders National Defense Association and the 
Iron Molders Union of North America was held at 
the Auditorium Hotel, Chicago, April 18. The ques- 
tion of employing a greater ratio of apprentices was 
discussed and action was postponed until the annual 
meeting of the National Stove Founders Defense Asso- 
ciation in New York, May 8. 


” 
> 


NEW REGISTER DISCOUNTS. 








Leading manufacturers of registers met in Cleve- 
land the latter part of last week and adopted the fol- 
lowing list of special trade discounts on registers, 
which went into effect on April 23d. 


1900. 
SPECIAL TRADE DISCOUNTS, 


Applying to our price list of 1899. Subject te 
change without notice. 

Sizes of registers, face and borders (subject to 
special discounts), not including convex, round and 
circular top. 

6x 6 8x 8 9x14 12x16 14x20 


6x 8 8x10 10x12 12x17 14x22 
6x 9 8x12 10x14 11x18 16x20 
6x10 8x15 10x16 12x19 


7x10 9x12 12x15 14x18 


AND THE FOLLOWING SIZES OF REGISTER FACES ONLY. 
16x24 20x24 24x24 24x32 27x38 
18x24 20x26 24x27 24x36 30x30 
20x20 21x29 24x30 27x27 


INS inns ss a dscd se dae dpsvte’ 50 per cent, 
On NS oss a ints zavessecebaa call me 
IIIS... on es aad dees 0 0aae 40 6 
OME as Fon oo ctagics evinces soun =" 
Electro plated, brass, bronze, etc......... 40 “6 


ALL OTHER SIZES, 


Not including convex, round and circular top. 


EE SOE: Blo nocd ceweerrss'vecesie 30 per cent. 
Pe ES Ven ascicvenveciontoien 25... « 
PE OED 00.50 200 ee swing ae > ogh'ns 68 30. 
IO > o a0.4 0s eoiseeenes senders . .30 and 
Electro-plated, brass, bronze, etc......... 30 and 16 
Convex, round and circular top. 
ALL SIZES. 
ID, . si vids dara band bce us 40 per cent, 
PN NE 6 0 uns odoin b's 09 Hae eos Ds 
rrr er eee ee: 
DO Ig sis a4 90 bine vo oe ceiggicins 40. - 
Electro plated, brass, bronze, ete......... 30 and 16 
ALL SIZES AND STYLES. 

a ain ca dendubes ss dhcaneedl 30 per cent. 
Ventilating plates.............cccsceees ae 
Register less faces (deduct list price of face 

from list price of register.)........ 10 és 
SE PE» aiivnnn ack chaspessas Bhs ~~. > 
PE ND ns onicdvivsebeiness's - SR. 


Terms :—2 per cent. Cash 10 days; 60 days net. 
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Steel Range Outlook for 





1900. 





The prosperous times inaugurated early in '99 
have continued up to date. Wages have been gen- 
erally advanced. Stocks have continued at the high 
prices to which they were carried by the bull move- 
ment initiated in December, ’98; bank clearings have 
increased in volume and the number of failures is much 
fewer. The steel range business has shared in the 
industrial advance of the country and a majority of 
manufacturers and retailers alike declare that the 
outlook for 1900 is very bright. A large percentage of 
manufacturers are making and of retailers are seiling 
a larger number of steel ranges than a year ago. 

The general opinion seems to be that steel range 
sales are not interfered with to any great extent from 
the introduction of steel cooks; Wm. Resor & Co., 
Cincinnati, going so far as to declare that ‘Steel 
cooks have nothing to commend them over a steel 
range, cost about as much and are unattractive. They 
will soon silently fold their tents and steal away and 
you will be unable to find one with a search warrant, 
and the makers, in their soliloquy, will say, what fools 
we mortals be.”’ 

While the cast range has its staunch friends 
among both manufacturers and retailers, the general 
consensus of opinion is that the steel range is steadily 
but surely supplanting the cast range, the higher 
priced cast ranges being the hardest sufferers from 
steel range competition. 

Some manufacturers and dealers are advocates of 
cheap steel ranges, others of medium-priced goods 
and others of high-priced steel ranges. 

The future of steel range prices is enigmatical. 
Some makers look for an advance in prices, while a 
large number look to see them remain at present fig- 
ures. One firm states that this question is now large- 
ly in the hands of the American Sheet Steel Co. The 
preponderating evidence of the dealer is that prices 
should stay about where they are. 

Is there a place in the steel range business for 
a middleman? Is it better for manufacturers and 
retailers that the latter should deal directly with the 
former, or does business run smooth and with less 
friction when the jobber steps in, purchases the 
makers’ goods, takes the expense of selling off his 
hands, and by means of his larger distributing price 
comes that much closer to the dealer? 

Bridgeford & Co., Louisville, Ky., think manu- 
facturers should employ both vehicles of distribution. 
The Champion Steel Range Co., Cleveland, take a very 
good stand in this matter when they state that they 
think the steel range manufacturer should sell his 
products direct to the retailer where the freight is not 
against him. Where the freight cuts much of a fig- 
ure it is best to sell through the jobbers. The Detroit 
Galvanizing & Sheet Metal Works, Detroit, Mich., 
look at it as a question of the selling facilities of the 
manufacturer, - ‘‘Those with superior selling facilities 
will market their own product and those with inferior 


selling facilities will: look for an outlet through the 
jobbing trade.”’ 

There is a general depreciation among the manu- 
facturers of the tendency of some steel range salesmen 
to talk price rather than quality. The Joliet (Hil.) 
Stove Works say on this point, ‘‘We believe it is 
always better to talk quality than price. It has been 
very truthfully said by some one that ‘quality is 
remembered long after price is forgotten.’ ” 

While some manufacturers declare that the steel 
range is essentially a western product, others state 
that they are commencing to build up a very nice 
trade in the East, and expect to see the day when 
these goods are as popular in the East as in the West. 
A majority of our steel range manufacturers appear 
to be indifferent on the question of building up a busi- 
ness in steel ranges, while others are quite optimistic 
on the matter, one concern regarding its exhibits at 
the Paris Exhibition as a very promising nucleus in 
this direction. 

Manufacturers and dealers alike think that the 
retailer fails to secure a sufficient margin of profit on 
the steel range sales. The Home Stove Works, Indi- 
anapolis, (Ind.) gives its reasons for this state of 
things as follows: 

“The reason that retailers sell steel ranges too 
cheap is that some of the large steel range manvfac- 
turers quote a very low price on 100 or more steel 
ranges, which overstocks the small dealers, and they 
sell the ranges at avery small profit, and it does a great 
deal of damage in the steel range trade, and in some 
cases the steel ranges are sold cheaper by the retailer 
than they can actually be made for.”’ 

The Barrett Hardware Co. have this to say on 
this question: 

‘‘We think retailers get too small profits on 
steel ranges. We get from $10 to $15 of profit, ac- 
cording to the grade and size. There are no manu- 
facturers but what will give exclusive sale in a town 
or several nearby towns if a dealer will push it, and 
this gives him a monopoly to a certain extent, and if 
salesmen are good they can harp on them and get 
their price, no matter what the competition is. Cus- 
tomers think more of their goods if they pay a fair 
price for them and are more apt to talk it to their neigh- 
bors than if they think they have acheaprange. We 
think we sell twice the number of ranges of any of 
our competitors and get much better prices for them.’’ 

As a reason why retailers should make larger 
steel range profits the Joliet (Ill.) Stove Works justly 
point out that these goods take up a great deal of 
space in a store and there is a great deal of money 
invested in stock. 

Steel range salesmen will be interested in notic- 
ing the difference in the opinion of manufacturers as 
to the number of steel ranges they should sell in a 
day. A number of firms think they should average 
five. Other firms don’t look for any such high aver- 









































ares erp ee 

















36 THE AMERICAN ARTISAN. 





age as this, one Ohio firm saying, ‘‘We will give a ten- 
dollar William just for one look at the man who comes 
within 60 per cent of selling five steel ranges a day 
on the road on an average,” while another Ohio firm 
puts it that they do not expect their men on the road 
to make sales averaging five steel ranges a day, i. e. 
if an average of all the men is included.”’ 

The retail trade has good cause for congratula- 
tion in that manufacturers express their belief that it 
is the best medium of making sales, the catalogue 
house, department store and time payment houses be- 
ing well nigh friendless among manufacturers respond- 
ing to our list of questions, The Detroit Galvanizing 
& Sheet Metal Works gives an excellent reason for 
their preference for the retail trade declaring that 
they do not think steel ranges should be sold by de- 
partment stores as ‘‘a steel range is quite a piece of 
machinery. It is quite satisfactory if used right and 
requires but little fuel. Department stores don’t fol- 
low up goods and see they are used right.”’ 

Manufacturers differ on the question as to whether 
the formation of local associations has helped the steel 
range business. One firm says that local associations 
undertook to lock the stable after the horse was gone, 
and now it will be each one for himself and the devil 
for us all. 

The majority of retailers are of the opinion that 
steel ranges are easier to sell than cast ranges, but 
some staunch friends of the latter look on the demand 
for steel ranges largely as a fad. 

One firm of manufacturers who think that mak- 
ers of steel ranges should aid retailers in their trade 
against them thinks manufacturers ‘‘should furnish 
retailers with booklets for free distribution that state 
plainly just how these people do business, and the lo- 
cal press should warn all of the danger of dealing 
with ‘birds of passage’ and counsel them to patronize 
the home dealers, where they will always get more and 
better value for their money.” 

Various influential retailers have evidently given 
this subject of the various agencies of checking steel 
range peddlers deep thought. We give herewith the 
opinions on this subject expressed by five prominent 
hardware association men in five different states. 

M. G. Evenson, Sheldon, N. D., member of Ex- 
ecutive Committee North Dakota Retail Hardware 
Dealers’ Association, writes: 

‘To check steel range peddlers I would get in 
cheap steel ranges and use printers’ ink to let people 
know you have a good range such as peddlers have for 
less money, and then get a bill through to put a $50 a 
day license on each two-horse wagon, or go to some 
good farmer who has bought a peddler’s range and 
take out your range in a wagon and show him your 
range and price and get him dissatisfied with his pur- 
chase from the peddler; then get a letter signed from 
him stating his dissatisfaction and print it in the lo- 
cal paper as a warning to farmers not to buy from 
peddlers. 

‘Steel range manufacturers can help retailers 
fight steel range peddlers by helping to get bill re- 
ferred to passed at once. 

‘‘Hardware associations can help their members 
fight steel range peddlers by letting hardware men 
know when peddlers are working their way and give 











hardware men a chance to get ready for them and ad- 
vertise in local papers they are coming, and by all 
means get ina steel range to go out on the road and 
follow peddlers for a day or two, and they will soon 
give up and get out of your road if they see you are 
after them.” . 

T. H. Loyhed, Faribault, Minn., ex-member Ex- 
ecutive Committee Minnesota Retail Hardware Deal- 
ers’ Association, writes: 

‘‘The best method of checking steel range ped- 
dlers is by collecting sufficient evidence to bring the 
hired peddlers in court and force them to disclose the 
nature of their dealing with their principal, and by 
bringing this, in time sufficient evidence can be ob- 
tained to show the conspiracy on the part of the home 
office at St. Louis of an attempt to defraud. By 
united action retailers and those farmers who have 
been swindled can be able to furnish proof if aided by 
the manufacturer. Wrought iron range companies 
can be made to suspend business or to change their 
methods,” 

Herman F, Schlegelmilch, Eau Claire, Wis., ex- 
treasurer Wisconsin Retail Hardware Dealers’ Asso- 
ciation, writes: 

‘Stronger efforts to introduce and push the best 
steel range obtainable and ignoring the peddler, is in 
our opinion, a good way to check the steel range ped- 
dler; the intelligent farmer is not slow to notice the 
difference in the selling price. 

‘‘Manufacturers can aid the dealer by more 
largely advertising the merits of their goods in the 
agricultural magazines. Hardware associations might 
greatly assist some of their members in combating 
the peddler by teaching them how to talk the merits 
of the goods to the farmers. 

‘‘By this we do not imply that the members are 
ignorant or incapable of selling their goods, but we 
do believe that many dealers throughout the state do 
not take the necessary pains to so thoroughly inform 
themselves about steel ranges as to be able to talk 
them as glibly and intelligently as the peddler. 

‘One reason why the peddler is so successful is 
because he is a ‘cracker jack’ talker and thoroughly 
understands his business, albeit, he is dishonest in 
some of his statements.” 

J. F. Doty, West Liberty, la., member Executive 
Committee Iowa Retail Hardware Dealers’ Association, 
writes: 

‘In order to check the steel range peddler, first 
be absolutely certain that you have a good steel range, 
then go to the editors of your local papers and buy 
enough space of each one so that they can arford to 
totally ignore the peddler when he comes to them for 
advertising and see to it that they do not mention the 
fact that there is such a thing in the country as a 
steel range peddler. Then equip as many wagons as 
you can conveniently, each with a steel range and a 
good salesman, and follow ‘Mr. Peddler’ to every house. 
When you find he has left a range persuade the cus- 
tomer to try one of yours, and nine cases out of ten they 
will keep your range. If you will follow this up closely 
you will find ‘Mr. Peddler’ a benefit and not a detri- 
ment to your business, as there are a great many 
dealers that need something of this kind to wake 
them up. 
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“The manufacturer can help the retailer combat 
the steel range peddlers by sending the retailer as 
many good salesmen as he can use while the peddlers 
are in the neighborhood. 

‘I don't think hardware associations can be of 
any assistance to their membership in fighting steel 
range peddlers.”’ 

Will C, Jones, Columbus, Ohio, financial secretary 
Ohio Hardware Association, writes: 

‘In order to help retailers fight steel range ped- 
dlers we think the manufacturers wherever this kind 
of competition ‘s found (1) should give the retailer as 
good a range for as little money as possible; (2) 
should furnish him all advertising matter pussible, 
and if necessary and thought proper, should advertise 
in the local paper for or with him; (3) if it can be 
done to advantage cooking lessons should be given 
and salesmen furnished to attend them,or if that plan 
is not thought feasible men should be furnished to put 
up signs over the country that would be durable aud 
attractive. In fact, when this competition appears I 
think it is properly the manufacturers’ fight more 
than the retailers’, They, of course, should work to- 
gether, and the manufacturer should not expect the 
retailer to bear the burden. State hardware asso- 
ciations can help their members fight steel range ped- 
dlers by keeping each other posted a much as possible 
as to where the peddlers are, and by giving each other 
the benefits of their experience in fighting them.” 


LOW PRICED STEEL RANGES IN BEST DEMAND. 

Bridgeford & Co., Louisville, Ky., write: 

“The outlook for the steel range business for 1900 is good. 

We are not making more steel ranges than we were a year 
ago. 

Steel cooks are not interfering with steel range sales as 
far as we can see. 

Steel ranges are supplanting cast ranges. 

The demand this year is for low priced steel ranges. 

Manufacturers should sell steel ranges through jobbers and 
also directly to the retail trade. 

There are some indications that jobbers will shortly handle 
the bulk of this country’s steel range business. 

The tendency on the part of too many steel range sales- 
men to talk price rather than quality is certainly detrimental. 

We favor the retail trade as an agency for selling steel 
tanges. 

The majority of retailers make too small profits on steel 
Ttanges. 

We expect our men on the road to sell five steel ranges a 
day.” 

PROSPECTS ARE VERY BRIGHT. 


The Champion Steel Range Co., Cleveland, O., write: 

“The outlook for steel range business in 1900 is very 
bright. We are making a great many more ranges this year 
than last. 

We thirk that steel ranges are supplanting cast ranges. 

The demand seems to be for a high grade range, as the 
people have more money to buy them than they had a year ago. 

We think the steel range manufacturers should sell their 
product direct to the retailer where the freight is not against 
them. Where the freight cuts much of a figure it is best to 
sell through the jobbers. 

We think the bulk of the steel range business will be 
handled through the jobbers. 

The price on steel ranges may advance some, but we do 
not think very much. 

We think the best help the manufacturers can give the 
retailers in fighting steel range peddlers would be to punch 
them up so as not to let the steel range peddlers get ahead of 
them. 

We think the trouble with a great many steel range sales- 
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men is that they talk price instead of quality, which is certainly 
detrimental to the steel range trade. 

We think there will be as many steel ranges sold in the 
east as there is in the west in a very short time. 

We do not think that the steel range business has been 
helped very much by the formation of some local associa- 
tions, but it may have been in other cases. 

We cannot say what the prospects are of forming a steel 
range trust. 

We do not think we will make any change in our line this 
yearwhatever.” 

OUTLOOK iS GOOD. 

The Cleveland Co-operative Stove Co., Cleveland, O., 
think the outlook for the steel range business for 1900 is good. 
They are making more steel ranges than they were a year ago 
and find that their goods are partially supplanting cast ranges. 

Both high priced and low priced steel ranges are in good 
demand. 

This firm think steel range manufacturers should sell their 
product direct to the retailer rather than through the medium 
of hardware jobbers. This firm think that in the future the 
bulk of the steel range trade is liable to be handled by jobbers 
rather than by manufacturers direct. This firm do not look to 
see any advance in steel range prices. They expect steel 
ranges will in time be as popular in the east as in the west. 
The formation of local associations of steel range manufac- 
turers has not helped the business. There is no likelihood of 
a steel range trust. The retail trade should market steel 
ranges. The majority of retailers make too small profits on 
steel ranges. This firm do not expect their travelers to make 
sales averaging five steel ranges a day. 


DEMAND IS FOR CHEAPER RANGES. 

The Culter & Proctor Stove Co., Peoria, Ill., write: 

“We are not selling so many of our best ranges as we did 
one year ago, but are selling very largely of our new Wabash 
range. We are making more ranges of both kinds than we 
did one year ago. 

We do not think that steel cooks interfere with the sale of 
steel ranges. 

We think that steel ranges are supplanting cast ranges to 
some extent, but how much we cannot state. 

The demand this year is for cheaper ranges. 

We do not wish to sell to the hardware jobbing trade, but 
prefer selling to retailers. 

We do not think there is any prospect of jobbers handling 
steel ranges in the future to any great extent. 

There should be an advance in steel ranges, as material 
has advanced very much over last year. We do not know 
whether there will be any advance or not. 

We cannot conceive of any help manufacturers can give 
retailers to assist them in fighting steel range peddlers. 

We think salesmen should talk quality rather than price, 
and thus educate the customer to buy the best goods. 

We do not see any reason why steel ranges will not sell 
in the east as they now do in the west. 

We think steel ranges might be exported to good advan- 
tage. 

We think the formation of local associations has been of 
some benefit, but not very much. 

Do not think there is any probability of a steel range trust. 

We think steel ranges, as well as cast ranges, ought to be 
marketed through the retail trade. 

The majority of retailers do not ask enough for their 
goods. 

We do not expect our men to make sales averaging five 
steel ranges a day. 

We will make no further change in our line of steel ranges 
this year that we now know of.” 


HAVE DOUBLED THEIR BUSINESS SINCE LAST YEAR. 

The Detroit, Mich., Galvanizing & Sheet Metal Works 
write: 

“We have doubled our steel range business of last year. 

Steel cooks are not interfering with steel range sales. 

Steel ranges have been supplanting cast ranges. A great 
many manufacturers of cast ranges have gone into the manu- 
facture of steel ranges because their customers had to have 
steel ranges. 












































38 THE AMERICAN ARTISAN. 


The question of jobbers selling steel ranges depends on 
the selling facilities of the manufacturers. Those with superior 
selling facilities will market their own product and those with 
inferior selling facilities will look for an outlet through the 
jobbing trade. 

The question of an advance in steel range prices depends 
largely on the program of the American Sheet Steel Co. 

It is a bad idea for salesmen and retail dealers to talk 
price rather than quality. The trade is short-sighted in this 
regard, as any one can make a cheap steel range. A range 
made of 30-gauge sheet steel that will retail at $15 will photo- 
graph as well as a more expensive one. 

We are Selling a good many of our steel ranges in the east. 

There is no probability of a steel range trust being or- 
ganized. 

We do not think steel ranges should be sold by depart- 
ment stores. A steel range is quite a piece of machinery. It 
is quite satisfactory if used right and requires but little fuel. 
Department stores don’t follow up goods to see if they are 
used right. 

We would not expect men on the road to sell five steel 
ranges a day. The result of a good man’s work quite often 
amounts to five steel ranges a day for the time he works, 
although he actually places orders for but two or three 
ranges.” 

OUTLOOK IS GOOD. 

The Eagle Range Co., Shelbyville, Ind., write: 

The outlook for the steel range business for 1900 is 
good. 

We do not think the new steel cooks are interfering 
with the steel range sales. Their days are numbered. 

Steel ranges are supplant ng cast ranges. 

The demand this year is for low-priced steel ranges. 

Steel range manufacturers should sell their product to 
the retailer rather than through the medium of the hard- 
ware jobbing trade. 

We do not think there is. a strong likelihood of the bulk 
of the steel range trade being handied in the future by the 
jobbers rather than the manufacturers. 

We look for an advance in steel range prices. 

Steel range manufacturers should give retailers all the 
help they can in fighting steel range peddlers. 

The tendency on the part of many stee) range salesmen 
to talk price instead of quality is detrimental to the best in- 
terests of the trade. 

The steel range will in time secure an Eastern popular- 
ity equal to its present popularity in the West. 

The prospects for building up an export trade in steel 
ranges is good. 

The steel range business has been helped by the forma- 
tion of local associations of steel range manufacturers the 
past year. There is no probability of a steel range trust be- 
ing organized. Steel ranges should be marketed through 
the retail trade. 

The majority of retailers make too small profits on steel 
ranges. 

We do not expect our men on the road to make sales 
averaging five steel ranges a day. 

LOOK FOR FORMATION OF A STEEL RANGE TRUST. 

A leading Ohio firm write: 

“From present indications our steel range business will be 
considerably larger than it was last veer. 

We are making more steel ranges than we were a year ago. 

We have not found much trouble with steel cooks inter- 
fering with the sale of these ranges. 

We are of the opinion that steel ranges are supplanting 
cast ranges quite extensively. 

We believe the trade are becoming educated to buying 
higher priced ranges. 

We have found it more profitable to sell our ranges direct 
to the retailer. 

From all indications the prices on steel ranges will have 
to advance before many more months. 

We are not prepared to state what help manufacturers 
could offer in fighting steel range peddlers. 

We most assuredly think it is detrimental to best in- 
terests of the trade for salesmen to continually talk price in- 


stead of quality. We do not make a cheap steel range our- 
selves, as we do not believe in them. 

We are getting a fair trade through Pennsylvania on our 
steel range and believe that the dealers in the east are begin- 
ning to take more to this class of stoves. 

We are not catering to export trade, therefore are not 
prepared to state anything about prospects. 

In our opinion the steel range business has been helped 
very little, if any, by the formation of local associations. 

We think the time far distant when there will be a steel 
range trust organized. We do not contemplate making any 
changes in our steel range line this year, unless it would be 
that we would use planished iron.” 

BETTER THAN EVER BEFORE. 

The Home Stove Co., Indianapolis, Ind., write: 

“The outlook for steel ranges this year is better than ever 
Cast ranges are being supplanted by steel ranges in 
some sections of the country. We do not believe there will 
be any more advances in steel ranges this year. The steel 
cooks are taking place of the cast cooks, and we are now 
making 50 per cent. more steel ranges than we did a year ago. 

Steel ranges can be exported to any country. and we think 
we can compete with most any country. 

There is quite a demand for low priced steel ranges in 
the larger cities, while in the country towns the higher grade 
ranges are in demand. 

The reason that retailers sell steel ranges too cheap is that 
some of the large steel range manufacturers quote a very low 
price on 100 or more steel ranges, which overstocks the small 
dealers, and they sell the ranges at a very small profit, and it 
does a great deal of damage in the steel range trade, and in 
some cases the steel ranges are sold cheaper by the retailers 
than they can actually be made for.” 


before. 


SHOULD TALK QUALITY RATHER THAN PRICE. 


The Joliet Stove Works, Joliet, Ill., write: 

“We beg to say that we think the outlook for the steel 
range business for 1900 is better than ever before. We hope 
to be able to dispose of more of all kinds of stoves this year 
than last. 

As far as our observation goes, steel ranges are fast sup- 
planting cast ranges. We believe there has been a very much 
greater demand for high priced ranges than in the past. 
People have the money to buy them and seem to want nothing 
but the best. We believe it is always better to talk quality 
rather than price. It has been very truthfully said by some 
one that “Quality is remembered long after price is forgotten.” 

We are not in favor of selling goods through catalogue 
houses, as we believe they greatly interfere with the regular 
hardware and stove merchant. We think that the majority of 
retailers make too small a profit on all stoves which they sell. 
Stoves take up a great deal of space in a store, there is a good 
deal of money invested in the stock, and it should pay about 
the best profit of anything the dealer handles; but we believe 
it a fact that it pays about the least.” 


DEMAND IS FOR LOW PRICED STEEL RANGES. 


F. & L. Kahn & Bros., Hamilton, O., write: 

“The outlook for the steel range business is fair. 
are making more steel ranges than we were a year ago. 

The new steel cooks are not interfering with steel range 
sales. 

Steel ranges are supplanting cast ranges. 

The question as to whether steel range manufacturers 
should sell their product direct to the retailer or through the 
medium of the hardware jobbing trade depends upon the 
manufacturer’s facilities for distributing his other products. 

We do not think there is a strong likelihood of the bulk 
of the steel range business being handled by jobbers in the 
future. 

There ought to be an advance in steel range prices, but 
we fear it won’t materialize. 

Manufacturers should help retailers in fighting steel range 
peddlers by concerted action and a well matured plan to be 
systematically followed wherever they appear. 

The tendency on the part of the salesmen to talk price 
rather than quality is detrimental to the steel range trade and 
holds true for other lines. 
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The steel range may in time become as popular in the 
east aS it is in the west, but this will take years. 

The prospects for building up an export trade in steel 
ranges is poor. 

The steel range trade has been helped by the formation of 
local associations of steel range makers the past year. 

Steel ranges should be preferably marketed through the 
retail trade. 

The majority of retailers make too small profits on steel 
ranges. 

We do not expect our men on the road to make sales 
averaging five steel ranges a day, i. e., if an average of all the 
men is included.” 


A VERY FLATTERING OUTLOOK. 


The Malleable Steel Range Mfg. Co., South Bend, Ind., 
write: 

“The outlook is very flattering for 1900. 

We are having a large increase of business over last year. 

Steel cooks are not interfering with range sales, so far as 
we can see. 

Steel ranges are very rapidly supplanting cast ranges. 

There seems to be a market for both high priced and 
low priced steel ranges. 

We get our best results by going direct to the retailer. 

So far as we can see the jobber will not be successful even 
in the future in handling the steel range business. 

We look for an advance in steel range prices. 

Manufacturers can assist retailers in fighting range ped- 
dlers by manufacturing a high grade range and giving a good 
value. 

We think that quality by all means should be talked by the 
salesman. The salesman is weak who will try and let the 
price sell the article. 

We think that the steel range is rapidly and surely gaining 
great popularity in the east, although it will be some time 
before it will have the same precedence as in the west. 

Prospects are good for export trade in steel ranges. 

We cannot see any effect either way from the formation 
of local association of range makers. 

A steel range trust is hardly probable or possible. 

By all means steel ranges should be marketed through the 
regular retail store. 

The margin is much too close on steel ranges and could 
easily be increased by a concentrated action.” 

A good salesman ought to average five ranges per day. 

We are making no changes in our regular line, but are 
adding to it a full line of hotel ranges and a line of combina- 
tion coal and gas ranges.” 


GLOOMY PROSPECTS. 


The Phillips & “uttorff Mfg. Co., Nashville, Tenn; 
write: 

The outlook for the steel range business for 1900 is 
gloomy. 

We are not making more steel ranges than we were a 
year ago. 

The new steel cooks are not interfering with steel range 
sales. 

Steel ranges are supplanting cast ranges to some extent. 

The demand this year is for high priced steel ranges. 

Steel pange manufacturers should sell their product di- 
rect to the retailer. 

. There is a strong likelihood of the steel range business 
being handled inthe future by jobbers rather than manu- 
facturers. 

Manufacturers should he?p retailers in fighting steel 
range peddlers by getting out the necessary printed matter 
for free distribution. 

The tendency on the part of many steel range salesmen 
to talk price instead of quality ix detrimental to the best in- 
terests of the trade. 

The steel range ia essentially a western product. 

There is no probability of a steel range trust being 
for ned. 3 

Steel ranges should be marketed through the retail 
trade. 
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The majority of retailers make too small profits on steed 
ranges. 

We do not expect our menon the road to make sales 
averaging five steel ranges a day. 


RANGE PEDDLERS DO NOT HURT RETAILERS. 


The Portsmouth Stove & Range Co., Portsmouth, O., 
write: 

“The outlook for the steel range business for 1900 is good. 

We are making a few more steel ranges than we were a 
year ago. 

The new steel cooks are not interfering with steel range 
sales to any great extent. 

Steel ranges are supplanting cast ranges 

The demand this year is for all kinds of steel ranges 

The steel range manufacturer should sell his product 
direct to the retailer and also through the medium of the hard- 
ware jobbing trade. 

There is not a strong likelihood of the bulk of the steel 
range business being handled in the future by jobbers rather 
than by manufacturers direct. 

We do not look for much of an advance in steel range 
prices this year, if any. 

In regard to the help manufacturers should give retailers in 
fighting steel range peddlers, would state that it is not their 
mix; peddlers do not hurt retailer. 

The tendency on the part of many steel range salesmen 
to talk price instead of quality is detrimental to the best inter- 
ests of the trade. 

We think trade will grow in the east, but not to the extent 
it has attained in the west. 

The steel range business has not been helped by the forma- 
tion of local associations of steel range makers the past year. 

There is no probability of a steel range trust being or- 
ganized. 

Steel ranges should be marketed through department 
stores, catalogue houses and time-payment houses, and through 
the retail trade. 

The majority of retailers make too small profits on steel 
ranges, and it is their own fault. 

We do not expect our men on the road to make sales 
averaging five steel ranges a day. Oh! no. We do not live 
in Michigan. 

We have just completed a new line, which will not be 
changed during present year.” 


THEIR TRADE HAS INCREASED VERY MATERIALLY. 

The Wm. Resor & Co., Cincinnati, Ohio, write: 

“While our steel range trade has increased very materially 
over what it was last year, we cannot use that as a basis to 
judge of the trade in general, for the reason that our line is a 
new one, and we naturally expect it to increase right along for 
somé time to come. 

In the past steel ranges have taken the place of cast ranges 
to a very great extent, but our observation is that the latter 
are now holding their own and that if there is to be any change 
it will be in favor of the cast, and this for the reason that the 
fierce competition between steel range manufacturers has 
thrown to many cheap and consequently worthless steel ranges 
on the market. 

There will be no advance in prices. The scramble for 
business will not permit it. 

Steel cooks have nothing to commend them over a steel 
range, cost about as much and are unattractive; they will soon 
silently fold their tents and steal away and you will be unable 
to find one with a search warrant, and the makers, in theif 
soliloquy, will say, what fools we mortals be. 

We are making five times as many steel ranges as we were 
a year ago, for the reason that our line is a new one. 

The tendency on the part of many steel range salesmen to 
talk price instead of quality is certainly detrimental to the best 
interests of the trade. 

The prospect for building up an export trade in steel ranges 
is nothing flattering. 

We do not think the steel range will attain the popularity 
in the east it now enjoys in the west. 

In order to help them fight steel range manufacturers 
should furnish retailers with booklets for free distribution that 
state plainly just how these people do business, and the local 
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press should warn all of the danger of dealing with “birds of 
passage” and counsel them to patronize the home dealers, 
where they will always get more and better value for their 
money. 

The eastern people are “sot in their ways” and their cus- 
toms are so entirely different that a portable range will never 
gain a foothold there. 

The steel range business has not been helped to our knowl- 
edge by the formation of local associations. They undertook 
to lock the stable after the horse was gone and now it will be 
each one for himself and the devil for us all. 

Ask Baker if there is any probability of a steel range trust 
being formed. 

The demand is always for the very best steel ranges, but 
always at the very lowest price. 

We do not think there is any likelihood of the bulk of the 
steel range business being handled in the future by jobbers 
rather than manufacturers. The retail trade have a horror of 
buying from middlemen as a general thing and we doubt if 
arrangements could be made whereby the jobbers could take 
the output of all to the satisfaction of all. 

Having recently placed our line on the market, and it’s the 
best that is made, there is no occasion for any changes being 
made this year. 

We are for the legitimate retail dealer all the time. 

We will give a ten dollar william just for one look at the 
man who comes within 60 per cent. of selling five steel ranges 
a day on the road on an average. 

The majority of retailers make too small profits on steel 
ranges. They should not handle snide goods, but only those 
of merit, that are time tried and fire tested, and to find the 
selling price they should add the Dutchman’s 1 per cent. to the 
cost and all would be better satisfied. The best is the cheapest 
at any price.” 


ARE EXHIBITING AT THE PARIS EXPOSITION. 


Schill Bros., Crestline, O., write: 

“Our range trade was never so good, and as we have 
already booked more orders than we had the first six months 
of last year, it warrants us in saying that this will be our 
banner year. 

We cannot say that the steel cooks have in any way 
affected our business. 

It certainly is a mistake on the part of any salesman to 
talk price instead of quality, in our opinion, and the same is 
true of the retail merchant, especially in prosperous times such 
as we are now enjoying. 

We know nothing of any range trust being formed or 
even contemplated, neither would we encourage such a move- 
ment or join it. 

We see no reason why an export trade could not be worked 
up on steel ranges as well as on cast goods or any other 
products, and it is for that purpose we are exhibiting our range 
at the Paris Exposition. 

Some of our men have averaged more than five ranges a 
day this year, and they feel confident of keeping up the same 
through the year. 

We are not contemplating making any change in our line 
this year.” 


OUTLOOK IS GOOD. 


A leading Southern firm write: 

“The outlook for the steel range business is good. 

We are making more steel ranges than we were a year ago. 

Steel cooks are not interfering with steel range sales in our 
section. 

Steel ranges are supplanting cast ranges. 

We make only high grade steel ranges. 

We think all manufacturers should sell to jobbers only, as 
they have no business to be manufacturers and merchants both, 
but most of the business is done direct to retailers. 

We think there is a strong likelihood of the bulk of the 
steel range business being handled by jobbers in the future. 

We look for an advance in steel range prices. 

Manufacturers can help retailers fight steel range peddlers 
by advertising them in a good newspaper. 

The tendency to talk price rather than quality is certainly 
very detrimental. 
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In regard to the steel range attaining popularity in the 
east, we think “yes,” when its merits become known. 

The steel range business has been helped by the formation 
of local associations the past year. 

Steel ranges should be sold to the regular trade, not to 
department stores or time-payment houses. 

The majority of retailers make too small profits on steel 
ranges. 

We expect our men on the road to make sales of five steel 
ranges a day, but we do not realize our expectations. 

We have just finished bringing our line up-to-date, so we 
will make no changes for the present.” 


DEMAND IS FOR HIGH CLASS GOODS. 


The John Van Range Co., Cincinnati, Ohio, writes: 

The outlook for the steel range business for 1900 is 
good. 

Steel ranges are supplanting cast ranges. 

We do not look for an advance in steel range prices this 
year. 

The new steel cooks are not interfering with steel range 
sales. 

We are making more steel ranges than we were a year 
ago. 

The tendency on the part of many steel range salesmen 
to talk price instead of yuality is detrimental to the best in- 
terests of the trade. 

The introduction of the steel range into the Kast will 
be slow. 

There is no probability of a steel range trust being 
organized. 

The demand this year is for high-priced steel ranges. 

There is not much likelihood of the bulk of the steel 
range business being handled in the future by jobbers rather 
than manufacturers direct. 

The majority of retailers can obtain larg r profits if they 
handle standard high grade goods. 


THE OUTLOOK IS GOOD. 


Wolterstorff & Haskell, St. Paul, Minn., write: 

“The outlook for the steel range business for 1900 is good. 

Steel ranges are supplanting cast ranges. 

We look for an advance in steel range prices this year. 

We are making more steel ranges than we were a year ago. 

The tendency on the part of many steel range salesmen to 
talk price instead of quality is detrimental to the best interests 
of the trade. 

It is too early to judge whether the demand this year is for 
high or low priced steel ranges. 

There is not a strong likelihood of the bulk of the steel 
range business being handled in the future by jobbers rather 
than by manufacturers direct, as it is not to the interest of the 
manufacturer. 

The steel range manufacturer should sell his product 
direct to the retailer. 

Steel ranges should be marketed through the retail trade.” 


OUTLOOK IS FAIRLY GOOD. 


O. M. Scott, Marysville, O., President Ohio Hardware 
Association, writes: 

“The outlook for the steel range business is fairly good. 
We expect to slightly increase our steel range sales for 1900 
over those of 1890. 

Only the manufacturers can tell whether steel range prices 
will be higher. os ‘ 

No inroads are being made into steel range sales by steel 
cooks. 

Cast ranges are being supplanted to some extent by steel 
ranges. Cast and steel ranges are equally easy and satisfactory 
to sell. Medium priced ranges seem to sell best. 

Manufacturers can help retailers in their warfare against 
steel range peddlers by quitting peddling themselves. 

We know of one retailer that makes too small profits on 
steel ranges.” 


THE MANUFACTURERS’ FIGHT MORE THAN THE RETAILERS’. 


Will C. Jones, Columbus, O., Financial Secretary Ohio 
Hardware Association, writes: 
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“The outlook for the steel range business is good. 

-We undoubtedly will increase our steel range sales for 
1900 over those we made in 1899. 

We do not look for an advance in steel range prices. 

Steel cooks are not making any inroads on steel range 
sales. Here with us steel cooks do not sell. 

Steel ranges are supplanting cast ranges. 

Steel ranges in Columbus are the only kind of cooking 
stoves that sell except the cheapest kind of cast cooks. 

The good medium grade steel ranges go best with us. Not 
those that are too cheap. 

We have never had any experience with steel range ped- 
dlers in our territory. 

In order to help retailers fight steel range peddlers we 
think the manufactures wherever this kind of competition is 
found (1) should give the retailer as good a range for as little 
money as possible; (2) should furnish him all advertising 
matter possible, and if necessary and thought proper, should 
advertise in the local paper for or with him; (3) if it can be 
done to advantage cooking lessons should be given and sales- 
men furnished to attend them, or if that plan is not thought 
feasible men should be furnished to put up signs over the 
country that would be durable and attractive. In fact, when 
this competition appears I think it is properly the manufac- 
turers’ fight more than the retailers’. They, of course, should 
work together, and the manufacturer should not expect the 
retailer to bear the burden. State Hardware Associations can 
help their members fight steel range peddlers by keeping each 
other posted as much as possible as to where the peddlers are 
and by giving each other the benefits of their experience in 
fighting them. 

We do think the profits on steel ranges are too small, but 
our competition by furniture and installment houses are the 
cause here.” 

STEEL RANGES HAVE BEEN SOLD AT TOO SMALL A MARGIN OF 


PROFIT. 


Geo. A. Engelhardt, Chicago, Vice-President Illinois Re- 
tail Hardware Dealers’ Association, writes: 

“TI am located in a neighborhood composed of a very mixed 
element of foreign nations, who as a rule do not buy steel 
ranges, therefore you can see that my trade in steel ranges is 
very limited and at a low price grade. As to profits, I think, 
and most dealers will side with me, that steel ranges have been 
sold at a very small margin of profit, but do not think that it 
can be remedied under present conditions. We are not 
troubled with range peddlers in this city, to my knowledge, 
and do not know by what method they do business.” 


STEEL RANGE PEDDLERS SHOULD BE LICENSED. 

D. D. Velde, Pekin, Ill., member Executive Committee 
Illinois Retail Hardware Dealers’ Association, writes: 

“The outlook for steel range business is not so good, as 
1899 prices are too high. 

We do not expect to increase our sales of steel ranges for 
1900 as compared with 1899. 

We do not look for higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

“Steel ranges have been supplanting cast ranges until last 
fall. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges because we talk them up. 

The demand in our neighborhood is for high priced steel 
ranges. 

In our opinion the best method of checking steel range 
peddlers is for every county to make them pay license. 

Manufacturers can help retailers in fighting steel range 
peddlers by bringing the above before legislatures. 

Hardware associations can help their members in com- 
bating steel range peddlers by bringing about state legislation. 

The majority of retailers make too small profits on steel 
ranges.” 

CAST RANGES ARE EASIER TO SELL. 


J. L. Smith, Chicago, Treasurer Chicago Retail Hardware 
Dealers’ Association, writes: 

“The outlook for the steel range business in my neighbor- 
hood is poor. 
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I do not expect to increase my sales of steel ranges for 
1900 as compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel ranges are not supplanting cast ranges in my terri- 
tory. 

Cast ranges are easier and more satisfactory to sell than 
steel ranges, because they are more durable, in my opinion. 

The demand in my neighborhood is for high priced steel 
ranges, if any. 

The best method of checking steel range peddlers is to try 
to prevent manufacturers from selling to them. 

Manufacturers can help retailers in fighting steel range 
peddlers by not selling to peddlers. 

Hardware associations can help their members in com- 
bating steel range peddlers by not patronizing manufacturers 
who sell to peddlers.” 


STEEL RANGES ARE A FAD. 


The Barrett Hardware Co., Joliet, Ill., write: 

“The outlook for the steel range business is very good. 

We expect to increase our sales of steel ranges for 1900. 

We do not look for any advance in steel range prices. 

Steel cooks are not making any inroads into steel range 
sales, as they take a different trade. Steel cooks are for the 
cheaper class of trade and steel ranges for the better class. 
We think the one helps the other. 

Steel ranges are supplanting cast ranges almost entirely in 
the better class of goods. 

Steel ranges sell better than cast ranges, but we think only 
because it is a fad. Cast ranges will outwear steel and we 
think the day is not far distant when cast ones will predomi- 
nate again. There are some cast ranges made with steel ovens 
that we think are going to very fast make inroads on the steel 
range trade. 

The demand in our neighborhood is almost entirely for 
high priced goods. 

It is no trouble at all to fight steel range peddlers if dealers 
will carry a stock and advertise them. Peddlers get big prices. 
We run the Home Comfort peddler out in a week and we really 
think they helped our trade. 

Manufacturers can help retailers fight the steel range ped- 
dlers by making them a bottom price. 

Hardware associations cannot help dealers fight steel range 
peddlers in any way. The trade do not need help, it is so easy 
to help themselves. 

We thing retailers get too small profiss on steel ranges. 
We get from $10 to $15 of profit, according to the grade and 
size. There are no manufacturers but what will give exclusive 
sale in a town or several nearby towns if a dealer will push it, 
and this gives him a monopoly to a certain extent, and if sales- 
men are good they can harp on them and get their price, no 
matter what the competition is. Customers think more of 
their goods if they pay a fair price for them and are more apt 
to talk it to their neighbors than if they think they have a 
cheap range. We think we sell twice the number of ranges 
than any of our competitors and get much better prices for 
them.” 

RELIABLE STEEL RANGES WILL GROW IN POPULARITY. 

A. H. Sheldon, Janesville, Wis., President Wisconsin Re- 
tail Hardware Dealers’ Association, writes: 

“Steel ranges are growing in favor every day and we hope 
to sell a larger number in 1900 than in 1899, although we are 
convinced that the increased price will cut sales some. If the 
manufacturers of steel ranges are as short-sighted as the cast 
range manufacturers, they will advance some, for they have 
not kept pace with cast goods. 

I am convinced steel ranges ‘are fast supplanting cast 
ranges and sell more easily. 

The demand with us is for first class ranges. 

The best method of checking steel range peddlers is some- 
what of a conundrum, but we did what we could the last time 
they invaded this section. We loaded our wagon with 
Majestic steel ranges and sent our best salesman out with same 
prices we sold at the store and in all cases the same guarantee, 
and it worked well, only rather expensive. It seems to us that 
foreign peddlers could be kept out of home territory if only 
we could have a little legislation in this direction and manu- 
facturers should be willing to bear their part of the expense 
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in weeding out this nuisance. Hardware associations can help 
in this matter by encouraging unity of action in any way to 
cripple the peddler. 

Without doubt the majority of dealers make too small 
profit on steel ranges, and if there is any further advance in 
price he will make less. Thoroughly reliable steel ranges will 
get more and more popular ; the longer they are used the more 
there are sold.” 

PRICES HAVE BEEN NUBIBUS. 

James Montgomery, Wausau, Wis., ex-President Wiscon- 
sin Retail Hardware Dealers’ Association, writes: 

“The outlook for steel range business for this year is much 
better than 1899. We do not look for higher prices on steel 
ranges, as the prices in the past have always been “up among 
the clouds.” 

Steel cooks in this market are unheard of. 

Cast ranges are a thing of the past. Steel ranges are more 
easily sold and more satisfactory to the buyer, for the reason 
that the demand of this section of the state is for a good steel 
range. 

The best method of checking steel range peddlers is to let 
them alone. We find that if you give them rope enough they 
will hang themselves. The second trip through the country 
generally is a failure. 

The majority of retailers make too small profits on steel 
ranges. They are public benefactors rather than business men. 

The manufacturer should give the retailer in fighting steel 
range peddlers, good goods, low prices, and good terms, so 
that his ammunition is just as dry as the peddler’s.”’ 


WHY STEEL RANGES ARE BETTER THAN CAST. 


John Hughes, Fond du Lac, Wis., ex-President Wiscon- 
sin Retail Hardware Dealers’ Association, writes: 

The outlook for steel range business is exceedingly good 
and I expect increase in sales the coming year. I do not ex- 
pect any higher price for steel ranges. They are held high 
enough now, and must be very profitable to manufacture them. 

I have not seen a good steel cook stove, so far. I think 
steel ranges can be made cheap enough and good enough to 
drive cast or steel stoves out of use, except the poorest cast 
goods. Steel ranges are better for the reason that all joints 
are riveted tight and stay so. Cast stoves and ranges are put- 
tied tight and soon leak air. 

We have a demand tor high and low priced steel ranges, 
but having only high price, we sell them. Could we get low 
priced good steel ranges and stoves (and they can be made) 
we would keep and sell ne’**ng else. 

As to steel range ped..ers, the best way to check them is 
to advertise them, let the people know what they are. You 
can’t stop them, for some people will be humbugged ; they seem 
to like it. Manufacturers can help to expose them by printing 
and supplying the necessary pamphlets, etc., retailers to dis- 
tribute same broadcast. 

Hardware associations can do nothing but encourage their 
members to distribute pamphlets, etc., as above. 

If retailers make too small profits they are to blame. Fair 
profit can be made on steel ranges and stoves, as well as on 
any other goods.” . 

OUTLOOK IS IMMENSE. 

C. A. Peck, Berlin, Wis., Secretary Wisconsin Retail 
Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is immense. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I do not look for higher prices for steel ranges. 
on some lines prices will advance. 

Steel cooks are not making any inroads into steel range 
sales, as they are not known here yet. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges on account of quickness in baking and small amount 
of fuel consumed. 

The demand in my neighborhood is for high priced steel 
ranges. 

The best method of checking steel range peddlers is to 
advertise them and personally canvass as soon as they appear. 

Should think it unnecessary for manufacturers to help 
retailers in fighting steel range peddlers. 


Possibly 
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Hardware associations can help their members in com- 
bating steel range peddlers by keeping them posted as to best 
methods of fighting them. 

The majority of retailers make too small profits on steel 
ranges. We figure that we should obtain same percentage on 
the steel range that we do on the lower priced goods—higher 
percentage if anything ; $5 on a $25 cook is $10 on a $50 range.” 

MEDIUM PRICED GOODS THE BEST SELLERS. 

John Hessel, Antigo, Wis., Vice-President Wisconsin Re- 
tail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel cooks are not making any great inroads into steel 
range sales as yet. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges, as steel ranges have been advertised so extensively 
that they are taking the lead. 

In our neighborhood medium priced goods seem to be the 
best sellers. 

The best method of checking steel range peddlers is to 
notify the farmers through the local papers and mail them cir- 
culars to beware of the peddler. 

Manufacturers should help retailers in fighting steel range 
peddlers with good goods, reasonable prices and understand the 
goods well. 

The majority of retailers make too small profits on steel 
ranges beyond a doubt, but the catalogue houses and also the 
retailers are greatly to blame for these conditions of things.” 


OUTLOOK IS BRIGHT. 

H. J. Steinbach, Rice Lake, Wis., Treasurer Wisconsin 
Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is bright. 

I would say that every enterprising dealer would naturally 
expect to increase his sales of steel ranges the coming year. 

I do not look for higher steel range prices. 

I should say that steel cooks are not making any inroads 
in steel range sales in this section of country.: I have had a 
steel cook on my floor for two years and in a number of cases 
where I tried to sell it have sold a steel range instead and 
almost invariably sold something else in preference. 

Steel ranges are supplanting cast ranges. 

I find steel ranges are much easier and more satisfactory 
to sell than cast ranges. They are more modern, easier to 
operate, do quicker work, use less fuel, and do not heat up a 
kitchen as much as a cast range. 

There is a demand for both high and low priced steel 
ranges in my neighborhood. I carry the best I can get, also 
carry one or two cheap ones, and when a party comes in look- 
ing for a cheap range I can show the superior qualities of the 
one and almost invariably sell the good one. 

As I understand it there is but one way to stop steel range 
peddlers, and that is to pass a state law prohibiting any such 
act of peddling. 

The majority of retailers make too small profits on steel 
ranges and all other-stoves as well.” 


STEEL RANGE SALES ON THE INCREASE. 

Herman F. Schlegelmilch, Eau Claire, Wis., ex-Treasurer 
Wisconsin Retail Hardware Dealers’ Association, writes: 

“There is every indication that the steel range business 
will continue to improve. 

Our past experience has shown an increase each year in the 
number sold and a proportionate decrease in the sales of cast 
goods. The dealer can greatly influence the trade in his 
vicinity by educating it up to the merits of the goods he sells 
and we realize that the steel range, being a modern article with 
many merits, will entirely supplant the cast range in this 
vicinity within a very few years. 

Prices vary greatly in steel ranges and we see no good 
reason why the better grades should be any higher, as they 
command a fair price already and a greater cost would mean 
the introduction of and consequent larger sales of the lower 
priced goods. Our experience with steel cooks has been ex- 
ceedingly limited and we are, as yet, unable to say what in- 
roads they might make into the steel range trade. 
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Having taken pains to introduce what we consider is one 
of the best makes of steel ranges, we find it easy to sell them 
to the exclusion of the cheaper grades and feel that the public 
appreciate such merits as economy of fuel, quick and sur- 
prisingly good results in baking qualities, durability and the 
convenience of placing them close to the wall and operating 
them from one side only. The rare necessity of purchasing 
repair parts is another good feature. 

Stronger efforts to introduce and push the best steel range 
obtainable and ignoring the peddler, is in our opinion, a good 
way to check the steel range peddler; the intelligent farmer is 
not slow to notice the difference in the selling price. 

Manufacturers can aid the dealer by more largely adver- 
tising the merits of their goods in the agricultural magazines. 
Hardware associations might greatly assist some of their mem- 
bers in combating the peddler by teaching them how to talk 
the merits of the goods to the farmers. 

By this we do not imply that the members are ignorant or 
incapable of selling their goods, but we do believe that many 
dealers throughout the state do not take the necessary pains to 
so thoroughly inform themselves about steel ranges as to be 
able to talk them as glibly and intelligently as the peddler. 

One reason why the peddler is so successful is because he 
is a “cracker jack” talker and thoroughly understands his 
business, albeit, he is dishonest in some of his statements. 

We do not know what other retailers get for their ranges ; 
we ask a reasonable profit on ours, and we might sell just as 
many at a higher price, yet we feel great satisfaction in giving 
our customers much value for their money, which changes to 
a real pleasure when they show their appreciation of it.” 


OUTLOOK IS VERY GOOD. 


H. A. Cole, Council Bluffs, Iowa, President Iowa Retail 
Hardware Dealers’ Association, writes: 

“The out look for the steel range business is very good. 

My sales of steel ranges for 1900 as compared with 1899 
will be about the same. 

I do not look for higher prices for steel ranges. 

Steel cooks are making inroads into steel range sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
wast ranges as steel ranges are the proper thing now, because 
of economy and not cracking. 

The demand in my neighborhood is for medium priced 
steel ranges. 

The best method of checking steel range peddlers is to 
advertise their tactics to the farmers. 

Manufacturers should help retailers in fighting steel range 
peddlers by furnishing circulars referred to below free. 

Hardware associations can help their members in com- 
bating steel range peddlers by suggesting methods of pro- 
cedure and furnish ready prepared circulars to dealers who 
want them and post dealers in advance of their coming.” 


OUTLOOK BETTER THAN EVER BEFORE. 


C. W. Brelsford, Villisca, Iowa, Secretary Iowa Retail 
Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is better than 
ever before. y 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899, without a doubt. ° 

I look for very little, if any, advance in steel range prices. 

I think steel cooks are not making any inroads into steel 
range sales, but they will hurt the cast stove and range busi- 
ness. 

Steel ranges are supplanting cast ranges in our locality. 

I cannot say there is any difference in selling steel ranges 
and cast ranges, but steel ranges are most satisfactory. 

The demand in our neighborhood is divided between high 
and low priced steel ranges. 

Checking steel range peddlers is very hard to do. 

The majority of retailers probably make too small profits 
on steel ranges.” 


GOOD SCHEME FOR FIGHTING STEEL RANGE PEDDLERS. 
J. F. Doty, West Liberty, Ia.. member Executive Com- 
mittee Lowa Retail Hardware Dealers’ Association, writes: 
“The outlook is good for spring trade in steel ranges and 
1900 business will be better than in 1800. 


THE AMERICAN ARTISAN. 









43 


If the price of farm products keep up, as that rules the 
volume of my business, being in the farming district. 

I have stopped guessing on prices. 

Steel cooks are making inroads into steel range sales to 
the extent that the dealer pushes them. 

Steel ranges are supplanting cast ranges with the best 
trade, but not with the poorer classes. 

With the same amount of advertising steel ranges outsell 
the cast. I find the steel more satisfactory to sell than the cast 
ranges, as I have a larger percentage of profit on them. 

I sell high priced steel ranges exclusively. I have a cheap 
one on the floor that has been there two years. 

In order to check the steel range peddler, first be abso- 
lutely certain that you have a good steel range, then go to the 
editors of your local papers and buy enough space of each one 
so they can afford to totally ignore the peddler when he comes 
to them for advertising, and see to it that they do not mention 
the fact that there is such a thing in the country as a steel 
range peddler. Then equip as many wagons as you can con- 
veniently, each with a steel range and a good salesman, and 
follow ‘Mr. Peddler’ to every house. When you find he has 
left a range persuade the customer to try one of yours, and nine 
cases out of ten they will keep your range. If you will follow 
this up closely you will find ““Mr. Peddler” a benefit and not a 
detriment to your business, as there are a great many dealers 
that need something of this kind to wake them up. 

The manufacturer can help the retailer combat the steel 
range peddlers by sending the retailer as many good salesmen 
as he can use while the peddlers are in the neighborhood. 

I don’t think hardware associations can be of any assist- 
ance to their membership in fighting steel range peddlers. 

The majority of retailers make too small profits on steel 
ranges.” 

RETAILERS MAKE TOO SMALL PROFITS ON STEEL RANGES. 


James E. O’Brien, Crookston, Minn., President Minnesota 
Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is fair. 

I do not expect to increase my sales of steel ranges tor 
1900 as compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges, as they are more satisfactory, quicker and better 
working. 

The best is the only kind we can sell. 

The best method of checking steel range peddlers is to go 
after the business ourselves. 

Manufacturers can help retailers in fighting steel range 
peddlers by making a good range. 

Hardware associations can help their members in com- 
bating steel range peddlers by exchanging ideas as to how. 

The majority of retailers make too small profits on steel 
ranges.” 

GOOD WAY TO CHECK STEEL RANGE PEDDLERS. 

T. McCracken, Minneapolis, Minn., Secretary Minnesota 
Retail Hardware Dealers’ Association, writes : 

“The outlook for steel range business is good. 

I expect to increase sales of steel ranges for 1900 as com- 
pared with 1899. 

I do not look for ‘higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and mofe satisfactory to sell than 
cast ranges because steel is more compact. 

The demand in our neighborhood is for medium priced, 
six-hole steel ranges. 

The best method of checking steel range peddlers is to 
put a range in your delivery wago1. and follow them into every 
house they visit as long as they remain in your county. 

Manufacturers can help retailers in fighting steel range 
peddlers by giving as low prices as they can. 

Hardware associations can help their members in com- 
bating steel range peddlers by instructing them to follow them 
up with their own goods. 
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The majority of retailers make too small profits on steel 
ranges.” 


ADVANCED PRICES HAVE PROVEN HARMFUL. 


G. W. Welles, Duluth, Minn., ex-member Executive Com- 
mittee Minnesota Retail Hardware Dealers’ Association, 
writes : 

“We do not regard the outlook for the steel range business 
as very bright for the coming year, and we rather expect a de- 
crease in our sales for 1900 as compared with 1899. We are 
basing our opinion on account of the high prices which are 
ruling to-day. We have on hand steel ranges, bought at the 
old price, enough to last us until late in the fall, but have ad- 
vanced our retail prices each time factory have made an 
advance, and we have found that it has killed our steel range 
trade. This may, perhaps, have been on account of our com- 
petitors selling out the stock which they had on hand at the 
old prices, but we do not believe it, as our trade on cast ranges 
has increased during the same period of time. Our experience 
has been that the cast range is much more satisfactory than the 
steel range, for the reason that we have fewer complaints. 
We believe that the present prices ruling on steel ranges are 
too high. On the line which we handle the factory price hag 
advanced to us a trifle over 40 per cent. If we advance our 
retail price in proportion it means that we will be obliged to 
sell a range which we formerly sold at $50 for $70, and we do 
not believe that we can get it.” 


OUTLOOK IS IMPROVING. 


T. H. Loyhed, Faribault, Minn., ex-member Executive 
Committee Minnesota Retail Hardware Dealers’ Association, 
writes : 

“The outlook for the steel range business is improving. 

We expect to increase our sales of steel ranges for 1900 
as compared with 1899. 

We do not look for higher steel range prices. 

Steel cooks are not making inroads in steel range sales. 

Steel ranges are supplanting cast ranges. 
® Steel ranges are easier sold than cast ranges because the 
details of construction can be seen and explained so that the 
customer can understand the advantage. 

The demand in our neighborhood is for the medium to 
the high priced steel ranges. 

The best method of checking steel range peddlers is by 
collecting sufficient evidence to bring the hired peddlers in 
court and force them to disclose the nature of their dealing 
with their principal, and by bringing this, in time, sufficient 
evidence can be obtained to show the conspiracy on the part 
of the home office at St. Louis of an attempt to defraud. By 
united action retailers and those farmers who have been swin- 
dled can be able to furnish proof if aided by the manufacturer. 
Wrought iron range companies can be made to suspend busi- 
ness or to change their methods. 

Hardware associations can aid their members in com- 
bating steel range peddlers by assisting in the collection of the 
above evidence. 

Perhaps the majority of retailers make too small profit 
on steel ranges, but they make more profit than on cast 
ranges.” 

THEY HEAT THE OVEN QUICKER. 


A. T. Stebbins, Rochester, Minn., ex-Vice-President Min- 
nesota Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is fair, but we 
do not expect to increase our sales of steel ranges for 1900. 

We do not look for higher steel range prices. 

Steel cooks have not made any inroads into steel range 
sales as yet. 

Steel ranges are supplanting cast ranges. The former are 
easier and more satisfactory to sell than the latter because they 
are newer and because they heat the oven quicker and do not 
heat the room so much. 

The demand in our neighborhood is for low priced steel 
ranges. 

To check steel range peddlers the dealer should advertise 
and let people know that he sells a better piece of goods for 
less money. 

Manufacturers can help retailers fight steel range peddlers 
by keeping the local dealers posted when steel range peddlers 
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are coming into a neighborhood and assist them in adver- 
tising. 

The Hardware Association can help the retailer fight the 
steel range peddlers only by suggesting methods and urging 
dealers to act promptly and energetically. 

The majority of retailers make too small profits on steel 
ranges.” 

OUTLOOK IS GOOD. 


H. Harrington, Fargo, N. D., Vice-President North Da- 
kota Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges. 

The demand in my neighborhood is for high priced steel 
ranges. 

Manufacturers can help retailers in fighting steel range 
peddlers by advertising high grade merchandise in papers and 
magazines. 

The majority of retailers make too small profits on steel 
ranges.” 

STEEL RANGE PEDDLERS SHOULD BE LICENSED. 

M. G. Evenson, Sheldon, N. D., member of Executive 
Committee North Dakota Retail Hardware Dealers’ Asso- 
ciation, writes: 

“The outlook for the steel range business is good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I look for higher prices for steel ranges. 

Steel cooks are making inroads into steel range sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges, as they use less fuel and take less ‘room. 

The demand in my neighborhood is for high and medium 
priced steel ranges. 

To check steel range peddlers I would get in cheap steel 
ranges and use printers’ ink to let people know you have a 
good range such as peddlers have for less money and then get 
a bill through to put a $50 a day license on each two-horse 
wagon, or go to some good farmer who has bought a peddler’s 
range and take out your range in a wagon and show him your 
range and price and get him dissatisfied with his purchase from 
the peddler; then get a letter signed from him stating his dis- 
satisfaction and print it in the local paper as a warning to 
farmers to not buy from peddlers. 

Steel range manufacturers can help retailers fight steel 
range peddlers by helping to get bill referred to passed at once. 

Hardware associations can kelp their members fight steel 
range peddlers by letting hardware men know when peddlers 
are working their way and give hardware men a chance to get 
ready for them and advertise in local papers they are coming, 
and by all means get in a steel range to go out on the road 
and follow peddlers for a day or two, and they will soon give 
up and get out of your road if they see you are after them. 

The majority of retailers make too small profits on steei 
ranges.” 

STEEL RANGE PEDDLERS SHOULD BE FINED. 

H. F. Strehlow, Casselton, N. D., member Executive Com- 
mittee North Dakota Retail Hardware Dealers’ Association, 
writes : 

“The outlook for the steel range business is good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell thar 
cast ranges because they cost the same or less, take less fuel 
and are not liable to crack or break. 

The demand in my neighborhood is for medium priced 
steel ranges. 
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In my opinion the best method of checking steel range 
peddlers is by having a state peddler's license. 

Hardware associations can help their members in com- 
bating steel range peddlers by having laws enacted to fine them 
heavy for peddling. 

The majority of retailers make too small profits on steel 
ranges.” 

STEEL RANGES ARE EASIER TO SELL THAN CAST RANGES. 

H. B. Allen, Jamestown, N. D., member Executive Com- 
mittee North Dakota Retail Hardware Dealers’ Association. 
writes : 

“The outlook in our territory for steel ranges is very fair. 

We expect to increase our steel range sales for 1900 overt 
those of 1899. 

I do not look for higher steel range prices for the coming 
year. 

Steel cooks are unknown in our territory. 

In our trade steel ranges have supplanted cast ranges 
almost entirely. 

We think steel ranges are much easier to sell than cast 
ranges, as our trade does not want cast ranges at all. 

Our trade generally wants first class goods in this as well 
as other lines. 

I believe the most effective way to check steel range ped- 
dlers is by legislation. 

Hardware associations can help their membership in fight- 
ing steel range peddlers by co-operation to secure favorable 
legislation. 

We are getting fair prices and so far as we know our 
competitors are not cutting prices to any extent.” 


OUTLOOK IS VERY GOOD. 

W. R. McIntosh, Bottineau, N. D., ex-member Executive 
Committee North Dakota Retail Hardware Dealers’ Asso- 
ciation, writes: 

“The outlook for steel range business is very good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I look for higher prices for steel ranges. 

Steel cooks are making very slight inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges because people seem to know they want steel 
ranges. 

In my neighborhood anything goes so long as it is a steel 
range. 

The best method of checking steel range peddlers is to 
have them well advertised before they get there. 

Manufacturers can help retailers in fighting steel range 
peddlers by helping to advertise them. 

Hardware associations can help their members in com- 
bating steel range peddlers by keeping members posted as to 
their whereabouts.” 

SMALL PROFITS THE DEALER'S OWN FAULT. 

P. E. Harney, Joplin, Mo., President Missouri Retail 
Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is fair. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

I do not look for higher prices for steel ranges. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges. 

The demand in my neighborhood is for high and low 
priced steel ranges. Low and high, both. 

Manufacturers can help retailers in fighting steel range 
peddlers by not selling to any but regular dealers. 

If the majority of retailers make too small profits on steel 
ranges, it is their own fault. We make a fair margin, else 
keep the goods rather than give anything »way.” 


CAST STOVES GIVE BETTER SATISFACTION. 
J. W. Poland, Carrolton, Mo., ex-President Missouri Re- 
tail Hardware Dealers’ Association, writes: 
“We have never been successful in selling steel ranges. 
Our trade is largely among the farmers and our experience 
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teaches us that the cast stove gives better satisfaction, hence 
we sell more cast stoves.” 

FAVORS A COUNTY LICENSE FOR STEEL RANGE PEDDLERS. 

Frank Rudy, Paola, Kas., President Kansas Retail Hard- 
ware Dealers’ Association, writes: 

“The outlook for the steel range business is fair 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

Prices for steel ranges are high enough now. 

Steel cooks are not making any inroads into steel range 
sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges. 

The demand in my neighborhood is for medium priced 
steel ranges. 

The best method of checking steel range peddiers is by 
county license. 

Manufacturers should help retailers in fighting steel range 
peddlers by local advertising. 

Hardware associations can help their members in com- 
bating steel range peddlers by a combined circular properly dis 
tributed. 

The majority of retailers make too small profits on steel 
ranges for the amount of money invested.” 

OUTLOOK IS GOOD. 

E. I. King, Logan, Kas., member Executive Committee 
Kansas Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is good. 

I expect to increase my sales of steel ranges for 1900 as 
compared with 1899. 

Steel cooks are making inroads into steel range sales. 

Steel ranges are supplanting cast ranges. 

Steel ranges are easier and more satisfactory to sell than 
cast ranges because they are new and well advertised. 

The demand in my neighborhood is for high priced steel} 
ranges. 

The best method of checking steel range peddlers is to go 
right into the country and use their own weapon. 

Manufacturers should help retailers in fighting steel range 
peddlers by helping bear the expense of fighting them. 

Hardware associations can help members in combating 
steel range peddlers by combining in a united effort against 
them. 

The majority of retailers make too small profits on steel 
ranges.” 

FINDS STEEL COOKS GOOD SELLERS. 

S. J. Gilbert, Arkansas City, Kan., ex-vice president Kan- 
sas Retail Hardware Dealers’ Association, writes: 

“The outlook for the steel range business is only fair. 

I do not expect to increase my sales of steel ranges for 
1900 as compared with 1899. 

I do noi look for higher prices for steel ranges. 

Steel cooks are making inroads into steel range sales. Yes, 
we are selling quite a number of steel cooks. 

Steel ranges are supplanting cast ranges to some extent. 

Steel ranges and cast ranges we find about the same to 
sell. Ihe cast range is more durable. 

The demand in my neighborhood is for high-priced ranges, 
mostly. There are some calls for low-priced goods. 

The best method. of checking steel range peddlers is to 
educate people to buy at home. 

Manufacturers should help retailers in fighting steel range 
peddlers by sending advertisements in every community of 
their goods. , 

Hardware associations can help their members in com- 
bating steel range peddlers by advertising and helping educate 
people to buy at_home. 

The majority of retailers make too small profits on steel 
ranges. Retailers profits on ranges, like everything else, are 
being cut to nothing. Retailers are having a hard time to get 
profits on most of their goods.” 


S. H. Hopkins, G. A. Williams and C. M. Wood 
ruff are the incorporators of the New Jersey Slate Co. , 
Newton, N. J., capitalized at $50,000 for mining slate. 

































































































































THE SCHNEIDER & TRENKAMP CO. 





The Schneider & Trenkamp Co., Cleveland, Ohio, 
are manufacturers of the Reliable steel range, shown 
herewith. These ranges have a one-piece top which 
it is claimed will 
not crack from 
heat, All tops are 
fitted with square 
anchor plates, All 
exposed steel plates 
are thoroughly pro- 
tected with heavy 
asbestos paper. 
Triple oven bot- 
toms protected 
with asbestos over 
each plate make it 
impossible for cold 
air to strike the 
oven plates. There is a two-inch air space below the 
lower oven bottom. This construction thoroughly 
protects the floor from oven heat. The balance drop 
doors have beautiful nickel panel. The fire-box is very 
heavy and well constructed. Cast water-fronts or 
pipe water-coils are furnished as desired. The duplex 
grate can be removed from range without taking out a 
bolt or nut except in the Nos. 11-7, 11-8, and 11-9, 
Reservoirs can be added to these ranges at any time. 
They have very large warming shelves and capacious 
warming ovens. The firm’s line of encased reservoir 
ranges is complete. All ranges are beautifully 
trimmed with nickel, There is a nickel band around 
main top of all ranges, and a balance drop door on all 
sizes of ranges. All this firm’s reservoirs are en- 
cased in cast-iron, making them very durable. 





Reliable Steel Range. 
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THE SCHILL BROS. CO. 

The Schill Bros. Co., Crestline, Ohio, are manu- 
facturers of the Schill steel range, shown herewith. 
This range has a combination oval fire box, suitable 
for burning hard or 
soft coal or wood, 
fitted with the duplex 
grate which can be 
drawn out at front 
without removing 
livers. The fire box 
has no square corners 
for fuel to choke and 
smolder. The body 
of this range is made 
from one sheet of cold 
rolied steel, each end 
being fastened to 
feed door panel, thus giving it the appearance of a 
seamless body. The entire body is double lined with 
asbestos mill board and cold rolled steel. All ovens 
have ventilation and are made of one sheet of heavy 
cold rolled steel, every oven being made a complete 
oven in itself, before being put into the range. The 
bottom of the oven is heavily ribbed with cast iron 
strips. The hot air from under the oven is utilized 











The Schill Steel Hange. 
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by the admission of cold air under the oven at front, 
passing it through under the oven, thence to the fire 
box, thus admitting hot air to the fire box, which not 
only aids combustion, but also guards against any 
scorching of floors under the oven. The damper is 
operated from the front, The damper rod is on the 
outside where it is not affected hy the heat. The oven 
door is made with an air space between inner and 
outer sheet, The inner lines are held in place by 2 
cast frame, all of which is securely bolted to- 
gether. All doors are provided with supporting 
braces, which when the door is opened form substan- 
tial braces. All doors are fitted closely to cast frames 
and not to the body of the range. The draft door can 
be opened to poke the fire if desired. The bottom 
under the ash pan is lower than the ash pan panel, to 
prevent ashes being drawn out on the floor. The 
entire oven door, oven door braces, all name plates, 
ash pan and feed door, front draft panel and corner 
steps are handsomely nickeled. The entire body is 
handsomely japanned. The center of oven door and 
closet doors are Russia iron, 





wri. G. WILLARD. 





Wm. G, Willard, 619-621 Fourth street,St. Louis, 
Mo., is manufacturer of the Triumph steel ranges 
shown herewith. The bodies and ovens of the Tri- 
umph steel ranges are made of the highest grade of 
cold rolled mallea- 
ble steel, thorough- 
ly patent beveled, 
having an even and 
smooth surface and 
free from scale, 
The ovens are 
closely boiler riv- 
eted to the bodies 
of the ranges mak- 
ing perfectly tight 
joints, proof 
against ashes, dust 
and soot. The bot- 





























Trlumpa Steel Mange. 
tem of the ovens are securely braced with heavy bars 
of iron, which are riveted to the bottom of ovens with 
countersunk head rivets. Thesize of the oven is 12 


inches high, 17 inches wide and 211% inches deep. 

The fire box of the Triumph i$ mounted with a du- 
plex grate. This range burns wood or coal, The 
flues and end of the fire box are asbestos lined. As- 
bestos being a fireproof material prevents the radia- 
tion of heat into the room, effectually confining it 
within the range against the oven which tends to 
economize in fuel consumption and insures durability 
in the range. The top warming closet is novel and is 
beautifully japanned. It has a revolving door which 
swings up under the top of the closet out of the way, 
taking up no space and permitting the whole of the 
interior of the closet to be exposed while placing in 
food to be warmed. 

The bodies of the ranges, closets and shelves are 
dipped and baked to a high degree of heat, insuring 
them to withstand long usage. 

The No. 8-20 P Triumph steel range has oven 20 
inches wide, 13 inches high, 23 inches deep. It has 
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six 8-inch lids, three anchor plates, top cooking sur- seats ground out true, preventing any leakage of air in- 










































































t, face 30x36 inches. Itis fitted with double coil for at- to the topof the range The draft slides are fitted air- 
re tachment to pressure boiler running through entire tight and the doors are ground on true and tight. 
rt length of fire box, giving a sufficient 
y supply of hot water without reduc- 
” ing the fireplace or interfering with 
° the baking qualities. It has duplex 
2 grate, burns wood or coal, has extra 
a heavy sectional fire linings, drop pouch 
” feed door and upper warming closet. 
” It can be furnished with 9-inch lids if 
8 desired. 
I~ This firm have secured some very 
Ss desirable quarters at Main and Dick- 
n son streets, St. Louis. This building, 
m 60x130 feet in dimensions, six story 
0 and basement, will be used by them 
ie as a warehouse and as their shipping 
3, department. They have a private 
ir switch here and the very best of rail- 
is road facilities. There is a natural 
d spring on the premises, supplying 
water at first band. 
a 
ESTATE CF P. D. BECKWITH. 
The Estate of P. D. Beckwith, 
Y Dowagiac, Mich., are manufacturers of 
“ the Round Oak steel range shown 
“ herewith. 
. The body of this range is made of 
r. heavy planished Russia iron, is easily 
‘ kept clean and will always look new 
, and bright. The ornamentation is rich Pee ae 
. and brilliant. The oven is most care- —— 
. fully insulated top, bottom and back with thick asbes- DETROIT GALVANIZING AND SHEET [METAL 
, tos..The reservoirs are made in two styles. The WORKS. 
. grates are duplex for coal or wood and can be quickly -- 
: taken out without disturbing the fire back or front. The Detroit Galvanizing & Sheet Metal Works, 
| The covers are turned in a lathe,every one andthecover Detroit, Mich., have brought out a new steel range 
‘ styled the Wayne. This new steel range 
' is as good a steel range as can be made as 
t far as durability is concerned, the con- 
struction not being slighted in any of the 
a essential working parts, but the price is 
. low. The fire box is of a very superior 
) quality, being very heavy and having a 
strong circulation of air back of the linings. 
The reservoir on this range is made of 
planished copper and heats by contact with 
the back end of the range. It not only 
: heats satisfactorily, but it does not in any- 
i , way interfere with the back flue. The 
, . —— 2 range will bake equally well at all times. 
y Fey, oe This firm are also manufacturers of the 
‘ y tahoe well known and very popular Detroiter 
, Syahly steel range. 
PENINSULAR STOVE CO. 
: The Peninsular Stove Co., Detroit, 
' Mich., are manufacturers of the Peninsular 
planisbed steel range, shown in the ac- 
companying cut. This range has selflock- 
i OE ing pouch feed door for coal and swing 





Hound Oak Swe! Range. wood feed door with an opening 6x7} inches. 
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The grate and frame complete can be withdrawn 
through the grate doorway without removing a sin- 
gie piate or bolt. There is no disconnection of the 


















Peninsular Planished Steel Range. 


water front or disturbance of the fire box linings. The 
grate frame is so far removed from the fire that it 
is practically everlasting. 

The planished steel used in the Penin- 
sular steel ranges is highly polished by a 
secret process and always retains its lustre. 
Like a locomotive jacket always exposed, it 
looks well and wears better. Boiler like, 
Peninsular planished steel ranges are hand 
riveted every two inches with steeple-head 
rivets driven cold. 





THE WI. RESOR & CO. 








The accompanying cut shows one of the 





Monitor Steel Range. 


Monitor steel ranges manufactured by The 
Wm. Resor & Co., Cincinnati, Ohio. 
Their Champion Monitor Steel Range “is made in 
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four sizes of bodies and in all the prevailing styles. 
The body of the full nickel line is made of Wood's 
planished steel, closely riveted by hand and lined 
throughout with pure asbestos, The bottom of the 
oven is made in two pieces, flanged and very closely 
riveted. One set of linings will fit all sizes and the 
grates can be removed through front without dis- 
turbing linings or water heater. This firm use their 
own reversible combination coal and wood duplex 
grate. The smoke-box in rear and the reservoir cas- 
ings are made of cast iron which is not affected by 
creosote and will not rust through. The draft regis- 
ter is on the end and extends full length of the fire- 
box, insuring uniform draft and the feed door drops 
low for use of wood. The oven door, being balanced, 
is easily operated and when down forms a com- 
modious oven shelf. 





ECLIPSE STOVE Co. 


The Eclipse Stove Co,, Mansfield, Ohio, 
are manufacturers of the Triumph Eclipse steel 
range ‘'D” series shown herewith. The new 
series are made in both No. 8 and 9 covers and has 
both full French top plates, full 18-inch opening imto 
the oven and new droop feed door, grate door with reg- 
ister underneath, feed door and new style high closet. 
It has double steel walls asbestos lined throughout, 
spring balanced oven door, duplex grate, flush top 
portable reservoir, nickel band on front edge of top and 
sliding direct draft damper. 

This firm have just made ready for the market a 
new line of polished ranges, styled their ‘‘F”’ series. 
These have detachable cast encased reservoir of a 
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Triumph Eclipse Steel Range **D° Series. 
convenient style, readily attachable to a square top 
stove and furnished either with base or without. 
They also have aluminized oven with nickel band. 
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The Chicago Stove Works, Chicago, Ill., are man- 
ufacturers of the Gold Coin wrought steel ranges 





Gold Coin Wrought Steel Range. 


whose bodies are made of the high- 
est grade of cold rolled steel se- 
eurely riveted. 

All parts coming in direct 
contact with the fire are protected 
with a double lining of sheet steel 
and asbestos. The top is finished 
with heavy sectional key plates. 
The oven is square, large and 
thoroughly ventilated. The bot- 
tom oven plates are securely 
braced. The oven door is even 
balanced and when lowered forms 
a large, smooth shelf. The fire 
box is constructed with solid linings 
at both ends extending to main 
top. The broiler door will be found 
very convenient for broiling and 
toasting. The ashpit admits of an 
extra large ashpan provided with 
guards. The main draft slide is 
hinged and drops down if desired, 
giving easy access to fire box un- 
der front linings or water front for 
use of poker. For coal and wood 
the Gold Coin combination duplex 
grate is used. For wood only a 
separate flat wood grate is fur- 
nished The reservoir is gray enam- 


eled iron encased with flush} top extra large. 
high shelf and closet is very spacious and is provided National Ideal and Perfect Ideal wroug 
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with drop nickel tea stands. The exterior is pleasing 
and of an attractive design, encircled by handsome 
nickel door frames, panels, name plates, towel rods, 
tea stands, etc. 





THOMAS WHITE STOVE CO. 





The Thomas White Stove Co., Quincy, 
Ill., are manufacturers of White’s Maxim 
steel range, shown in the accompanying cut. 
This range has pouch feed for coal, end feed 
for wood or coal, with both front swing and 
side swing duplex grate that can be removed 
through the grate door, front poke door with 
slide damper, cast back flue, planished steel 
body asbestos linec, spring balanced oven 
door, sheet iron shield below steel bottom to 
equalize heat in the oven, ful! cast reservoir 
attachment, with cast shield across. back to 
prevent rust, base skirting making a hand- 
some finish. It is full nickel trimmed with 
nickeled steel bands on edge of top and on 
high shelf and high closet. ll reservoir 
ranges can be easily changed to square ranges 
and water fronts can be furnished for all 
sizes. 


~~ 
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CLEVELAND STEEL RANGE Co. 








The Cleveland Steel Range Co., Cleve- 
land, Ohio, are manufacturers of Gem. Ideal 
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White’s Maxim Steel Range. 
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Perfect Ideal Steel Range. 
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able steel, thoroughly patent leveled, having an even 
and smooth surface and free from scale. The ovens 
are closely boiler riveted to the bodies of the ranges, 
making perfectly tight joints, proof against ashes, 
dust and soot. 

The fronts of the ranges are riveted with counter- 
sunk head rivets, giving the ranges a smooth and well 
finished appearance. The bottoms of the ovens are 
securely braced with heavy bars of iron which are 
bolted to the bottom of ovens with counter-sunk head 
bolts every three inches apart to prevent their warp- 
ing or buckling. The fire box is mounted with remov- 
able duplex grate which can be detached from the fire 
box and replaced with a new grate at any time, with- 
out trouble or removal of any other part of the fire 
box or range, 

The plating on these ranges is of the finest qual- 
ity. Jl plating is first plated in copper to prevent 
rusting, then again heavily coated with nickel, thus 
forming the highest grade of nickel-plating. The 














The bodies and ovens of the Ideal ranges 
are made of the highest grade of cold rolled malle- 
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bodies of the ranges, closets and shelves are enameled 
with the best quality of locomotive black, which gives 









door handle. 


them a smooth and highly polished 
finish, 


—_ . 





THE FULLER-WARREN COMPANY. 





The Fuller-Warren Co., Milwau- 
kee, Wis., are manufacturers of the 
Stewart steel range for hard or soft coal 
or wood, These ranges have bodies 
made of W. D. Wood cold-rolled steel. 
Countersunk bolts are used on front and 
in oven, making smooth surfaces and 
avoiding ragged finish. The fire box is 
oval and is fitted with a reversible duplex 
grate; ample ventilation being given to 
all parts to insure durability. The flues 
are constructed on the sheet-flue prin- 
ciple and are lined With asbestos, which 
is a fire-proof material and a powerful 
non-conductor. The oven top plate is 
doubly protected by a thick resisting 
cast plate next to the fire box, under- 
neath which is a sheet of double-thick 
asbestos extending entire length of oven 
top, releasing the strain of the extreme 
heat of the intense fire next to the fire 
box and equalizing the temperature of 
the oven. A further defense of the oven 
topplate is a very heavy cast center 
support, The oven bottoms are securely 
braced with heavy bars of iron which are 
bolted to bottom of oven by counter- 
sunk bolts every three inches apart. 
The nickel plating is of the finest possi- 
ble finish and is put upon the entire 
edge of top plate and upon all door flan- 


» ges, corner strips, damper handle, high 
\ shelf and high closet, top guards, tea- 


pot brackets, high closet, name-plate, 
towel rods, sifter, shaker and poker and 
pipe check-draft register, also upon oven 





Stewart Steel Mange. 


The reservoirs will be furnished either 
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of planished copper or copper nickel-plated, and with 
or without faucets on high reservoir styles. They 
are portable in construction and can be detached if 
desired. The low reservoir patterns have cast iron 
reservoirs neatly enameled and of extra capacity. 


E. H. HUENEFELD. 








E. H. Huenefeld, Cincinnati, Ohio, is offering the 
trade the Boss aud Uneeda steel ranges shown here- 
with, The Boss 
steel ranges have 
the following spec- 
ial features of ex- 
cellence: Remov- 
able duplex grate 
for wood and coal 
which may easily 
be removed through 
take-out door with 
out interfering 
<7 . with fire-linings or 
ers water front; flue 
; = lined withpure as- 
Boss Steel Range. bestos board and 


covered with extra steel plate leading to cast-iron 
flue bunker; extra heavy one-piece oven with braced 
bottom, the top covered with cast-iron plate and 
provided with heavy backbone supports for panels 
and centers; improved ventilated oven and perfectly 
balanced oven door; front and end draft registers, also 
check damper in pipe; interchangeable panels and 
key-plates for different sized covers and centers as de- 
sired; new style 9 
clean-cut door pro- 
vided with auto- 
matic drop dust 
shield, also im- 
proved dust-proof 
ash-pan _ front; 
handsome _nuickel- 
plated towel rack 
and large, elegant 
extension shelf, in- 
terchangeable for 
either end of range; 
fire-linings, covers 
and centers made , 
of the best ap- Uneeda Steel Range. 
proved patterns and each interchangeabie for either 
size or style of range; body constructed of one-piece 
heavy steel plate, making this range perfectly air- 
tight throughout; shelf and warming closet provided 
with elegant tea-shelves and beautifully designed 
support brackets, also improved rotary door for closet. 
The Boss ranges are made of the very best heavy 
cold rolled straight and leveled steel. The ‘‘Uneeda” 
steel ranges have removable duplex grate for wood and 
coal. The flue is lined with pure asbestos board, and 
covered with extra steel plate leading to cast iron flue 
bunker, The body is constructed of one-piece heavy 
steel plate, making this range perfectly air-tight 
throughout. It has extra heavy one-piece oven with 
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braced bottom, improved ventilated oven, and front 
and end draft registers. 
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TERSTEGGE GOHMANN & CO. 





Terstegge, Gohmann & Co., Louisville, Ky., and 
New Albany, Ind., are manufacturers of the Steel 
Anchor steel range for soft or hard coal, coke or 
wood. This range has ball-bearing or duplex grates, 
has plate or panel tops, flush top reservoirs, no 
dampers, and interchangeable reservoir plan. The 
plunger dumper always works. The range is made 
of heavy smooth cold rolled steel plate, Nos. 14 
and 16 gauges, All joints are closely riveted and 
parts near the fire are reinforced with cast iron 


















Steel Anchor Steel Range. 


shields, The oven flues are double, with thick asbestos 
cardboard between the sheets, retaining heat for 
oven and preventing radiation into the kitchen. The 
heavy copper reservoir is heated direct from the fire 
box, with no pipes to freeze, It is removable, readily 
cleaned and on correct end of range for plenty of hot 
water. The drawout grates are either duplex or ball- 
bearing. The large fire bed has sectional fire brick 
linings. It has large drop pouch feed door, spring 
balanced drop oven door, heavily braced covers and 
centers top cut in four sections, extended cast flue, 
draft slide full length of fire box on end of range, ash 
guides, very large flues, uniform and strong draft, 
top shelf with no bolts, oven treated with aluminum, 
four-pieced braced, nonbuckling oven bottom, wood 
oven door handle and the following nickel parts, 
front top, end shelf, towel rack, damper handle, pipe 
register and frame, grate shaker crank and cover 
lifter, fire door panel, ash pan front, oven door and 
panel, oven door handle ends, two front feet, top orna- 
ment rail, cabinet door panel and hinges, door frame, 
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panel and two towel rods for high closet, ends of high 
shelf, two towel rods for high shelf and lower panel 
on flush style. 
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JOHN VAN RANGE CO. 








The John Van Range Cc., Cincinnati, Ohio, are 
manufacturers of the Pacific steel range, shown here- 
with, This range 
has six 8-inch 
holes, top cook- 
ing surface 36x 
30, with a per- 
manent nickel 
plated bar or 
towel rack in 
front, The oven 
is 20x20 inches. 
This range is 
furnished with 
an L-shaped wa- 
ter back so that 
a wood or galva- 

be ae nized iron open 
Pacific Steel ange. tank or a circu- 
lating boiler can be attached. If a water back is not 
wanted, linings are substituted in place. The patent 
reversible grate is anti-clinker. Range is furnistied 
with a direct draft damper and side draft register. 
This firm’s ranges are made of the best quality of 
homogeneous steel. Their weight has been increased 
and finish improyed, This firm now makes a complete 
line of culinary apparatus to equip in all its details a 
kitchen for any public institution, hotel, restaurant 
or private family. 
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COMSTOCK-CASTLE STOVE CO. 








The Comstock-Castle Stove Co., Quincy, Ill., are 
manufacturers of the Triumph Economy steel range. 
Cold rolled sheet 
steel is used in 
making the body 
of this range. The 
castings are very 
heavy. The oven 
doors drop upon 
the bracket hinges 
and form shelves 
capable of support- 
ing a man’s weight. 
The flush top en- 
ameled reservoir is 
attached to the 
range just as for 
cast ranges and 
cooks. This firm’s 
Triumph Economy Steel Range. steel ranges for 





























soft coal are provided with aturn screw grate by means 
of which the cinders may be crushed and the ashes 
sifted from the fire by a slight turn of the crank. The 
dumping attachment clears the fire box completely 
and by a half turn of the crank in the direction oppo- 
site to that in which it is turned to grind the cinders 
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and sift ashes the grate will be returned to a proper 
position for a new fire and automatically fastened, all 
within a half minute’s time. These ranges have nickel 
number plate, nickel tea-pot stands on rear of closet, 
two nickel plated stationary towel rods, nickel oven 
door panels and nickel bands on front edges of upper 
closet. 
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JOLIET STOVE WORKS. 








The Joliet Stove Works, Joliet, Ill., are manu- 
facturers of Moore’s American steel range shown in 
the accompanying cut. The body of this range is 
made of heavy cold-rolled sheet steel lined with thick 
asbestos board which is held in place by an inner lin- 
ing of steel. Itis all hand riveted and finished in 
japan. The oven is made of heavy steel, and the oven 
bottom is braced with angle irons, making it buckle 
proof. The oven door is strongly hinged and has 
flush lining. The ash pan is very large, and will easily 
hold two or three days’ ashes. It is removable through 
the end drop door, which forms a rest, and is so made 
that when pan is removed no ashes can fall on the 
floor. The end draft is made in the form of a drop 
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he American Steel Range. 
door placed on a level with a fingered grate. This 
permits a poker being inserted over the bottom grate, 
and also furnishes a convenient place for lighting the 
fire, The top rim is made in four sections. The front 
section is finished wlth nickeled band. The key 
plates are interchangeable for 7, 8 or 9 inch heavy 
ring covers. The large pouch feed is located directly 
over the fire box, The fire box is fitted with the most 
approved coal linings and duplex grate. To convert 
coal box for wood, remove the end linings and invert 
the grate. Fire box wil) take 23-inch wood. Linings 
for wood only are furnished if desired. The reservoir 
is made of cast iron, whiteenameled, The entire reser- 
voir extension is made of cast iron, japanned, The high 
closet is supported on open brackets and bas roll front. 
The nickel parts are beautiful and elaborate. Front top 
rim is finished with nickel band. 
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BORN STEEL RANGE & MFG. CO. 





The Born Steel Range & Mfg. Co., Cleveland, O., 
are a firm whose growth has been of a steady and 
gratifying nature. Four times they have been obliged 
to seek new quarters, 

Their present plant occupies four acres of ground 
on the Cleveland Belt & Terminal Railway in the 
southern part of that city. The main building is 656 
feet long by 120 feet wide, and contains the range fac- 
tory, foundry, mill room, engine room and office. The 
dimensions of some of the departments in this main 
building are as follows: The foundry is 288x120, the 
mill room is 87x32, the boiler room is 28x41, the en- 
gine room is 28x32, the plating room is 32x20, the 
range factory is 256x120. It is equipped throughout 
with modern machinery and appliances, and there is 
nothing lacking in its arrangement that would facili- 
tate or improve the construction of this firm’s exten- 
sive line, A spur from the railroad switch extends 





es 
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complete range manufacturing plants to be found any- 
where. 

Their genera! office and show rooms occupy the 
entire five-story and basement block, 150 feet deep, at 
122, 124 and 126 Superior street, an unusually cen- 
trally located place. A full line of family and hotel 
steel ranges, broilers, bake ovens, steam tables, urns, 
etc., is displayed in this building, offering dealers, 
hotel men and other prospective purchasers, the ad- 
vantage of seeing and selecting what will best suit 
their requirements. 


> 





BRAND STOVE CO. 





The Brand Stove Co., Milwaukee, Wis., are manu- 
facturers of Brand’s Famous steel range shown here- 
with. 

The body is made of two thicknesses of cold rolled 
wrought steel, interlined with asbestos board and is 
closely hand riveted. It has a full lower bottom under- 


New Steel Range Plant. 


into this building and as many as four cars may be run 
in at one time. The floor is flushed with the floors of 
cars, and goods may be quickly and easily loaded or 
unloaded without damage in any kind of weather. 

A new departure in the equipment of the foundry 
is its two cupolas, one for melting iron for top plates, 
etc., and the other for hard iron for fire pots, grates 
and other inside castings. In this way the right 
quality of metal is produced for the various parts of 
the ranges, and greater durability secured. 

Their 15 ton cupola is 14x20 and their 25 ton cu- 
pola is 15}x40. Their pattern vault is 20x42 feet. 

Opposite the main building and parallel to it is 
their warehouse, containing also the finishing and 
shipping departments. It is 288 feet long by 62 feet 
wide, and, together with a fire-proof pattern vault, 
pattern shop, yards, etc., makes up one of the most 





neath flue bottom, on all styles, which materially 
strengthens body of range. The main top is made 
in four sections and has heavy interchangeable key 
plates, strongly supported, so that the same range 
can be changed to either No. 8 or No. 9 top. It has 
heavy two-piece single covers and lined center. The 
oven is made of two pieces of extra heavy wrought 
steel, and is the same thickness throughout. Oven 
bottom is well braced with heavy angle iron strips, 
so constructed that warping or buckling is an impos- 
sibility. Oven top and oven front are lined with a 
sheet of asbestos, fastened on sides with cast iron 
plates, which protects japan from burning off in front 
and back of range, and also front top of oven from be- 
coming overheated. Oven door is perfectly balanced 
and has Russia iron front, with heavy smooth steel 
lining. It has malleable nickeled frame and double 


















































54 THE AMERICAN ARTISAN. 





latched gravity handle of improved design. Oven 
slide can be adjusted to different elevations as desired. 

The fire box is well proportioned and constructed 
for the use of all kinds of fuel, The corrugated, sec- 
tional cast linings are extra heavy and thoroughly 
ventilated, requiring no special linings for any kind 
of fuel. There is a large sheet flue with cast flue 
strip in bottom that can be adjusted for all kinds of 
fuel, also cast back flue box, which is bolted and can 
be detached if necessary, Large swing flue door, easy 





Brand’s Famous Steel Range. 


of access, and has a lip on bottom, preventing ashes 
from falling on floor when cleaning flues in range. 
The flue bottom on under side is lined with asbestos 
to retain heat for the oven, The oven damper is de- 
tachable and can be taken out through pipe collar 
without removing a single bolt. Draft frame with 
slide and poker door extends the full length of fire 
box on left side of range, and there is also a draft 
slide in frame above ash pit door. Check draft slide 
in pipe, also in broiling door. 





BERGSTROM BROS. & CO. 


Bergstrom Bros. & Co., Neenah, Wis., offer the 
trade the Corona steel range shown herewith. The 
bodies of these ranges are constructed from Wood's 
cold rolled steel plate, closely riveted and lined with 
asbestos board to retain and force the heat into the 
oven and protect the highly finished enameled surface 
outside, The ovens are made in four sections angled 
and solidly put together. The oven bottom is of extra 
heavy steel, thoroughly braced, and will not warp or 
buckle. The high closet and high shelf are supported 


on cast rackets and furnished with pipe and register 
check. 


The high closet has balanced roller door of 
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Russia iron and is nickel trimmed. The low encased 
reservoir attached, with portable reservoir of cast 
iron, white enameled, is provided with decorated 
reservoir lids, and the inside surface of the steel 
reservoir attachment is coated with patent water- 
proofenamel. The main top is 28} inches wide, and 


will readily pass through an ordinary sized door. It 
is made in four sections with heavy key plates. A 
false or lower bottom is placed underneath the flue 
bottom. 


The standard sheet flue construction is pro- 
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Corona Steel Range. 


vided in this range. The front key plate in these 
ranges raises and is supported by an automatic base, 
The fire box is oval in form, lined with heavy sectional 
linings. For coal it has duplex grate and heavy flat 
grate for wood. The grates can be removed through 
the grate door without disturbing the fire box linings. 
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HESS, SNYDER & CO. 





Hess; Snyder & Co., Massillon, O., are manufac- 
turers of the Boomer steel range shown in the accom- 
panying cut, This steel range is made of No. 14 
gauge cold rolled patent leveled steel throughout. 
The oven is ventilated through the nickel panel in the 
oven door, a draft slide for the purpose being op- 
erated just below the panel. The oven rack, with air 
space of # inch underneath when laid on oven bottom, 
allows a good circulation under the pans and prevents 
burning on the bottom. Air passes through the 
clean-out panel between false bottom and floor, as well 
as through apertures in the back of the range. These 
openings are large enough to carry off any heat that 
may radiate through the flue bottom, one inch dead 
air space, 4 in. thickness of asbestos and galvanized 
iron false bottom, Air entering the ash pit passes up 
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behind all linings through perforations in the top of 
linings. They are kept from overheating by a con- 
stant circulation of air behind them, consequently 
they last much longer. A cast iron grate is intro- 
duced in the ash pit just above the ash pan. The du- 
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CHAMPION STEEL RANGE CO. 





Champion Steel Range Co., Cleveland, Ohio, have 
steadily pushed to the front as manufacturers of steel 
ranges. During the seven years they have been in 
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New Champion Steel Range Co. Pient. 


plex grates are then revolved, allowing hot coals to 
fall on grate. A covered broiler is then introduced 
through broiler door. 
_  Acoil spring runs from the back of the stove 
towards the front connecting to oven door with toggle 
and compound lever, the tension being off of door when 
entirely opened or closed, owing to the toggle throw- 
ing over centers. _ 

The hot water tank for telescope reservoir is made 





Boomer Steel Range. 


of nickel plated copper. The ends of the high closet 
below cabinet are cast iron openwork, allowing the 
heat from top of stove to pass out at the ends. The 
nickel parts of this range include oven door, oven door 
handle, oven door panel, clean-out panel, steel top 
edge, feed door panel, center draft door, ash pan door, 
high closet, tea shelves, corner pieces, base pieces 
and name plate. 





business their progress has been steady and'gratifying. 
Starting in on a small scale in the World’s Fair year 
their business has grown ata decidedly rapid rate, and 
the demand for their Champion and Marquart steel 
ranges has been steadily increasing. 

In 1893 they occupied two floors 24x30 feet in di- 
mensions, giving them only 1440 feet of floor space, 
In 1900 their business has increased so that they oc- 
cupy the handsome five-story building shown herewith. 
Each of the floors in this building is 76x126, thus giv- 
ing them nearly 10,000 square feet of space on every 
floor, or nearly 50,000 in their plant. Their Champion 
steel ranges, with their double-flue construction, are 
very popular with the trade. 
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CO-OPERATIVE FOUNDRY CO. 








The Co-operative Foundry Co., Rochester, N. Y., 
for whom J. P. Lindemann & Sons, Milwaukee, Wis., 
are Western agents, are manufacturers of the Red 
Cross Victor steel range. It is built of planished 
steel, hand riveted with steeple-headed rivets driven 
cold every two inches. The body is of double steel 
plates interlined with asbestos. The main top is in 
four sections with interchangeable key plates. The 
products of combustion are directed by a plunger 
damper in the top and arecontrolled by a combination 
wheel register and damper in the pipe. The oven 
door opens down and forms a shelf. It is so balanced 
that it can be opened or closed with the greatest ease. 
It is provided with a thermometrical indicator, and 
arranged to promote ventilation in the oven, The 
ash pan is very large and deep. The feed door com- 
bines the swing and pouch feed principles, Counter- 
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sunk bolts are used in the oven bottom plate, and 
thus a smooth surface is attained. The Victor is con- 
structed with a sheet flue, asbestos lined, and with a 
double flue bottom, which forms a dead air chamber 
under the oven, preventing it becoming chilled. The 
extreme bottom, or cast iron base section, is an excep- 








Victor Red Cross. 


tionally desirable feature in this range. The base 
section of five inches is loose and detached from the 
range until set up in the kitchen, thus securing a con- 
venient dimension, which permits the range being 
passed through comparatively narrow doors. 
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PORTSMOUTH STOVE & RANGE CO. 








The Portsmouth Stove & Range Co., Portsmouth, 
Ohio, offer the trade the Model steel range, whose pat- 
ent damper is 

C1 hk -. shown herewith. 
3 a In the accompany- 
ing cut A is the 
smoke box, 2 is the 
upper extension of 
the rear wall of the 
oven, having an 
opening which is 
normally closed by 
the cast plate 3, 
provided with a 
rectangular open- 
ing 4, to receive 
the damper valve 
5. On the inner 
side of this plate 
adjoining one of the lower corners of the opening is 



























an integral lug 6, having an aperture which forms a 
bearing for the inner trunnion of the damper. The 
rear plate of the oven has a notch 7 to admit the lug. 
The plate 3 is removable in order to provide easy ac- 
cess to the damper, so that it may be taken out and 
replaced when desired without removing top or other 
parts of range. 





RINGEN STOVE CO. 


The Ringen Stove Co., St. Louis, 

are manufacturers of the Quick 
Meal and Quick Meal Jr., steel 
ranges. A feature of the Quick Meal 
steel ranges is the reservoir, which 
slides on brackets attached to the 
range the cast iron heating pocket 
extending through theside wall of the 
range and forming part of the lining. 
In this way the fire is directly up 
against the pocket, and so heats the 
water very quickly. This reservoir 
is made of copper tinned inside, and 
is provided with a neat black enam- 
eled cast iron cover. Both the Quick 
Meal and the Quick Meal Junior, 
ranges have taken very well with the 
trade, and the demand for them has 
been constantly growing. 
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MALLEABLE STEEL RANGE 
MFG. Co. 








The Malleable Steel Range Mfg. 
Co., South Bend, Ind., offer the trade 
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the Malleable steel range shown here- 
with. This range is new for 1900. It 
has malle- able tops and frames riveted 
throughout and what is claimed to be the 
only portable flush reservoir on the 
market, It also has 15-gallon nickel 
plated elevated reservoir. It is made in 
all sizes and styles. This firm will have 
a full line of hotel ranges ready for the 
fall trade. 
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CULTER & PROCTOR STOVE CO. 

The Culter & Proctor Stove Co., 
Peoria, Ill., are mauufacturers of the 
Peoria Lexington steel range shown 
herewith, This range is made of the 
heaviest steel and has won an enviable 
reputation with the trade. Their new 
Wabash steel range is made of the same 
thickness of steel as the Peoria Lexing- 
ton. The reservoir casing is cast iron 
and the sheet steel is thoroughly pro- 
tected by cast plates to prevent any 
damage to the body of the range. Their 
ranges have this firm’s patent slide top 
damper, 





Malleable Steel Range. 


3 Ts os A season of saving. 

A forecast of spring. 

Never a better value. 

The time for buying. 

Your wants satisfied. 

Please you, of course. 

Price not the criterion. 

You'll save and profit. 

A saving worth having. 

Long life to your dollar. 

What they mean to yeu, 

See others and see these. 

A thought for the future. 

Every day a bargain day. 

Get them while they last, 

The one you'll appreciate. 

A price at which you save. 

The verdict of our patrons, 
Little things at little prices. 
Early styles for early spring. 
Our thoughts for your needs. 

A store full of attractiveness. 

A long value at a short price. 
Rich values for a dull season, 

A saving and how to enjoy it. 

A cold day but a warm value. 
You've a want we can satisfy. 

A new way to fill an old want. 
We do this to get your interest. 
It’s all said—23c for any of ’em. 
You can’t make a mistake here. 
Get one if you want a good one. 
No chance to get the worst of it, 
Think of these and act promptly. 
Others are good—here’s the best. 
Winter weights at old-time prices. 


WELL WORTH THE PRICE. 










































































Peoria Lexington Steel Range. 





ADVERTISING CATCH PHRASES GLEANED 
FROM EVERYWHERE. 
These please. Wm. H, Cunningham, Columbus, Ga., writes: 
A trade tenic “The Cornice Work Manual received some time 
npptragess ol ago, and after looking through it I am well pleased 
with it. Every cornice worker should procure it. It 


One wi.. conv.nce. 
A chorus of praise. is well worth the price.” 
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The Hardware Record. 








Chicago Retail Hardware Dealers’ 
Association. 
Pres., D. "AAO 
Vice-Pres., W. J. Krueger. 
Sec., G. R: Lott. 
Fin. ‘Sec., fone Hora. 
Treas., J. L. Smith. 


Detroit Retail Hardware and Stove 
Association. 


Pres., Cash P. Taylor. 
Vice-Pres., W. G. Stone. 
.. Fred H . Cozzens. 
Treas., H. c. Weber. 
Ex. Com.., D. T. Phelps,Chairman; 
Dudley W. Smith, Harry Bellock- 
unt, Philip Cross and H.C. 
Weber. 


Hardware Merchants’ and [lanu- 
p> gl Association of Phila- 


Pres., Jas. H. Ritter. 

Vice-Pres., Hugh McCafferty. 
*Sec.-Treas., T. James Cg 
Commerce St. 

Directors, William W. Sup 
Samuel Disston, John H. GH en 
ames H. Ritter, harles M. Ghris- 
ey, William C. Peters, Thomas 
Devlin, Hugh McCafferty and T. 
James Fernley. 

Iilinois Retail Hardware Dealers’ 


t 
Pres., Z. T. Miller, Bloomington. 
Vice-Pres., Geo. A. Engeldardt, Chi- 


“Zc. L. M. Reeves, Peoria. 
Treas., F. F. Porter, Chicago. 
Ex. Com., nL T. Miller, Blooming- 


on © elhardt, ae 
. wt, gm F. orter, 
MN D. Velde, Pekin; 


McLaughlin, Cnicagos L. Babu, 
Kankakee; L. Rosenberg, Chicago; 
Chas. Mauer, East St. Louis. 


Indiana Retail Hardware Dealers’ 
ssocia 


A ition. 
ng W. H. Weed. Vincennes. 
Sec., “R. R. Robb, New Harmony. 


en Retail Hardware 
"A ion. 


Dealers’ Associat 
Pres. Z.T.Miller, Bloomington,IIl. 
Vice-Pres., H. A. Cole, Council 


Bluffs, + fows. - egies, 10. 
. Bloom on, 
Treas Ph? Helgesen, Milton, N.D. 
Ex. Com.. Irvi A. Sibley, South 
Bens. Ind.:C. F. Ladner, St. Cloud, 
Minn.; Ebas. F. Bock, Battle Creek, 
Mich A. Peck, Berlin, Wis. and 
J. W. “Poiana Carrollton, Mo. 


cod Hardware Jobbers’ Associa- 


tion. 
Pres., C. Schreiber, Dubu =e. 
Vice-Pres., A. Weber, Keo 
Sec.-Treas., W. H. Kalbach, "Oske- 
loosa. 


lowa Retail Hardware Dealers’ 
Association. 
Pres., H. A. Cole, Council Bluffs. 


oan res., S. R. Miles, Mason 
ty. 
Sec., C. W. Devistocd, Villisca. 
Treas., W. A. McIntire, Ottumwa. 
or Com., Geo. Kent, Burlington; 
J. Doty, West Liberty; 
Chapen, nion; oan 


Tama; W. H. ME, Ottumwa; 
> oo Kurtz, Des eines: M. 
Keating, Afton; C. . Dixon, RE: 


gona, 
nar Ye Retail Hardware Dealers’ 
Associa 
pa Paola. 


Frank Rud 
Vice-Pres., Geo. E 
Marys, 


Anderson, St. 


Sec., A. Cole, Topeka. 
Ex. x H. Hamilton, Ar- 
kansas City’ S. Chaney, Topeka; 


. I. King, Logan: J. F. Berger, An- 
thony; Milo Boyle, Garnet. 


Michigan aye Hardware Dealers’ 
a Pres., Henry W. Weber, West Bay 
Vice Pres, W.J. Boyce, Port Hu- 


ro 
. Bec. Treas., Fred Cozzens, De- 
roit. 

Ex. Com., Henry W. Weber, West 
Bay City; W. J. Boyce, Port Huron; 
Fred Cozzens, Detroit; Geo. Wilcox, 
ae Burt Edwards, Kalamazoo; 
het try, Port Huron; G. W. 

ubbare Flint. 


Minnesota Retail Hardware Asso- 
> ciation. 


Pres. James E.O’ Brien, Crookston, 
Vice-Pres., T. C. Caley, Princeton, 
Sec., T. McCracken, inneapolis. 
Ex. Com., ©. Pierce, Duluth; C. 
F. remel. ‘Minneapolis: H. Hauser, 
| een Hatch, Battle Lake; 
canes widesen: * Peter; C. F. Lad- 
= t. Cloud; Nelson, Owa- 
soma W.H. ws Le Sueur; 
H. Loyhed, Faribault. » 





Missouri Retail Stove and Hard- 
ware Dealers’ Association. 

Pres., P. E. Harney, Joplin. 

Vice-Pres., <" F, Naylor’ Marshal. 

Sec,-Treas., E. Thomas, Trenton, 

we Com. x W. Poland,Carrolton; 

W. T. Shoot. Payee: R.L. Hixson, 
Hannibal; F. Kannsteiner, St. 
Louis. 

Advisory Board. M. C. Post, Brook- 
field; F. Neudorff, St, , Jeoewh I i Faylor 
Frier, Louisiana: G. auly, S 
Louis; H. G. Koenig, St. Louis. 


National Hardware Association of 
the United States. 
First’ 


ohn Bindley, Haak 
.W. Shapleigh, 
St. Louis. 


ice-Pres., 

Second Vice-Pres., Brace Hayden, 
San Francisco. 
Sec.-Treas., 

Philadelphia. 
Ex.Com., W. K. Belknap, Louis- 
ville: John 'C. Koch, Milwaukee; R. 
A. Kirk, St. Paul; Samuel A. Bigelow, 
Boston; P. E. Strauss, Boston; J. D. 
Moore, ‘Birmingham. 
New York Hardware Club. 
Pres., Peter McCartee. 
Vice-Pres.., Geo. H. Sargent. 
Events Thomas F. ~~ 
a Kennedy. 
Dakota Retail 


Pres., 


T. James Fernley, 


Hardware 
Pres.. H. T. "ie esen, Milton. 
Vice- “Pres. rad arrington, Fargo. 
Treas., N joy, Hamilton. 


es N. Barnes, Grand Forks. 

Ex, *Com., H. F. Strehlow, Cassel- 
1. Newgard, Grafton; H. B. 
Allen, Jamestown; H. A. Mae. 
Church’s yh Yi M. G. Evenson, 
Sheldon; W Pinkerton, Lakota. 
Ohio R Ling vee BO 

Pres., O. M. Scott, Marysville. 

Vice-Pres., W. P. Bogardus, Mt. 
Vernon. 


Cor. Sec., Geo. Gray, Coshocton. 

Financial Sec., Will C. Jones, Co- 
lumbus. 

Treas., H. G. Woodward, Sidney. 

Ex. Com., Geo. B. Myer, Cincin- 
nati; Geo, v. Guyton, Ada; Fran 
Harrison, Toledo; J. Rohrbacker, 
Akron; H. B. Davidson, Cleveland: 
Frank Winters, Lancaster; James B. 
Carson, Hamilton; R. Brown, Wash- 
ton Court House. 
Pacific Hardware and Metal 


nase Brace Hayden, San Fran- 
cisco. 

First Vice-Pres., William Honey- 
man, Portland, Ore. 

Second Vice-Pres.. C. C. Reynolds, 
Los A 

Thir Vice-Pres., William Schaw 
Sacramento. ; 

Sec.. Frank L. Brown,8 Pine St, 
San Francisco. ; 

Assistant er Thomas P. Smith, 
San Francisc 

Treas., John F. Merrill, San Fran- 
cisco 

Ex. Com., William R,. Wheeler, A 
A. Watkins. Wakefield Baker, E. F. 
Seirieee. Scott, C. F. Tay 
and A. IR Wigmore all of San Fran- 
cisco. 

St. Louis Stove and Hardware 

Dealers’ Association. 

Pres., F. A. Kannsteiner. 

First Vice-Pres., Aug. Steinme “4 

Second Vice-Pres., Aug.Gruen 

Sec., A. F. Geschwindner. 
~ Treas., L. J. Boehi. 
Southern om aree * Asso- 
Ba O. B. Barker, Lynchburg, 


Vice-Pres. .. R. E. Bell, Weather- 
ford, Tex. 
., C. B. Carter. Knovillle, Tenn, 
Ex. Com., W. A. Parker, Atlanta, 
Ga.; W. E. Gibbons, Knoxville, 
Tenn.:C. E. Speer, Ft. Smith, Ark.; 
C.S. Roberts, Sherman, Tex. 


Texas Hardware Jobbers’ Associa- 
tion. 


Pres., F. A. Heitman, Houston. 


First Vice-Pres., ) ae 8 Bering, 
Houston. 

Second Vice-Pres., Walter Tips, 
Austin. 
‘ Sec.-Treas., Kobert Eikel, Hous- 
on, 

Ex. Com., Jas. Moroney, Dallas; 


R.F. Ball, Wastheriord, A. P, Dun- 
can, Waco; W. L. 


Sanford, Sher- 
man. 
berms ~ Retail Hardware Deal- 
ssocia 


Pres. N Sheldon, Janesville. 

Vice-Pres. Tota Hessel, Antigo. 

Sec., C. A. Peck, Berlin. 

Treas., H. J. Steinbach, Rice Lake. 

Ex. Com., Otto Schlafer, Appleton: 
Arthur Heins, Elkhart Lake; D. F. 
Kusel, Watertown; Henry Droeg- 
kamp, Milwaukee. 
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STORE MANAGEMENT COMPETITION. 


Every successful dealer-has had plenty of tough 
wrestling with the question ‘‘How to Sell Hardware 
at a Profit,” and has evolved methods for paring 


down unnecessary selling expenses, 


heading off 


various competition, buying at very close figures, at- 


tracting new customers, holding old ones and success- 


fully collecting accounts. 


THe AMERICAN ARTISAN 


feeling convinced that some interesting and instruc- 
tive essays could be written by dealers and clerks 


along this line has offered nine prizes, 


aggregating 


$250, for the best essays on ‘‘The Difficulties of Selling 
Hardware at a Profit, and Some Practical Remedies.’’ 


This prize fund is subdivided as follows: 


$100 is paid 


for the best essay, $50 for the second best, $35 for 
the third best, $15 for the fourth best, and $10 each 
for the five essays next in merit. 
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J, A. Bartels and J,G. Burbach are among the in- 
corporators of the Bartels Copper & Sheet Iron Works, 
St. Louis, Mo., capitalized at $2,000. 


L. C. Burkitt, W. D. Pollock and J. A. Burkitt 
are the incorporators of the Waterloo Steel & Tank 
Co,, Waterloo, N. Y.,capitalized at $10,000, 


H. Grebe, T, L. Harder and J. F. O'Donnell are 
the incorporators of Grebe, Harder & Co., a new Port- 
land, Ore., hardware company capitalized at $6,000. 


J. Calvin, F. B. Bonniwell and W. H. Grant are 
the incorporators of the Bonniwell-Calvin Iron Co., 
Kansas City, Mo., capitalized at $100,000 for carrying 


on a hardware business. 
J, W. Beals, Jr., 


W.C. Day, F. M. Bixby, A, W. 


Butler and P.C. Donovan are the incorporators of the 


Brockton Grater Co., 


Boston, Mass., capitalized at 


$5,000 for manufacturing light hardware, 


A. D. Starling, W. R. Guerrant, R. H.-Thomas, 
I. N. Dodson and P, D. Guerrant are the incorporators 
of the Dan Valley Hardware Co., Danville, Pa., capi- 
talized at $25,000 for carrying on a hardware business. 


W. J. Dietrick, H. Hedinger, J. H. Whelfield, 
H. H. Banks, F. Wittig and L, P. Johnson are the 
incorporators of the Phoenix Metal Co., New Bruns- 
wick, N. J., capitalized at $50,000 to deal in metal 


goods. 


W. H. Lockwood, T. J. Lockwood, O. L. Lock- 
wood, J. McGregor and P. S. Griffith are the incor- 


porators of the Thomas Bellows Co., 


Chattanooga, 


Tenn., capitalized at $25,000 for carrying on a hard- 


ware business. 


The Keen & Hagerty Mfg. Co., 16 W. Baltimore 
street, Baltimore, Md., send us a little circular describ- 


ing their galvanized ‘‘Standard’ oil cans. 


These cans 


have nickel compressed faucets, enameled wood bails 


and screw caps. 


They are galvanized throughout, 


and have heavy stamped covers and japanned red baad 


top and bottom of body. 
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The Greenville Hardware Co. has been incorpo- 
rated at Greenville, S, C., with a capital stock of 
$5,000. 


The Cut Nail Manufacturers Association met at 
Pittsburg April 24, to meet the cut in prices made by 
the American Steel & Wire Co. 


A report isin circulation that Philip W. Moen, 
Worcester, Mass., third vice-president of the Ameri- 
can Steel & Wire Co., will succeed Mr. Gates as chair- 
man. 


President Buffingten, of the Illinois Steel Co., 
when asked about the shut down of three wire rod 
mills at Joliet, said that this was a temporary closing 
for making repairs. 


John W. Gates and the whole ‘‘steel and wire” 
crowd, who have been so much in evidence in New 
York the past week, returned to Chicago April 25, 
departing as one man. 


Birkmayr & Rodemich Bros,, Toledo, Ohio, hard 
ware and stove jobbers, will be located in a large, new 
double store, 408-410 Summit street, that city, on 
and after June lst. The first floor will be a general 
salesroom, the second floor will be occupied by sample 
stoves, the third will be used for woodenware and 
refrigerators and the fourth for stock and storage. 


The Major Cement Co., 461 Pearl street, New 
York, manufacturers of Major’s cement, Major’s 
leather cement, Major’s rubber cement and Major's 
best liquid glue, suspect that cheaper cements are be- 
ing substituted for theirs. Major’s cements are made 
to hold and contain one ingredient that costs $3.75 a 
pound and another costing $2.65 a gallon. Major’s 
rubber cement is invaluable for repairing rubber 
shoes, mackintoshes, Rugby footballs, bicycle tires, 
etc., and Major’s cement is useful for repairing shoes, 
etc. Dealers handling this cement get the benefit of 
the Major Cement Co. advertising, which runs over 
$5,000 a month throughout the country. 


The Wisconsin State Republican Convention met 
at Milwaukee on April 25th. There was a contest be- 
tween H. August Luedke, the popular manager of 
the John Pritzlaff Hardware Co., Milwaukee, and A, 
G. Weissert, of the same city, for a place as one of the 
four delegates-at-large from the state to the National 
Repubiican Convention that will be held in Philadel- 
phia in June. Mr. Luedke won by an overwhelming 
vote, beating his opponent over two to one, the vote 
being Luedke, 69714, and Weissert, 32114. Thecon- 
vention also selected presidential electors-at-large 
and district presidential electors, the elector chosen 
for the Fourth District being William Kieckhefer, 
who is well known in the sheet-metal world. 


A COMPLETE HARDWARE CATALOGUE. 





The Stover Mfg. Co., 170 River street, Freeport, 
Ill., send us a handsome booklet showing their com- 
plete line of hardware. The place of honor in this vol- 
ume is accorded the New Idea double acting spring 
hinge, a feature of which is, that it has all its work- 
ing parts confined entirely within the jamb plate, a- 
mitting of its being taken apart and applied to the 
door with ease and without danger of injury to one’s 
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self. On account of the hinge dividing at center and 
the leaves being interchangeable two finishes can be 
used on one hinge, thus matching the trim in different 
rooms without difficulty. 

The Ideal sash lock prevents windows from rat- 
tling, keeps meeting rails tight together, is proof 
against outside operators, and has a lifting range suf- 
ficient to compensate for the rebound of either sash in 
closing, The Ideal sash pulley is a cone axle pulley, 
noiseless and perfectly free in operation, easily and 
quickly applied and requiring no screws or brads to 
hold it in place. Other goods shown include store door 
handles, barn door latches, door pulls, drawer pulls, 
screen lifts, foot scrapers, house numbers, flush rings, 
stove pipe registers and ventilators, shelf brackets, 
shade roller fixtures, surface chest handles, boiler han- 
dies, hammers, hooks, cast tack hammers, cast claw 
hammers, lamp brackets, dampers, damper clips, screw 
pulleys, cover lifters, sad iron stands, coffee pot 
stands, soldering sets, ice shaves, ice picks, spring 
mops, screw mops, mop and brush holders, paper files, 
corn binders, etc. One of these catalogues will be 
forwarded the trade on application. When writing 
for same kindly add: ‘‘Saw it in THe AMERICAN ARTI- 
SAN.” 
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CHICAGO WASHER. 





The Famous Manufacturing Co., Randolph and 
Canal Sts., Chicago, are offering the trade the Chicago 
Washer, shown 
in the accompa- 
nying cut. This 
is a double rub- 
bing machine, 
having two sur- 
faces rough like 
a washboard 
moving in op- 
posite direc- 
tions at the 
same time. The 
clothes being 
between t hese 

Chicago Washer, two sur faces, 
both sides are subjected to a gentle, but very effect- 
ive, rubbing process. This is accomplished by 
pivoting the body, or tub of the machine, so it may 
be oscil] ated or 
rocked in either di- 
rection, Inside the 
machine and pivot- 
ed in the body is a 
rubbing device 
connected to and 
swinging ona 
wrought iron 
crank, the end of 
the crank extend- 
ing through the 
body and working 
in a slot in the 
frame on which the 








Chicago Washer. 
machine stands, and is so arranged that when the ma- 
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chine is oscillated or rocked in either direction the in- 
terior rubbing device is oscillated or rocked in the 
opposite direction. 





TENTH ANNUAL CONVENTION OF SOUTHERN 
HARDWARE JOBBERS’ ASSOCIATION. 





C. B. Carter, secretary of the Southern Hard- 
ware Jobbers’ Association is sending out a letter to 
members of that organization giving data concerning 
their tenth annual meeting at Old Point Comfort, Va., 
on June 13, 14th and 15th. This letter calls attention 
to the fact that very superior quarters for the Asso- 
ciation have been secured at the Hotel Chamberlin 
with ample convention halls and committee rooms, 
The railroads have granted a rate of a fare and a third 
for the round trip upon the certificate plan. 


2 
oo 





The Jos. Dixon Crucible Co., Jersey City, N. J., 
send us one of their calendar blotters for May, con- 
taining a caricature of a May-pole procession, a sharp- 
ened Dixon’s American graphite pencil serving as this 
pole. 





GROWTH OF THE SOUTHERN HARDWARE JOB- 
BERS ASSOCIATION. 





All interested in the hardware association move- 
ment, whether as jobbers or retailers, will find much 
matter of interest in a little book entitled ‘‘Policy, 
Potency and Proficiency of the Southern Hardware 
Jobbers Association.” This treatise has been com- 
piled by C. B. Carter, secretary and treasurer of the 
association, It shows how a local association of hard- 
ware jobbers formed at Knoxville, Tenn., in 1888, ex- 
panded into a state association and then into an or- 
ganization embracing the entire South. This associa- 
tion has held conventions at Nashville, Memphis, At- 
lanta, Richmond, Louisville, Lookout Mountain, 
Savannah, Old Point Comfort and Atlantic City. A 
very interesting portion of this book is that devoted 
to the opinions of various members that the associa- 
tion is helping them, We reproduce herewith the 
views of one of these members which quite lividly 
points out the advantages of association membership 
in general and membership in this organization in 
particular, the views subjoined being those of Chas. 
H. Ireland, treasurer of the Odell Hardware Co., 
Greensboro, N. C. 

I have been a member of the Southern Hardware Job- 
bers Association nearly ever since its organization. Before 
I went into the association there was considerable friction 
between myself and my competitors who travel this terri- 
tory, and I had an idea that those men were cutting and 
slashing in my territory simply for the purpose of worrying 
and annoying me, and that I had no redress whatever. After 
coming into the association, and meeting them personally 
and talking with them in regard to matters, I formed per- 
sonal friendships that enabled me to approach these men 
along lines that I otherwise could never have mentioned to 
them, with the most satisfactory results. I do not know of a 
single competitor I have today whois not a personal friend 
of mine, and there is not a matter which might arise to give 
me trouble or annoyance, due to oneof their men, that can- 
not be remedied in a little while, either by letter or a per- 
sonal interview—and I have derived considerable monetary 
benefit from this channel, because whereas I formerly un- 
dertook to meet those cut prices and get sven with my com- 
petitors, I now write them in regard to the matter and find 
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it is frequently due to a misunderstanding on their part in 
supposing that I had made a certain price and they made it 
to meet mine. 

The association is all right when its purposes are carried 
out, and if the membership will attend the annual meetings 
with a sincere purpose of trying to benefit their business, 
there is no question in the world about its being one of the 
best spent times in the whole year. 

One of the actions of the manufacturers has been the 
forming of what they term a ‘‘Preferred List’’ of buyers, 
which takes with it certain houses who can buy certain 
quantities, and unless a man can conform to these quantities 
he is, in a large degree, handicapped by his large competi- 
tors. In this day of rapid transit and shipping facilities, a 
man in New York is just as close to a man in Georgia as the 
man in Tennessee, if not closer; and the consequence is, that 
the party who has a tremendous territory can reach his 
trade and distribute these large quantities and sell his goods 
at cost,and these differentials given to him on account of 
quantities will pay him a very handsome profit. Now, ifthe 
Southern jobbers are willing to sit still and allow this to 
continue, they have nobody but themselves toblame. The 
only effective mode of meeting this is by combination of the 
Southern jobbers who have a purchasing capacity that is 
several times beyond any dozen of these large~ dealers. 
These Southern men, acting in concert, can demand that a 
reasonable quantity of goods be made the basis of purchas- 
ing power, and thereby enable the Southern jobber to com- 
pete with his larger competitor from the West and North, 
when otherwise he could not do that. This is a serious mat- 
ter it impresses me, ane one that the Southern jobber had 
well consider. If he does not, he will wake up after it is too 
late, to: find that his business is gone, and he will have no 
one to blame but himself. 

I hope to see this association obtain that which is within 
its province to accomplish. 





PETERS’ CARTRIDGES. 


J. H, Williams, Segache, Colo., write the Peters 
Cartridge Co., Cincinnati, Ohio, as follows: 

‘On the 16th I performed what (in my experience 
with gun and cartridge) I would call the uncommor 
feat of placing 25 out of 35 shots in an inch and one- 
eight target or bullseye, at 25 yards strictly off-hand, 
This without cleaning the gun, the three last shots 
being well in, using Peters .22 short catridges and 
Steven Favorite rifle .22 inch barrel. Every shot out 
of bullseye was the result in holding and not of gun 
or cartridge. After using I set my gun away with- 
out cleaning, letting it stand 36 hours, then cleaned; 
had no difficulty, the first rag through bringing most 
of the foulness. In five minutes had it perfectly clean 
with barrel as bright as when first brought from 
factory.” 





IRON AND STEEL OUTLOOK. 





The principal feature in the business outlook the 
past week has been the effect of the cut made by the 
American Steel & Wire Co. The general consensus of 
opinion is that while the edge is off the boom in iron 
and steel the consumption is still enormuus and a slight 
let up in prices will tend to increase it. 

The American Steel & Wire Co. has undoubtedly 
mystified most men in the iron trade. Men refuse to 
believe that the trust is doing itself injury by cutting 
its prices. Yet itis aard to see how the price of nails 
can be cut from $64 a ton, or $3.20 a keg, to $44.80 a 
ton, or $2.24 a a keg, if steel billets stay at $35 a ton, 
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unless it is that the trust has been making about 75 
per cent profit on nails in the past. 

A member of the house of J. P. Morgan & Co., 
speaking for the Federal Steel Co., says; ‘‘The Fed- 
eral Steel Co. will not meet the reductions in prices 
which have been announced by the American Steel & 
Wire Co, This whole incident of the Steel & Wire Co. 
is a flash in the pan, and practically is over, None of 
the other steel companies, so far as I know, will make 
any reductions—at least not at present. Of course, 
it is possible somewhat lower prices will prevail before 
the summer is over, but that is but natural in any 
business after a boom. 

“The fact of the matter is that the American 
Steel & Wire Co. in the first place put its prices far 
above the levsl of the other companies—I mean for 
certain products of which the wire company had 
almost @ monopoly—and in announcing reductions at 
the present time the wire company is simply getting 
down to a level with the rest of us. 

‘Of the methods taken in making these reductions 
1 do not care to speak, Coming in the way they did, 
the circumstances were used to make it appear to the 
public that the bottom had dropped ouf of the steel 
and iron business. The business is a'l right.” 

Southern iron manufacturers scout the idea that 
there is any cause for a legitimate slump in the price 
of pig iron. Colonel A. M. Shook, vice president of 
the Tennessee Coal Iron and Railroad Company, said, 
April 24, that the demand for American pig for export 
was very heavy, and that as steel and its manufactures 
which consume 80 per cent of the pig iron made were 
in a healthy condition, that the 20 per cent of pig iron 
remaining for general consumption could not possibly 
glut the home market in the face of the export de- 
mand, Southern furnaces, he said, are sold to within 
a half of their utmost capacity for the next eight 
months. Other Southern iron men take the same 
view. 

A number of leading local representatives of the 
metal world, when interviewed on this subject, gave 
their opinion as follows: 

Mr. Sherwood, Chicago, representative of tbe 
Ferrosteel Co, and the North Carolina Mica Co. says: 
“It is hard to generalize as to the effect of the recent 
cut made by the American Steel & Wire Co. Within 


thirty days there ought to be advances rather than - 


declines. There are lots and lots of goods that are 
too cheap. Then again there are others that are too 
high, All like water should seek their level.” 

Mr. Spear of S. D. Kimbark says: ‘‘There has 
been no set-back on accbunt of the recent action of 
the American Steel & Wire Co. There is no differ- 
ence in our volume of business today as compared 
with two or three months ago. Prices on wire nails 
are more apt to go up than down. As to the cause of 
the shut-down, this may oave been brought about by 
a greater production than in the other lines of iron 
and steel. I think the very high prices retarded 
orders, small dealers naturally holding off. How this 
was caused is aconundrum, It is probably a case of 
overstock, I would not be surprised to see wire nails 
go higher. The reduction in bar iron was naturally 
caused by the reduction of bar steel $5 a ton; the 
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former naturally coming down to the same price as 
the latter. 

Mr. Fleming of the Chicago office of the Lalance 
& Grosjean Mfg. Co. says: ‘‘The cut made by the 
American Steel & Wire Co. is, I take it, largely a 
personal matter.” 

T. J. Hogan, secretary of the National Associa- 
tion of Stove Manufacturers, said: ‘‘The price of wire 
nails and barb wire came down because quotations 
were way and above the increased cost of manufac- 
ture. In the stove worlditis different, as stove men 
have not covered the increased cost of making stoves. 
Labor has gone up. The question: ‘Have we covered 
the increased cost of manufacture,’ will be among 
those discussed at the meeting of the National Asso- 
ciation of Stove Manufacturers in New York the week 
after next.” 

Geo. W. Trout, of Geo. W. Trout & Co., 172-176 
Lake Street, Chicago, says: ‘‘I do not look for any 
slump in prices on account of the recent action of the 
American Steel & Wire Co. On the contrary I note 
a tendency in prices to advance, Values are stiffening, 
nails and barb wire at their present prices are being 
very eagerly snapped up, as they are certain to ad- 
vance, There is nothing in this claim of overproduc- 
tion, as the jobbing fraternity know how hard they 
have had to work to get their orders tilled.” 

W. C. Heimbuecher, Chicago, jobber of iron and 
steel goods says: ‘‘Prices are going up, this whole 
thing is just one of John W. Gates’ bluffs and it was 
called, The fact is he had purchased 50,000 ton of steel 
billets from the Federal Steel Co., and he wanted them 
to let him off of the contract, offering them $8 a ton 
to do so. The Federal Steel Co. held him and he tried 
to depress the market to further his own ends. This 
is an old trick with Mr. Gates. Some years ago when 
he was president of the Illinois Steel Co. he wanted to 
buy 25,000 tons of steel billets and went to Pittsburg 
to get them. The price then rating was $21 a ton avd 
in order to ‘‘bear” the market so as to save money in 
buying these biilets he got next to some of the brokers 
in Pittsburg and through them offered to sell $5,000 
tons of steel billets at $20 a ton. Jones & Laughlin 
and Carnegie had a little talk or two over the ‘phone 
and bought these billets, even working Gates to sell 
them 7,000 tons at $20. Then they quietly put the 
price up to $22.50, and that is what he had to purchase 
the billets at. He is trying the same game on the 
Federal Steel Co, today, but it won’t work. The story 
of overproduction is all nonsense. Why take screen 
wire, I know a man who has a contract with this firm 
calling for three carloads of screen wire each week and 
all he can get out of them by persistent hammering is 
one carload in three weeks instead of three carloads in 
one week as his contract calls for. Prices ure already 
going up and will continue to do so.” 

J. L, Perkins, of J. L. Perkins & Co,, Chicago, 
says: ‘*The recent fall in prices of wire was due to 
manipulation, There is no overproduction of metal 
goods or else sheet steel and galvanized sheets would 
be weaker, and they are firmer today than they have 
been for some time past, Rod goods have been too 
high in proportion to sheets and it is no more than 
natural that they shouid come down.” 
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SOUTHERN INDUSTRIAL CONVENTION. 





THE Southern Industrial Convention will hold its 
second semiannual convention at Chattanooga, Tenn., 
under the auspices of the Chamber of Commerce of 
that city, beginning May 15. The convention will 
listen to suggestions from the governors of states re- 
garding the industrial, commercial, educational and 
agricultural interests of their localities, and will hear 
papers and discussions on such topics as the agricul- 
tural interests of the South, its export trade, the re- 
lation of the South to the trade of the Philippines and 
the orient, the coastwise trade of the South, railroads 
and their relations to the industrial progress, compul- 
sory arbitration as a remedy for industrial conflicts, 
and the race problem in its relation to the South’s in- 
dustrial development. 





BUSINESS CHANGES. 





NEW FIRMS. 
Bristwl, Tenn.—The Baker Hardware Co. 
Cambridge, N. Y.—Gilbert Maxwell. 
East Jordan, Mich.—The Bride Hardware Co. 
Faribault, Minn.—The Charles H. Wall Hardware Co. 
Great Bend, N. Y.—B. S. Galloway. 
Holland Patent, N. Y.—Thos. J. Wolf. 
La Grange, Ind.—O. L. Moon. 
Lake Charles, La.—The G. T. Rock Hardware Co.. Ltd. 
Meyer Falls, Wash.—W. L. Porter. 
Middlesboro, Ky.—J. Boyd Rose. 
Portsmouth, Ohio.—The J. C. Hibbs Hardware Co. 
Quincy, Ill.—Sherwood & Martin. 
Waxahachie, Tex.—The Malone Hardware Co. 
Williamstown, Mass.—Kellogg & Danaher. 
York City, Pa.—A. H. Allison. 
New Troy, Mich.—Sam Pletcher. 
Harriette, Mich.—B. Minkar. 
Dubuque, Ia.—J. G. Moser. 
Lancaster, Wis.—H. E. Clark. 
Minneapolis, Minn.—C. H. Cleveland. 
Shirley, Ind.—L. M. Schomber. 
Shelby, Minn.— Rosaaen Bros. 
Ida Grove, Ia.—Henry Von Dohren. 
Dowagiac, Mich.—The Omen Hardware Co. 
Dalton, Minn.—Thompson & Boe. 
Beverly, Mass,—Woodward & Ober. 


CHANGES. 

Sauk Center. Minn.—G. Hillerud & Co. succeed Gunther 
Hillerud. 

Waterville, Minn.—F. A. Love succeeds J. E. Williams. 

Russell, Minn.—Eastman & Harden succeed Purdy & Har- 
den, 

Walker, Minn.—F. K. Wright buys the interest of Wright 
Bros. 

Cass Lake, Minn.—H. A. Smith & Co. succeed J. R. Miening 
& Co. 

Sprinfifield, Minn.—The Schmidt & Lehrer Co. succeed 
Schmidt & Lehrer. 

Edgarton, Minn.—Meacham Bros. & Co.succeed F. A. & 
A. J. Meacham. 

Mayville, N. D.—G. A. Moackrud succeeds H. E. Allen. 

Park River, N. D.—Briggs & Wagge succeed Briggs & 
Berkheimer. 

Fairfax, S. D.—Annie Slaby succeeds J. L. Mott. 

Sioux Falls, S. D.—L. F. Mullea succeeds The Stallman 
Hardware Co. 

Valparaiso, Ind.—D. A. Starr retires from Starr Bros. 

Wellsville. Mo.—George Tinsley has bought the Barnes’ 
store and will add a line of hardware. 

Hancock, Wis.—I. W. Barnes and Charles Hamilton succeed 
F. B. Rawson. 

Taylorville, Ill—James Adams succeeds G. R. Adams of 
Adams Bros. 
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Garber, Okla.—W. A. Van Sickle has bought the stock of 
Scriber Bros. and will continue the business at the same 
location. 

Bamaboo, Wis.—Charles Lee and T. W. Engfish buy the 
interest of A. Pratt, in Lee, Pratt & English, and will 
continue as Lee & English. 

Buffalo, N. Y.—The Elderfield-Hartshorn Hardware Co. buy 
the Walker & Paterson business and take possession 
May Ist. 

Clyde, N. Y.—Bliss & Swift dissolve. Bliss & Millard con- 
tinue. 

Farington, Me.—Harley Greenwood buys the interest of his 
partner, Elford Durgan. 

Newmarket, N. H.—Charles H. Young retires from the frm 
of Young & Young. 

Pontiac, Ill.—Austin Wooley, formerly in business in Chi- 
cago, buys a half interest in Edgar Cook’s store. 

Scranton, Pa.—T.R. Bowen enters into partnership with 
I. T. Quick under the firm name of Bowen & Quick. 

Sherman, Mich.—E. Gilbert will add the line of farm imple- 
ments formerly carried by Thomas Wilson to his store; 
the latter closing out his hardware business. 

Sing Sing, N. Y.—Miller & Williams retire. Mr. Williams 
continues, 

Warraw, N. Y.—Webster & Case are moving into the build- 
ing recently purchased of L. E. Walker. 

Wayne, Mich.—J. G. Cozadd buys the hardware business 
of Murphy & Woolger in the Stringer block. 

Foley, Minn.—B. Klein succeeds Rudow & O’Donnell. 


STOPPAGES. 
Galesburg, N. D.—H. E. Allen. 
Plainfield, Wis.—F. B. Rawson has sold out. 


Schleswig, Ia.—Henry Von Dohren contemplates selling 
out. 


Tona, Minn.—Peter Feider. 
Maple Lake, Mian.—J. O. Jenkins. 
MISCELLANEOUS. 

Gloucester, Mass.—L. E. Smith has had a plate glass front 
put in his store. 

New Berlin, N. Y.—White & Pope will move. 

Port Huron, Mich.—Charles F’. Taylor will enlarge his store, 
adding three stories. 

Rock Island, Ill.—F. O. Dahlberg will soon move into new 
building. 

St. Paul, Minn.—George Adams, formerly in the hardware 
business, is dead. 

Marshall, Minn.—J. P. Watson & Son are making extensive 
improvements in their store. 

Clitherdal, Minn.—It is reported that K. H. Robbin has 
moved his business to Wyndemere, N. D. 

St. Peter, Minn.—Charles Feldman will move his store and 
increase his stock. 

Monon, Ind.—A. K. Ruth & Son will enlarge their store. 

Augusta, Mich.— Wood Bros. are fixing up their buildiog 
for use as a hardware store. 


‘ Columbia City, Ind.—Terbert & Beck are removing their 


store. 


Denison, Kas.— William Wood is building an addition to his 
store. 


Deering, Me.—L. D. Huntress, burglarized; loss cutlery. 

Louisville, Ky.—Geo. J. Buck, burglarized; loss $100. 

Pierce, Neb.—M. Inhelder, burglarized; loss cutlery. 

Syracuse, N. Y.—Louis Schillinger, burglarized; small loss. 

Syracuse, N. Y.—Burhans & Black Co., burglarized; loss $80. 

—, Kan.—E. 8. Frenzel fire; loss, $5,000; insurance, 

000. 

Victoria, B. C_—W. Bownass, burglarized; loss $60. 

Bay City, Mich.—W. C. Grisdale & Co., fire; loss $7,000. 

Bloomfield, Ind.—French & Shields, fire; loss $6,000; insur- 
ance $4,000. 

Coleman, Mich.—J. M. Doherty, fire; loss $5,000; insurance, 
$2,000. 

Georgetown, Colo.—S. Nash, fire. 

Lead, S. D.—Henry Jacobs, fire. 

Lyndonville, N. Y.—W. F. Horton, fire. 

Red Lodge, Mont.—Fulton & Dalton, fire. 

Southwest City, Mo.—J. D. Georgian, fire. 

Sweet Home, Tex.—-H. C. Middlebrooks, fire. 
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Heafing and Ventilating. 


The Rock Island, Ill., Plumbing, Heating & Roof- 
ing Co. are a new concern, 





S. H. Morgan, a Detroit, Mich., heating man, has 
moved from 1191 Jefferson avenue to 279 Jefferson 
avenue that city. 


Samuel Jackson, Albert Entwistle and Robert J. 
Braley are the incorporators of the Samuel Jackson 
Co., Pawtucket, R. I., capitalized at $30,000 for doing 
a general heating and plumbing business, 


F. B. Fox, the well-known Cleveland, Ohio, fur- 
nace man, has sold his furnace patterns to the Forest 
City Foundry & Mfg. Co., of that city, and will act 
as the manager of their furnace department. The 
superior facilities of this piant enables them to 
promptly fill the wants of the trade handling the 
Monarch furnace in the past, and to care for a number 
of new customers as well, 


The Independent Register Co., 154-158 Champlain 
street, Cleveland, Ohio, send us a price list quoting 
greatly reduced prices on their Independent registers 
and ventilators. These revised discounts on registers, 
ventilators, border faces and iron discounts are sub- 
ject to change without notice. This firm can 
promptly furnish any size or style required. They 
ask for orders for immediate shipment. 


The Fowler Automatic Draft Regulator and Ven- 
tilator Co., Lawrence, Mass., send us an interesting 
little circular entitled ‘‘Expansion,” that gives some 
very interesting data concerning the business one 
concern did with the Fowler automatic draft regulator 
in a period of thirty days. This firm state that they 
have outgrown that period in their business that was 
limited to local patronage, and are now in a position 
to supply the heating trade with their goods in such 
quansities as are desired. 
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THE MONCRIEF FURNACE. 








T. D. Henry, 10 Long St., Cleveland, Ohio, is 
manufacturer of the Moncrief top-return flue warm 
air furnace shown herewith. This furnace has the 
Moncrief duplex grate, whose operation is simple and 
effective, rendering unnecessary the use of a poker 
or slicing bars and reducing the labor of cleaning the 
fire-pot and removing the ashes and cinders to the 
minimum point without loss of fuel, The fire-pot is of 

——— heavy weight ard nearly 
straight. It is made in 
two equal sections. As 
the lower part is more 
or less filled with ashes 
and the upper part with 
live fuel the upper part 
expands to a greater ex- 
tent than the lower one. 
By making the pot in 
Sectional View of Grate em@ two sections, with the 
cup-joint in the center, the effect of unequal expan- 
sion is overcome. 
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The feed section or lower radiator rests upon the 
upper section of the fire-pot. The 
feed-door opening is large, sufficiently 
so for the free admission of a large 
scoop shovel, A large part of the 
air to be warmed passes almost di- 
rectly over the fire-pot, where it is 
surrounded by heated surfaces, the 
remainder passing between the casing 
and the outer surfaces of the return 
flue. The radiator is crowned with a 

M 2 ‘ Section of Ra- 
top return-flue with steel sides which diator Showing 
P Gas«-tight Cup 

compels the products of combustion to Joints. 
travel around both sides of the top before eatering the 
smoke exit—retaining the products of combustion 
within the casing walls for a sufficient length of time 
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Moncrieff Furnace. 


to extract the available heat from them. The joints 
are all made with double flanges, forming a cup which 
is filled with asbestos cement. The casings are double 
with #-inch space between the two, allowing for a cir- 
culation of air between the inner and outer sections 
and reducing the radiation of heat into the basement 
to the minimum. 


- 
_- 








AS VALUABLE AS TOOLS. 





E, D. Strong, Crown Point, Ind., writes: ‘‘I think 
the Cornice Work Manual is simply a dandy. I am 
very much pleased with it. I now have six of THE 
AMERICAN ARTISAN manuals, which make a library any 
mechanic should be provd of. My advice to all tinners 
would be by all means get THe AMERICAN ARTISAN 
Manuals and they never will regret the spending of 
money that way. They are as valuable to him as his 
tools.” 



















































Tinshop. 





A SPOUT HOPPER PATTERN. 





TO THE AMERICAN ARTISAN. 

Would some of the old heads in the mill-work 
branch of our trade please let me have a method to 
lay out the patterns for a spout-hopper as given in 
the diagram? 

A, B, C and D show the elevation 1, 2, 3 and 4 the 
plan of one end, and a, 5, c and d the round end in a 




















plan view of the hopper. X X’ and § S’are the round 
end in a different position, It is for this last assumed 
position that the hopper has when the round end is 
so placed as shown in the drawing that I want the 
pattern—that is, for the entire hopper. I would also 
like to have a pattern for the entire hopper if the 
round end were. continued to where the four stars 
show inthe plan. “TINK.” 
Minneapolis, Apri! 20, 1900. 
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GUTTER MITER PATTERN WANTED. 








To THE AMERICAN ARTISAN. 
I wish some one would inform me of a method of 
cutting out a half-round gutter miter pattern cor- 
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rectly, supposed to fit at corner A in the above draw- 


ing. Youne Cuicaao. 
Chicago, Ill., April 20, 1900. 
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TIN SAVINGS BANK. 





To THE AMERICAN ARTISAN. 

Having been a subscriber to THE AMERICAN AR- 
TISAN for a number of years I observe the wide-awake 
tinner is ever on the alert in the advancement of his 
cause. I also find the merchant ever casting about 
to find something to please his customers, In view of 
these facts I submit the enclosed sketch with the fol- 
lowing remarks: 

A wideawake merchant should have a savings 
bank made of tin as early as possible, and begin to 
prepare for his holiday or Christmas trade by induc- 
ing the children to drop in their nickels as fast as 
they get them, in order that they may be ready to 
purchase the necessary presents for Christmas. He 
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should have a nice lot of checks printed which he could 
give them each time they deposit their money, in- 
structing them at the same time to hoid their checks 
until a stated time, which should be a few days before 
Christmas. Now if he has a well-assorted supply of 
Christmas goods on hand when he opens the safe he 
will get nearly all the money the poor, deluded chil- 
dren have saved up. 

It is hardly necessary to say that the tinner will 
appreciate the situation and work accordingly. The 
above sketch, I presume, needs no explanation more 
than instead of making a door in the side, hinge the 
top on and puta lock to it. Panel the sides and 
front and paint or japan the safe to suit the fancy of 
the workman. oC.” 

Stephens, Ark., April 10, 1900. 
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ROOFING MEN MEET. 








Roofing manufacturers have a serious problem 
confronting them. Quite a number of the steel mills, 
who are now a part of the sheet steel combine, own 
and operate roofing and corrugating plants, so that 
those manufacturers of roofing and sheetings have to 
face one of three propositions: (1) Either to form a 
company and purchase all the roofing and corrugating 
machinery acquired by the sheet metal combine; (2) 
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build their own sheet steel mills; (3) or go into the 
trust. 

The Cincinnati Enquirer of April 26th says: 

‘‘Another meeting of the manufacturers of iron 
roofing was held at the Grand Hotel yesterday, G. E. 
Needham, of Cleveland, president; R. J. Hyndman, 
Cincinnati, secretary. It was asecret session of sev- 
eral hours, and the only information of the proceed- 
ings given to the public was a brieflet from the secre- 
tary, which ran as follows: 

‘+ ‘(Matters relating to the business were discussed 
thoroughly, showing that prices of goods are rela- 
tively very low and that business is fairly active. 
Meeting adjourned to meet at the call of the chair- 
man.’ 

‘‘A member who was a bit more communicative 
said: ‘The committee appointed at the meeting held 
here some week ago to confer with the American Steel 
Sheeting Manufacturers, who have a monopoly of that 
material, went on to New York, and reported result 
of their visit today, but Iam not at liberty to give 
the purport of the report. It looks like we are up 
against it—in the hands of the trust—and we cannot 
agree on prices ourselves.’ ” 


- 
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HAVE JOINED THE ASIERICAN SHEET STEEL 
co. 

The first of May will see the formal transfer of 
the W. Dewees Wood Co., McKeesport, Pa., to the 
American Sheet Steel Co. The Wellsville Plate & Sheet 
Iron Co., Wellsville, Ohio, an interest identified with 
the W. Dewees Wood Co., and the Woodson Steel Co. 
are also included in the deal. The Dewees Wood Co. 
was established in 1855 and holds important patents 
for the manufacture of planished sheets. 








ENORMOUS INCREASE IN TINPLATE PRODUC- 


TION. 





Capt. James M. Clark, chief of the Bureau of In- 
dustrial Statistics, has submitted to Secretary of In- 
ternal Affairs-Latta an interesting report on Penn- 
sylvania’s production of tinplate for 1899. All the 
black plate plants in the state were in operation for 
some part of last year. The total production of black 
plate pickled for tinning was 369,072,640 pounds, dis- 
tributed by counties in the state according to the fol- 
lowing percentages; Lawrence, 41.20; Allegheny, 
19.93; Westmoreland, 18.86; Washington, 6.70; Fay- 
ette, 4.41; Dauphin, 3.35; Philadelphia, 2.65; Cam- 
bria, 1.29; Indiana, 1.01; Beaver, .60. 

Of this production 292,046,000 pounds were 
tinned at the black plate works and distributed by 
counties in the state in this proportion: Lawrence, 
33.52; Westmoreland, 25.78; Allegheny, 23.67; Fay- 
ette, 6.24; Washington, 5.03; Philadelphia, 2.67; In- 
diana, 1.52; Cambria, 1.99; Dauphin, .58. 

The value of this tinned production was $10,238, - 
390. Not only in tinplate, but running through iron 
and steel, there were many contracts to be filled dur- 
ing 1899 at prices materially less than market value. 
The aggregate value of the entire production of black 
plate, tinned and untinned, was $12,155,803. 
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This is an increase in the production of black 
plate over 1898 of about 7 per cent, and in the tinned 
production of the black plate works of over 30 per 
cent, 

The capacity of the Pennsylvania black plate 
mills for 300 days of operation during the year is suf- 
ficient to turn out a production of 607,800,000 pounds 
of black plate and 500,400,000 pounds of tinned plate. 
This is an increase in the past five years in the produc- 
tion of black plate in Pennsylvania of 252 per cent, and 
an increase in the tinned production of the black plate 
works for the same time of 490 per cent. The black 
plate works in Pennsylvania produced in 1894 of black 
plate for tinning only 104,757,360 pounds and tinned 
only 49,502,000 pounds. 


apati, 
—_— 


NOTES AND QUERIES. 








POCKET KNIVES, 
From Joseph B. Cozzo, Jewell, Tex. 

Would like addresses of manufacturers of pocket 
knives in the United States. 

Ans. :—Cattaraugus Cutlery Co., Little Valley, 
N. Y.; Landers Frary & Clark, New York; New 
York Cutlery Co., Gowanda, N, Y.; Robeson Cutlery 
Co,, Rochester, N. Y.; Electric Cutlery Co., Newark, 
N. J. 

ZINC VALERIANATE, 

From “Elmer,’’ East Woodstock, Conn. 

Have you any means of finding out where zinc 
valerianate is manufactured? 

Ans.—New York Quinine & Chemical Works 
Ltd., 114 William street, New York, 


——______.-@-e—______ 


ITED. 





The American Sheet Steel Co. have purchased 
3,000 acres of choice steam coal near Pittsburg. 


J. W. Roberts is engaged in the establishment of 
the Tampa Sheet Metal & Cornice Works, Tampa, Fla. 


G. P. Kincade, G, M. Ackley and W. T. Reed are 
the incorporators of the Guaranty Roofing Co., Kan- 
sas City, Mo., capitalized at $10,000. 


C. D. Cramp, L. A. Keilich, H. P. Hees and §S, 
C. Smith are the incorporators of the Royal Slate 
Mfg. Co., Phillipsburg, N. J., capitalized at $125,000 
for mining slate. 


G. E. Milligan, O. Stanford and J. P. Ahrends 
are the incorporators of the West Coast Co., Wauke- 
gan, Ill., capitalized at $50,000 for manufacturing 
roofing materials. 


The Central Mitre Co., 2115 North Senate street, 
Indianapolis, Ind., are manufacturers of a complete 
line of tinners’ and plumbers’ gasolene furnaces, etc. 
They also make a complete line of mitres for hanging 
eave troughs. Their mitres are made complete for 
both inside and outsids corners, either slip or lap 
joint, single or double head, This firm’s slip joint 
device used on all their mitres is detachable, a stock 
of slip joint mitres insuring a full stock. 
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R, A. Hall, Caroiine R, Hall, E. H. Hall, A. J. 
Park and R.H. Hall are the incorporators of the 
Algonquin Red Slate Co., Granville, N. Y., capital- 
ized at $20,000, for manufacturing slate, tile, ete. 


The Burgess Soldering Furnace Co., Columbus, 
Ohio, send us a little booklet describing Burgess Im- 
proved Gem soldering furnace. Thecylindrical slotted 
burner is made of cast iron and is recessed in front 
and back, which insures durability in the hands of 
rough users. It is so constructed and the shape is 
such that the solder from the soldering coppers cannot 
fall into the perforations. When burning, they are nois- 
less, odorless and powerful heaters, The heat is distrib- 
uted full length of the coppers, The rest on which 
the coppers are placed is but a few inches from the 
workman’s bench. The aperture in the hood is of 
sufficient size to admit the largest size coppers, which 
can be heated in a short time. They are light and 
provided with a handle making them portable, and are 
also supplied with a fire-proof pneumatic reservoir. 
This firm’s furnaces are provided with an improved 
drip cup, which generates the gas without smoke or 
smell. This improvement avoids the burning out of 
the cast iron burners and firing on inside of the mix- 
ing tube. The patent rubber bulb is made of black 
rubber, the valves of which are located between bulb 
and tube. The air faucets and regulating valves are 
designed especially for this firm’s furnaces. One of 
these booklets will be forwarded the trade on applica- 
tion. When writing for same kindly add: ‘Saw it 
in THE AMERICAN ARTISAN.” 


W. J. Burton & Co., Detroit, Mich., send us their 
handsome catalogue of ornamental steel ceiling and 






side wall finish. The principal advantages of metallic 
inside finish are its ornamental, sanilary, durable fire 
and water proof qualities. The size of wood burring 
strips furnished by this firm for continuous patterns 
are jxl4 inches. About 220 lineal feet were required 
per square. All material was primed on both sides 
with white paint. This handsome book of 68 large 
pages shows a great variety of elegant half-tone cuts 
of continuous ceiling and side wall plates, panel ceil- 
ing plates, frieze and side wall plates, {mouldings, 
cornice, border plates, fillers, girder coverings, corner 
leaves and centers, centers, wainscoting, side wall de- 
signs, ceiling designs, etc. One of these pretty ceil- 
ing designs is design 3031, shown on page 52 of this 
volume, A section of this ceiling is 16xl4feet. It is 
composed of foot mould 2374, cornice 2375, mould- 
ing 2285, cross, tie and ell 2285, border 2373, field 
plates 2345 and 2361 and corner 2345. This firm 
make prompt shipments of metallic shingles, iron and 
steel roofing and siding, painted and galvanized, 
asphalt and Imperial ready rooffng, building paper 
and felt, coal tar and pitch, all styles and sizes of 
gutter, plain round, round and square corrugated 
conductor pipe, all the standard kinds and sizes of 
hangers and hooks, ‘‘Excelsior’’ asphalt, graphite aad 
red iron ore paint, solder, oil cement, cut-offs, swing 
chimney top castings, a complete line of bright 
ternes and Old Style tinplates, brazers and soldering 
furnaces, galvanized iron and sheet steel, stovepipe 
blanks and elbows, cornices, skylight, metallic ceil- 
ings and side walls. One of this firm’s catalogues 
will be forwarded the trade on application. When 
writing for same kindly add: ‘‘Saw it in THz AMERICAN 
ARTISAN.” 





New Patents. 


648,084. 






























647,972—Hot air heater. Edward A. Klauss, 
Pittsburg, Pa., assignor of one-half to Charles W. 
Scarborough, same place. 

648,034—Oven thermometer. John L. Krauser, 
Leeper, Pa. 
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648, 142—Refrigerator. 
Fond du Lac, Wis. 

648,190—Heating stove or radiator. 
Cesar, St. Petersburg, Russia. 

648,343—Roofing. Thomas F. Flanagan, New 
York, N. Y. 


George A. Bowman, 


Hugo 
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Fuller-Warren Co......... ......... 16 









Bene, ee Be OG: 6 ic cks ccvces cuss 18 
Huenlefeld, E. H. & Co.......... 20-21 
Lindemann, J. P. & Sons............ 14 
Malleable Iron Range Co............ 23 
Portsmouth Stove & Range Co...... 23 
Prizer-Painter Stove & Heater Co.. .18 
Quincy Fdy. & Novelty Mfg. Co...... 12 
The Resor, Wm. & Co..........++ «- 15 
Pees GAGS OD 0. songs cco tadsanceete 3 
ees SON.  okank4ecsdbabswanes vel 19 
Schneider & Trenkamp Co........... 10 
Standard Steel Range & Mfg. Co....22 
Terstegge, Gohmann................ 5 
Van, John, Range Co...............: 19 
PE, WE Banc chloe ctkcn scones 7 
White, Thos., Stove Co.............. 4 
STOVE TRIMMINGS. 
Ardate Mile, Obs... ej cces cteseceseas. 80 
Atlas Bolt & Screw Co.............. } 
SED Bes BD acids <6.0.0\0 Bagh 859450 40 78 
ORVOR BET. Giscticcctccnsedects eos 78 
STQVE TRUCKS. 
Avnnie TEE, Oi. oes. césweetenscenass 80 
TAPE MEASURES. 
pro. Be errr eer es 1 
TINNERS’ TOOLS AND SUPPLIES 
Berger Bros. Co........---eeee+-- 86 
Danielson Machine & Tool Co. avant 85 
ES Sis CO ag ok 5 oie ee Kh 6 a Ces 82 
Os hes bd cero stwes tks cs ecevous 84 
Lufkin Rule Co....... coed aese wees 1 
Niagara Machine & Tool Works.. ...35 
Py Si ilsia ot badass Vetnesd ses 15 
Wert Mie. GOs vcccioc dcesisedssect. 7 
TINPLATE. 
American Tin Plate Co.............. 86 
Burton, W. J. & Co.......... 86 
Canton Steel Roofing Co.... ........&6 
Cincinnati Corrugating Co...........36 
Garry Iron & Steel ene ee cue ss 84 
Hamilton, John...... cbedvocsbe tone ae 
Illinois Roofing & Supply.......... .84 
LaCrosse Steel Roof. & Cor. Co...... 81 
de ee eerie 
Osborn, J. M. & L. A............ «..86 
Struthers Iron & Steel Co........... l 
TORO COs, Th. BieGiiens kcce seccscegee 88 
TINWARE. 
Enterprise Mfg. Co..............+-.-8l 
Keen & Hagerty Mfg. Co............ 80 
Lalance & Grosjean Mfg. Co ........ 81 
National Enameling & Stamping Co. .80 
Tagier Co., NN. & Gisescscosascosesas 88 
TUBING. 
Canton Steel Roofing Co............ 86 
VENTILATORS. 
SE EE, GON. Ski x ont tins a+ 00 6a5 o's 3 
Burton, W. J. & Co. acne 
Garry Iron & Steel Roofing Co. etaee 84 
Globe Ventilating Co...... ....... 88 
La Crosse Steel Roof & Cor. Co...... 85 
BOGGS TR. oc inccstigvte case geeses 2 
WAGONS. 

Pty BERG: Cos iinscécakd wicactcndeses &8 
WASHING MACHINES. 
BN Fi Ooo goa nc cide des ccese 82 
Clark, Quien & Morse............... 82 
I GED oes gi cendind seccea she 82 
Wayne, Anthony Mfg. Co........... 82 
WATER WORKS. 

76 


Horigan Suyply Co............... 
WIRE GOODS, 
De Kalb Fence Co.... 
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Trade Report. 


ROGERS, BROWN & CO. ON IRON AND STEEL 


Rogers, Brown & Co., Cincinnati, Ohio, transmit 
us the following advance resume of their report on 
the pig-iron market: 

The Executive Officers of the American Steel & 
Wire Co. claimed in their sensational statements that 
their accumulation of finished products had become 
burdensome and that extreme measures were necessary 
to relieve them of their surplus stocks. They did not 
confess to having ‘‘bulled” the market during the 
winter, They were instrumerta! conspicuously in 
raising prices to a plane too far in excess of the cost 
of raw materials. The ordinary method of producing 
surplus stocks, as is well known, is quietly disposing 
of the surplus to large buyers and distributers, for 
consideration and on terms that are mutually satis- 
factory. It is somewhat of a reflection upon that 
large corporation that they did not pursue the usual 
method upon which there is no patent, and from which 
they were in no way excluded. The motive continues 
to the public a mystery; their action has brought upon 
the entire iron and steel industries of the country a 
condition of things in no way warranted or justifiable. 
The effect has been to create afeeling of uncertainty 
and many legitimate enterprises under contract have 
been for the time being suspended owing to the de- 
pressing effects of the announcements of these officials 
referred to, It is true that there was reason to expect 
that prices on finished steel products would be re- 
duced in a very marked degree sooner or later, but it 
will be well recognized by the trade that Pig Iron 
whether in Bessemer, Basic or Foundry and Mill 
grades had not been advanced to the plane that the 
finished products had reached. Indeed, figures on Pig 
Iron have been at no time extreme, but through the 
ordinary events of history have been reasonable. But 
through the concessions made by the advanced steel 
product, Pig Iron has been obliged to suffer, in sym- 
pathy, and, prices have been scaled ina limited way 
without any other reason than through this sypathetic 
influence, In the year 1899 the United States pro- 
duced 13,620,702 tons of Pig Iron, that year starting 
with a stock on hand of 660,000 tons. The utmost 
possible production for the year 1900 will be 15,000, - 
000 of tons, with a reasonable expectation hat we 
shall produce not more than 14,750,000 tons, and the 
entire furnace stocks and in warehouse January Ist, 
1900, was but 142,000 tons. The exports of iron and 
steel and their products of 1899 aggregated a little 
over 1,000,000 tons. Thus far this year the exports 
have far exceeded, for the same period, those of last 
year. The domestic consumption is on the full meas- 
ure of that of last year and when it is realized that 
everything favors the continuance of business in an 
active and on an expanded plane, it is reasonable to ex- 
pect that the requirements this year will far exceed 
the requirements of last year. It will not be forgotten 
that the countryis richer than it ever was before in its 
history; there are more wageearners employed at a 
larger wage than at any time since 1890; there is a 
tendency on the part of the capitalists to invest their 
their surplus means in enterprises giving assurance 
of security and prosperity. Government two per 
cent. bonds are selling at three years interest premium. 
There are fewer failures than ever before. The people 

are freer of debt and there does not seem to be acloud 
in the horizon. but everything gives promise of con- 
tinued prosperity. One need not bea pronounced 
optimist to feel that the future gives promise of safety 
and continued prosperity, and this feeling seems to 
pervade the trade, so that the startling sensatign re- 
ferred to has about lost its force, and the trade is be- 


ginning to realize that there was no occasion for the 
disturbance that has been brought about by the most 
remarkable episcde the iron and steel industries of the 
country have ever experienced. 

The business of the week has naturally been much 
less than it would have been owing to the agitation 
incident to the remarkable event referred to, but 
there are signs of reaction, and there is every reason 
to believe that the coming week will find equilibrium 
established, confidence restored, and the trade pro- 
ceeding upon its normal plane in healthy condition. 

Prices have been disturbed but are recovering 
and it is reasonable to believe that the market the 
coming week will be noted for its improved strength 
and the orders that have been in suspension, booked 
and general business go forward on a substantial 
basis. 





BRADSTREET’S ON IRON AND STEEL SITUA- 
TION. 

The editor of Bradstreet’s, New York, telegraph: 
this advance report of the iron and steel markets. 

In the abrupt adjustment of steel and wire prices 
the iron and steel industry received a notable shock, 
but has stood the ordeal very well, confirming earlier 
advices of the substantial and non-speculative basis 
for the immense activity and greatly advanced prices 
of the past year. Wire and nails have been reduced 
about $29 a ton, and already increased sales from 
manufacturers are reported with jobbers and retail- 
ers yet to be heard from. As predicted in these col- 
umns, the possibilities of a renewed export trade in 
pig iron have constituted one of the foremost supports 
to that industry. Last week’s reports of heavy 
sales of southern iron for export are amply confirmed 
and an enormously larger tonnage could be placed if 
freight rates and room were favorable. Nothing like 
the predicted smash of prices of crude and finished 
products has occurred. Bessemer iron is firmly held 
at old quotations, with the claim made that the asso- 
ciation’s output for the balance of the year is ar- 
ranged for steel bars and plates, show continued 
weakness, and some shade is rumored in steel billets, 
but the strength of Bessemer pig throws doubt on 
the rumored reductions, Structural material is active 
and strong. 





WIRE NAILS. 
Last Saturday wire nails were reduced $1. Trade 
is naturally in a chaotic condition. Quotations are 
$2.53 for single carloads and $2.63 for small lots. 





CUT NAILS. 
A cut in cut nail prices is immediately looked 





for. — 
BARB WIRE. 

Plain annealed wire Chicago delivery is $2.48 in 

carload lots, and $2.58 in small lots. Painted barb 

wire is $2.98 in carload and $3.08 in small lots; gal- 

vanized barb wire is $3.13 in carload and $3.23 ia 

small lots. 





STOVE BOARDS. 
Stove board prices are now 50 and 5 per cent off. 





ROPE. 

R buyers are hanging back. Manila 7-16 
inch or larger is 15$c, Manila 2 inch is 16c, Manila 1 
and 5-16 inch is 164¢e, Sisal 7-16 inch and larger is 
94c, Sisal 2 inch is 1@}¢, Sisal } and 5-16 inch is 10c; 
Sisal last yarn is 9}e; Manila tarred rope, 15 thread, 
is 154c; Manila hay rope, medium, is 15c. 
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Quotations. 
METALS. 
WELSH BRIGHT PLATES. 
Per Box 
IC 10x14 $8 25 
IX 10x14 10 00 
IC 12x12 8 2% 
IX 32x12 10 00 
aalee 14x20 8 25 
‘CALLAND,”’ aaah 14x20 10 00 
“MELYN”’ » can 14x20 11 50 
AND .-IXXX 14x20 11 50 
EQUAL...... pear eet A IXXXX 14x20 18 00 
canbhatentienl IC 28 16 25 
I) 20x28 18 00 
1XX 20x28 19 75 
adil dadea tee ieee 20x28 21 
.. LXXXX 20x28 23 25 
Gi TC 14x20 5 75 
ee lt a 20x28 11 25 
(108 Ib.) ....1C 14x20 5 75 


COKE PLATES. 


oker, full weight 
oker, full weight.. 





oker, 200 lbs...... 

oker, 200 Ibs....... 

RO PEEL, 0580 osconece codees 

ER ncesen 1900 senncuhs 

OS eae 

EE TE ins 6 0.600% ccescccccsss IX 20x2% 1300 

OE Es IC 20x28 $11 00 
Rose, full weight............... IX 20x28 13 00 
Rose, full weight.. .ssee +. 200 lb 20x28 10 70 
Rose, full weight..............- 190 lb 20x28 10 60 
Rose, full weight............... 180 lb 20x28 10 50 


AMERICAN BRIGHT PLATES. 


N. & G. Taylor’s “Royal” 
nae aper pack Sa IC 14x20 750 
G. Tayi lor oe eae 


44 rp -IX 14x20 900 
ane oa Oe See isica 








Ie 4, (tissue packed)......... IC 14x20 $7 70 
J. M. & L. A, Osborn’s Extra 

Ling (tissue packed)......... IX 14x20 915 
Rr Tr IC 14x20 6 80 
IE <2. at dccacses consist IX 14x20 8 30 
PE nGhians ¢ deck bedees beenveashe IC 14x20 640 
Le de de anne subagseed cheeanat 1X 14x20 7 45 
Rees cba catddette <odhgscadewba IC 14x20 540 
Pb th odd ocgsbag c000sc.ccee o6% I 14x20 650 

“Mollie” (Calland grade) (tissue 
.IC 20x28 16 00 

“ffollie” (Caliand grade) (tissue 
cked). we 20x28 19 00 
“Marie” (Calland grade). PNT 3° IC 20x28 15 50 
“Marie” (Calland grade)........ IX 20x28 18 50 
“Ollie” (Lisvane cade, Leghebecua IC 20x28 14 50 
“Olhe” (Lisvand grade)......... IX 20x28 17 50 
“Nettie” ( Allaway grade)........ IC 20x28 13 50 
“Nettie” (Allaway grade)........ IX 20x28 16 00 
Palma Extra Coated..:........... 14x20 IC 775 
Palma Extra Coated.............. 14x20 IX 9 30 
Florence Calland Grade........... 14x20 IC 725 
yiorence Segue a SOE 14x20 IX 8 80 
Violet. ee ene OU 
INE sGers Ztnddoeost i ccc actek. che 14x20 IX 725 


AMERICAN TERNE PLATES. 
Osborn’s G'n’t’d Old give. on seca IC 20x28 bo 75 














Osborn’s G’n’t'd Old apie... 1X 20x28 7 
~~ Golden Star Old Style.. LLC 20x28 17 25 
“Golden Star Old Style.......... IX 20x28 19 75 
Osborn’s Old Method............1C 20x28 16 00 
Osborn’s Old Method............ IX 20x28 18 50 
The Osborn Roofing : 
The Osborn Roofing 
Star Old Style 
Star Old Style 
‘Court Old 
Court Old Style.. 
Nava Redip 
Nava Red ; 
Santiago ove wltinhes 2 
Santiago Old Style.. eoceceeeL& 20x28 15 25 
Sedbbgecdeevensac ento (edt IC 20x28 10 50 
BN, odin ncdsedas-<00e sete gaseous IX 20x28 12 50 
MDL case ating ctehaek<a amen 4404 IC 20x28 10 20 
SRR ETS ART ONE IX 20x28 12 20 
N. & G. Taylor’s Old Style....... IC 20x28 18 00 
wi, & G. Taylor's Old Style...... IX 20x28 20 50 
“Balm's New Method”... IC 20x28 17 00 
*.Balm’s New Method”........... IX 20x28 19 50 
* Illinois Old Method”...........1C 20x28 18 00 
“Tilinois Old Method............1X 20x28 20 50 
“Crown Old Style..........++++++ IC 20x28 14 50 
“Crown ONS BEGET oes 6 ones ovens IX 20x28 16 50 
Pils Mie 'n0.60.cdheed débnce.st coshgibed IC 50x28 14 00 
, RE CSTE tT 
y nena seeeeeIC 20x28 18 25 
nonce cokses Citieneranttue IC 20x28 12 25 
“ar .. --IC 20x28 12 00 
“Hustler”. vowel -IC 20x28 11 50 
ea -IC 20x28 12 25 
“Ss alding”’ arisen nan --IC 20x28 11 00 
Ss sisieonbehhteusadenne te IC 20x28 10 75 
N. & G. Taylor Co’s .,-Knoxall” IC 20x28 11 00 
“Columbia” IC 20x28 15 00 
Merchant’s Old Method.......... IC 20x28 $17 75 
Merchant’s Old Method.......... IX 20x28 20 75 
Merchant’s Roofing.............. IC 20x28 16 75 
Merchant’s Roofing.............. IX 20x28 19 75 
American Old Style.. ceceeceedG 20x28 15 15 
American Old Styie........... IX 70x28 18 75 















COMMER ns iii onc ccone teseieseses IC 20x28 14 75 
SEE een eee IX 20x28 17 75 
BD ons oie Kian dae Aieecnilni cong 1C 20x28 14 75 
ally Bi. ESS Ras) KEE IX 20x28 17 75 
BERORIOET 0.05 cogh tcnjec ce cddconcucel Ey nan 
Ne): mw 
BE" of d0 vven uh 400 Ueddbdces cede IC 20x28 10 70 
ans Soka dansk takennieniatee 1X 20x28 13 00 
CRI ad 44 vate ae wacuetinity dae IC 20x28 10 50 
Rea ST 200 lb 20x28 10 25 
PIG IRON. 

Lake Sup. Charcoal...........0-+++: @$26 50 
“Local Coke Fdy No.1 a D 25 00 
Local Coke Fdy. No. 24 00 
Loca! Coke Fdy. No. 3 23 50 
Local Scotch dy. eee 24 25 00 
Local Scotch Fdy. No. 2............ 23 24 00 
Local Scotch Fdy. No.'8............ 23 00@ 23 50 
Southern Coke No. 1...........-.... 22 85@ 23 85 
Southern Coke No, 2............++++ 21 85@ 22 85 
Southern Coke No. 8................ 20 85@ 21 85 
BOUNNSTE FED. B BOK. 0000 cecccccceee 22 8 23 35 
Southern No. 2 Soft................. 2i 85@ 22 35 
SOCEOET UBUOUIOD «00000 cc sctcccceee 26 50@ 27 00 
Jackson Co, Silveries.............-.- 81 2 32 00 
Ohio Stro Soeness seudebbeweeeus 24 2 25 00 
Alabama Car W Dales tahoe aun 25 00@ 26 00 
Malleable Bey te ain Geo peiaiindiad 25 00@ 26 00 
eB ee aa 25 00@ 26 00 


je. sg Nos. 6 and 20........ cedes00 perlb. 3 23 
paboad cpeise cécauh sae dees ustacd per lb. 3 30 

No. li Ksiha pce 40 S6byngeesd bhe~ 4000 cant per lb. 3 35 
UA AMMEN. : sacs cintsne stanecg Shas perlb. 3 40 
No. 20 a, 2,2, 3 and 26 . sawaseebineee per lb. 3 35 
No. 27.. osctocons 0 a ae 
RN nass aged ven avioude 6ei>.0ce buat per lb. 3 55 


Patent Planished Sheet Steel................+- 8%c 


GALVANIZED IRON. 





Galvanized: 1900. «6.000006 0.00 c0seets cose ccccces 70% 
SOLDER 
RNAI pxctxnveekinds00s.4ciccantvers tasese 2ic 
SHEET ZINC. 
GED Te Carsten, BORO a vic ds 6cc ccs cece ofee csue ones $7 50 
COPPER 
SOEs 650s ccchndd dasacteevaces ts cend base, 20%c 
HARDWARE. 
QUOTATIONS. 


(The quotations given below represent the 
current hardware prices. They are not given 
as manufacturers’ prices, and manufacturers 
should not be held responsible forthem. Man- 
ufacturers sometimes name higher figures than 
those quoted for goods; they are not always 
selling at the price quoted, but goods are being 
sold at the figures printed below by manufact- 
urers and jobbers.) 





AMMUNITION 


CAPS, PERCUSSION—per 1000— 


PR A eee ee 

SRS sp ae POE aCe 40c 

I Goi bide tetititins euleisiatd binn-anaede-deve an tana 52c 

CARTRIDGES. 

Peters Rim Fire Cartridges................ 50& 34 

Peters Cent Fire, Pistol and Rifle.......... 2&34 

Peters on Fire, Military and Sporting 
RINNIIID 45.0 back dewielib anus caneee cenbed 15&54 


Peters Blank Cartridges, except 22 and 82, 

an additional 10% from above discount. 
Peters Blank Cartridges, 22 cal.......... $1 75 2s 
Peters Blank Cartridges. 32 cal 3 50 2s 
Peters B B Caps, Round ball.... 








Peters B B Caps, Conical ball 90 
U.M. C. Rim Fire Cartridges.............. 50&3¢ 
U. M. C. Cent. Fire, Pistol and Rifle. ...... 25&34 
bymmy = Cent. Fire, Military and Sone 
ing Ca . 
U.M.C pee Cartridges, ‘22 and 82 cal...... 10% 
UM MC: V1 Cartridges, 38 cal........ 50-10-1008 
U M.C. BB Caps, Round Ball....$1 75..25&10s 
U. M. C. B B Caps oneal ) $2 00 net 
U. M. C. Rim Fire Shot Ctgs ........... 50&15&8< 
U.M.C. Cent “ er EC 25&10& 35 








PRIMERS. 


NT UIOIE.. « .- ccceswe cubd dues cc casted 
oath Primers........ 
. Primers 





SHELLS. 


Peters & King Empty Paper Shells, 10 and 


12 gauge. uickshot & League 

— King Empty Paper ‘“Shelis, fi 
uge. A shot & League............ 

Peters & King Victor Nitro Shells .. 
Peters & King Loaded Sheils, Quickshot, 
PLeague and SemiSmokeless ............ 40. 
Peters & Kings Victor Loaded Shells with 

King’s Smokeless...... .......... 40&10&1 
U. M. C. New Club, 16 gauge............-. 208108 





U. M. C. New Club 10 12 gauge. La natal 3334 & 5a 
U. M. C. New Club.... cece eee SB GSS 
Did Mets ME adios sous ch cetgkte ecbeue rere 
0 - & ne emer 
ra San % 

Winchester Biue’ ss 45 06 on-chan ateeds t 208 
Winchester Yellow Rivals..............+. 
Winchester Re ~00 eeein eat ; saies 
Wincester Leader..............ssse0 83% &10&74 
U. M. C. Loaded "Shells, Black ...... 

DD iccnctmdebhh tl bdbedhs ated 40&55 
Winchester Loaded Shells, Black . 

DENNEN Wace bade dokibcwscistens ln 
DR MNS "Suan ns cgdsinnscde pent Smokeless 
WOMEN fo icdcws cvevedcyecac 40&10&10& 54 


Uri C. Gen Wels 222s RS 
POWDER, 

a Gochshos Powder: Kegs $4 00; % kegs 

King’s PIIEIORONIN, 5 6.265% chee acts canal W&ia 


King’s Smokeless. - 25, 208105 

Austin Quickshot Powder, Kegs $4 00; % kegs 
$2 25; % kegs $1 25 

Dupont mokeless, Sporting exboned 25, 20&10&10¢ 


SHOT. 
— het. sizes smaller than B, 25-lb bags 


emnthtinse Dinsdale sp ekatints Witenes ob ‘.1 60 
Back Shot, 25-lb bags, per bag............... 1 60 
Chilled Shot, 25-Ib ags, per bag............ 1 60 
ANVILS 
Hay-Budden, 70 to 84 lbs................ 10c lb 
Hay-Budden. 85 to 150bs............. 9c per Ib 
AUGERS AND BITS. 
Snell’s Boring Machine Augers......... 60&10& 
Snell’s Car Bits 12-inch st. Rdiagve wanes te 
saniegt Pattern Auger Bits............. 50& 108, 
ussell Jennings’ Augers and Bits........ 25&108 
Shi t egene L’Hommedieu Bits............... 154 
iie..<o.c. ae  GOK108 
AWLS 
etd, Wada... 0 vievs vsnsabe<e8ecszes per gr. $6 00 
Brad, shouldered, assorted 1 to 4. .... pergr. 2 00 
pred sheulaes, assorted 1 to 6...... per gr. 2 4 
sa ahet aubitn Ath bo Cad se b6>4 ace er gr. 
Pes. shouldered ER aS oor ar. 100 
No. 1, Scratch, handled............... per gr, 4 80 
No. 6, Scratch, socket...6...scc0cees per doz, 1 00 
BEAMS—SCALE, 
Scale Beams, List Jan. 12, 82................0.. 854 
sa chad sage 2g Hes ddddigenettns eedeidden 4058 
LTD cane hénsnaeusénas satel anid cnnelcaaeee 304 
BELLS 
ND 2... no ektbne ohaliedasinatiea canbe 
RE 02 sino tdetes cndninee sks taba ate’ cus tie 704 
BELLOWS 
DS «5 5sicad od'oves-éhtnn sit andokddelbil 70% 
NN ME PDS onc wens oveoceuctes skies sa per doz. $4 50 
CI oO ORs v 00 cn kndebadcdacwtesd perdoz. 9 00 
BIT STOCK DRILLS. 
Standard List............ccceesese ee +--+. O@QW&54 
BLOCKS, 
ee TN. os icsdpusccetdabodes 60&10&54 
Eddy Steel Tackle Blocks..............-..-Ox%&5¢ 
BOLTS. 
CARRIAGE, MACHINE, ETC, 
Common, list >» 3 Serre. go 50&5 
Norway Iron, 3.00, a Oct. te er 75&104 
Bolt Ends, list Jan. 30 oven G6 et aSahetehdll 10% 
Machine, list Sept. 20, 190 beodecneneckhe theuneel 50< 
DOOR AND SHUTTER, 
ves’ Patent Door oo oboe te. ueuh aot 
Wrought Barrel, Standard list..... ......-... 108 
Wrought Flush.. cecccsceee 408108 
Wrought Square, ‘Standard list oont end 
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STOVE AND PLOW. 





a. list Dec. S, i asagts aka oaiaduel aha 
TIRE. 
Common, list Dec. 28, 1809...........-.... 50& 108 
BORING MACHINES. 
Jennings Upright without Augers.......... $2 50 
BRACES. 
I a a kink 0h sd oc ve 0640600 conned 59& 198 
Common Ball, American..........-+++..++: $1 50 
Fray’s Genuine .aeeneees... sas couse 
Fray’s N sndtih cies aden 
Fray’s No. 308 TE ccbee aces sece occcccesvace 50s 
BRACKETS. 
Ce ia cs inh tin nd dednce cede ovcdan 50&10* 
Wreomgnt Seae « .oocc ccee cecciccee cccc cece GO&10&56 
TOOREIIET© 0600 c00e ceed cocs 0000 06000508 Sees cease 7 
BROILERS 
CIN EE oc pcnclsnssatebdnottic aie dbewencé 74 
BUTTS. 


Deight Bete, Nos. pea. 8, 804, ons, 808, 810, 


18, 820, 854 ae 
B Butts, Nos 426, , B82, Letint 
right Bits 842, 848, 844 eo wera 
Bright Bi Bone Nos. 822, 822 tt (ARN wt 
"i. 8 eurte Nos 700, 701, 702, 08, 704, 
, 709, 710, 711, 726, 727, 728, 
SEER WeibaD we deqneted 0050 ocho seee006seens 60&10 
CAGES—BIRD. 
Enameled .... . 
RS Rr er 83s 
CASTERS. 


Martin’s Patent (Phoenix)..................-50&5¢ 


CEMENT. 
eos Furnace Cement, 5 and 10 1b. cans, mm 


CHAIN 
ie vn gcactk nwkcwhes occnecsbseecaceqees 00 
geen RPI a ya IDB irs 5 65 
save canvieles Sh08 $0dnarapunns cond Gane 5 50 
s SbBéonep avededas bebRal bUSeedapebiseal 5 40 
CHALK 
Blue.... ‘ per gross 60c 
PL sted. os ep ccnk obadengeooseeh 
White.. 45c 
CHISELS 
Witherbiy...... f 7088s 
CLAMPS 
i ao ig ov n08 5 0anes ceases ties 50&108 
Carriage Makers’... 2.0200 .ccc cece cece secs 50& 10% 
COFFEE MILLS. 

Entorpsie Mfg. Co., list Jan. 17, '93.. ...258 
PM led dibe oc kccvnd0000 e600cgse ices s6ceus . 508105 
BE sn veins 46sockgyps te 06nndhseb bate tetnte 60& 10% 
DOG COLLARS. 

P. & Stevens’ | ist: 
rass (full assortment)............. net prices 
DOOR CHECKS. 
ET. ccs Kupetaceteckéuneenetéséeneve coocas 80% 
Caden bona Gealns drqnce desepieesotoccesecens 308 


DRILLS AND DRILL STOCK. 


Common Blacksmith’s Drill... cceoess Ge 
Drills, Stearns’. eakan 5 
Blacksmith’s Selt-feeding, aimee: 5 00 
B Millers Falls, each, $8 00.............. 
Automatic Drills..........$12 00 to $15 00 





FASTENERS, BLIND. 


FAUCETS. 


B. & L. B. Co. 
Redlich’s Wood Faucets. 





Red Cedar 
Be 
echesry wate 
Cork Lined.. 
Metal Key 
Self Measuring: 
Enterprise, per doz. $36 00.................4. 404 
FILES—Domestic. 
Best Brands, list Nov. 1, ’99................ 70&108 
Good Brands, list Nov. 1, ’99.............-. 75& 108 
Imported. 


EE Te 


FORKS AND HOES. 

(Steel Goods Association, List Aug. 1, ’99.) 
Coke and Captenseed Porks.. cence oes 40856 
Coal Forks.. nitiine etait 
Barn or Ice Forks.. 
Beet Forks...... Te 
Ballast or Stone Forks......... 
REE ENB 000000000 ccce es 


Ns ind cane cong entediebiiodl 
Potato} 9 3r00p Forks 
orks 


Siiiee Forks. Send 

Heavy Mill, Manure or ‘Street Forks. eoain sake 704 
Steel ar or Asphalt Rakes.. poee dé cees ne 
BE Wain 0:8 490., 0.0.0000 osndcnac 9000ss aves ha 
Two Tine Hay Forks, Standard Size.......... 654 
ree Tine Hay Forks, Standard Size....60&15¢ 
Four Tine Hay Fork Standard Size ..... 66%% 
30 ket Four Tine Hav Forks............. & 
Socket Four Tine Manure Forks .......... 10% 
Socket Four Tine Spading Forks, iacsaisera int 
Three Tine Hay Header and Baler wor as 
Four Tine Hay Header = ope Forks..... Hs 
Grain or Barley Forks,. N&54 











Four Tine Manure Forks.............. 65& 10 
sped & os ie Manure Forks........ 65& 10% 
tS in o5 6060 R Cos oopectes tn ence 0&2 
ppedin es06 06 c0en 06 vce cn ¥eeheene 
Stone ‘ing sted: sctecc acesqueestetdual 65% 
Garden H 


Meadow on Rhode Isiand Hoes.... ..75&5&2 % 
Sunbeam Meadow H 75& 

Mortar and Street Hoes 
Planter ees, Regular Pattern.. 
Tobacco Hoes 


















NN sak ons con 56 sans cb 70& 
Rough Finish Shank Cotton Hoes ..... 75&12%4% 
Cotton Chopper Hoes......-.--..... T5&10&7 4% 
Ladies’ Cotton Hoes................+. T5&10&7%4 
I TN acca cn coges cesednee t 6O& 10&244 
Toy actes” and Boys’ Hoes 70&10to70&10&54 
Weeding Hoes and Rakes .............. W@70&5% 
PD MEE. nn 60 db0d 500s 0 o8eetcosecs 65tut 5&108 
Hop Hooks.. . a % 
steel Garden Rakes aoe. 
Stee] Garden Rakes = Siamped blank.. -. 108 
Turf Edgers .. cnies tos oe 2 OORCES 
Steel Road } NIN, 2s sudlsencen shes deenineeniel 
Ss al Mortar Hoes........---+++.+.. 40& 10&2%44 
arpere, No. argent ped a 
Truck Hoes .. 50&10&28 
Jersey Hoes.........scececeseecceeereeecseseres 
inane cbbgia cheedcobes 40K 75& 0&2, 
oe Down Hooks ...... 2... 00.00 eee. IORI 
Werven ED ised colt nen cote osenel 50&10&7%4 
Laid Steel Edge Hoes....................25, 5&2% 


GAUGES. 


Marking, Mortise, et . 608 
Stanley R. & L. Co. * ‘Butt & Rabbet Gauge. .Net 


GIMLETS. 

Nails, Metal, Assorted........ r gr. 
— hat) 15@$2 75 

Spike, Metal, Assorted... >. r gr 
hhobes Milibeshhaeabesideee? 94 ¢08og) 4 50@ 7 00 
Nail, Wood Handled, fanthet pergr. 5 009 8 50 

Spike, Wood " ‘Handled, “Assorted, 
per gr.. heres 5 00@ 5 25 

GLUE POTS. 

i akichyaddhuponsdnbbucotdnte, 29604 coos ct 
Es bine 0d -ntc codabeseveccessege cote cones 354 
GLUE. 

Martin’s Liquid, List.. .- 804 off List 
Martin’s Liquid, List................ 30% off List 
Martin’s Liquid, List.. .. 30% off List 


GRANITE AND AGATE WARE. 


Granite and Agate ba eee Fee es 
poneehnenetetecdsbdasl Net Prices on application 


GREASE, AXLE. 


Fraser’s .. ee ee en 
Baum’s Castorine .............++++sseceeee es Net 


GRINDSTONE FIXTURES. 





Stowell’s .. svi ovat cd Ubhe-onbcle ane 
poomien Hise Hardware ee ca. .5 teeta tnaatuiies wale Net 
Sargent’s Patent... 2.002... cccecceeseeeccsecs Net 








HAMMERS. e 
*“*Artisan’s Choice,” A. Ez. ee ee 405 
Engineer’s and B. S. Hand..............+00 e000. 605 
Machinist’s Ooh 6600 06060 06 c0ce oecegee 
EE Stl Me SD bins annexes 0006 c6ne- cub 384 
HANGERS. 
BARN DOOR, 
“Climax” anti Pickus chusedenkseud cond 50& 108 
a i es dart aein adhe wi 50& 108 
2 Matchless” pice deus dabh bp OnEeehseanonangeall 60& 105 
PT hiss Un entice eheuid cia coaendenohl 5O& 108 
HATCHETS 
American Axe and Tool Co..... 
i tcctrierts cnn. 
are. 
i (diditiavestben cnéveinmasae 
Underhiil’ Ditties cite taueie aah = 
C. Hammond & Son............ 
Fayette R. Plumb............... 


HAY AND STRAW KNIVES 


RIN 0d cnsccesescnsdoenes cocsede $6 50&37 00 
HINGES. 


Light Strap Hinges, No. 800.. 
renvy Strap Hinges, = 808 





Light T Hinges. No. 805............. 4 
Heavy T avy No. B07 illite ating dinks eis 
Extra Reavy Hinges, No. 809 
Long Chest H res. - sil 
Hinge Hasps N wi 
Crate Hinges, No. 8 


Crate Hasps, Single 5 ‘No. ai 20 BE 
HOLLOWWARE. . 


Stove Hollowware Ground..................... 50s 
Stove Hollowware Unground.................. 
I Sok ncnceedunnes itncabssiened 70&108 


IRONS—SAD AND POLISHING. 


Mrs. Potts’ No. 50..... 
Mrs. Potts’ No. 55 





Mrs. Potts’ No. 60 4 
Mrs. Potts’ No. 65.... + 
KNIVES. 
Standard List. ©0000 060066 000s co ceeegn ene 
epee SG Nandgbssane dendadal rt % 
Diideaemddnchtnedbdbdéed sade 30&10@: 
Cauteloy 8 Folding bikensigewstebe Mnbaneniadentia 258 
KNOBS. 
Base, 2%in Birch Rubber tip, # gro.. $1 35 
ON reat tela des arm doz. 85¢ 
DONE, Sincere caek sicdduese eoee @ doz, Hc 
LADLES 
Sica aii obnvae Gouin nintbned dies ns Net 
ae yn hed eee ibid oes eit gad ba Net 
LANTERNS—TUBULAR. 


No.0. Berger’s “Bail Lift,” ) 
eye BX oz $9 50 
No. 0. Bergers “Bail Liit,” Gal- 
vanized.. eeeeeeseee per doz 10 50 
No. 2. ay 3 “Bail rt 


r doz 16 00 
No. 0. Ber er’s Pao Board, Jap- 408105 
anned, Plain G slobe...... per doz 18 00 
No. 0. Berger’s Dash Board . Jap- 
anned, Bull’s Eye...... per doz 18 50 
No. 2. perpen s Dash Board, Jap- 
anned, Plain Glove....per doz 17 00 
No. 2. eras 3, Dashboard, Jap- 
panned, Bull’s Eye....per doz 17 50 


BULL’S EYE POLICE. 


2%-inch flash light.......... rdoz $3 3 
38-inch flash —- Lisesevalidia per = % + 
2%-inch regular.. aie os -- per doz 8 
rrr per doz 3 


LEMON SQUEEZERS. 


Wood, Comence, per gr., No. 0, $5.00; No. 1, 
$6.50; No. 2, 00. 

Wood as Lined, Me, P 

indie ekba Ghd eeeteter ssne rdoz $3 3 50 

Tinned Haag Secrceceree sooo Oe aoe wos S 

Iron, Porcelain Lined........ perdoz 8 25@ 3 50 

as 1 90 

2 50 





75 
25 
50 
6% 


ennings’ wpupegprscnpnes ‘ 
Eineabescehe nee bien -. per doz 


MALLETS. 


Fiber Head Stearns... -. 80&108 
_Hickory..... ond WOS* 9680 c06a ce Oe escce ose 
“Lignumvite. . EE RR pt. SRE TS -.40@ 40K 108 
Tinners, Hickory and Applewood, 
SeGadeudénks enccmiadenssde deve per doz 75c@$1 50 


MATTOCKS. 


12 14 
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NAIL PULLERS. 














PLANES. 


















POACHERS 





POLISH, 
POLISH—METAL. 
U. S. Metal Polish Poste. oz. boxes, per 







































POST HOLE AUGERS AND DIGGERS. 


aden anaatemntnpers -mpaprenere te aet sea any 


POWDER. 
IN CANISTERS. 


IN KEGS. 


PRESSES—FRUIT AND JELLY. 
Enterprise Manufacturing Co...........-+-++«s. 254 
PULLEYS. 


Hay Fork, Swivel, or Seca. doz...$1 7T5@$2 


Common Sense, 1% in.. ..-per doz., 


Common Sense, 2 in 





SASH PULLEYS. 


se o ....(Platina) “ . 24 
Discount 40% 
REGISTERS. 
Black Japanned Registers, Ventilators, Faces 
Gehl TIGOEONG . 000.5040 4005 00009050 0000 onte'sondat 


Woe 1 ames Registers, Ventilators and 








Giant, No, 1, per doz., $9 00; No. 2, $8 00..... 
NAIL SETS. 
CN is icike biintein setleses er gross, $8 00@$9 00 
Sound. itideinas anaered per gross, 8 00@ 9 00 
Cannon’s Diamond Point ... per gross, $9 00 Net 
NUT CRACKERS. 
Sargent’s No. 12.........0c0ccee sees scceee cers $1 50 
OILERS 
II > thes nent sah <i Se 
Malleable UE. task dnitpnesnbninait aobeitd 354 
Malleable Hammers. Old pat., same list....... Net 
PADLOCKS. 
Sargent Dog Collar... ......ccesesescecececees 70% 
Sontent Wrt Steel and Brass..........-+++..+. 70% 


Bench, Ist quality.......... eRe RL 404 

Bench, 3d quality. atlas lessee atelier 

Bailey. MES vadvanstetvansete pinto 50& 10 

Mold ig.n...ooc oe cc ccte ccccccceee cesscecece sevens 85% 
IRON, 

MAMET «000 050009 cies sesccecace sceses oe 
Sargent’s . ies 8108 
“PLIERS AND NIPPERS. 

Button’s Patent.......----+..-.eeeeees Net Prices 
PLUMBS AND LEVELS. 

e BO oii. 0 0c 6000 4680 face b0sccce nsec COMOOEES 
DIIOND, o00ed dedikind shdhcasdecte vt qhdvansege 60s 


Buffalo Steam Egg No 1, per doz...... $7 20, 50% 


doz r gr. $4.50 %lb woxes, per doz. 
$1. 35: 1 oT ib boss, Nt eee 2 2 
U. S. Liquid, 8. 0z. cans per doz. $1.25; ah 
Barkeepers' _Hriend “Metai Polish, per “doz. 
$1.75, PET BE 2... eee cece cece cece cece ceeees 18 00 
Universal. Paste, S OB DORE. ...0.c0 cece ccce cevess 60% 
Burnishine Liquid 5 Ib......... +--+ seeeee eres 16 00 
POLISH—STOVE. 
piieatgalne ones ‘gees dncceeusnona per wrens. $5 75 
Dixon’ : Plum bago. . 00.00 cece cccece cone per Ib 6%c 
POPPERS, CORN. 
Round or Square, 1 qt......---++++ per doz., 80@85 
Square, 134 qt... -+--eeeeeeceeeeeeeee per doz., $1 00 
Square, 2 qt.....+--sseeeeeereecceees per doz., 1 20 


{wan’s Patent Post Hole Auger........--++..+. 40c 
Eureka Perfection Post Hole Digger, Per 9 a 


Duck, 1m each. .....---+ cece eeccecescrrererceees 45c 
Fi Sporti eam. pedenl acne udbe tine etenade 15c 
ie eeicce sc cdeccvacseccc. csvcrennc ae 





Hot House, Awning, etc.....+......0ecececeeeee 50s 
apanned Clothes Fine. ogee co co ccesesesecoensees 50s 
apanned Screw .. 0c od uces ce obese 6aguenee 
apanned Side.......-..s0+sseeeeeeeseenee es 50& 105 

h (Auger Mortise): 


saith per doz., 20c 
Empire... 2.2200 ceeceeceeteereeees 17c,; 2 in., 22c 


Fox No. 3 or No, 7, 2% wayet.. axntiedsan 25c per doz 


Fox No. 9, 1% wheel.. - -.20c per doz 
Extra for plated Ee sidenchhatl 25c per doz 
tra for Anti-Friction Bronze 
Shing... 220+ cece cece ceeecececceers 10c per doz 
RAZORS 
Boos seadarveta rdozen $20 00 
ee ae Ee 28 00 


nie taki ks sls dinate ethebhns shdanaeened oa 404 
Bronzed Finishes in Imitation of Gold, Silver, 
Copper <4 egeae , sph baneed bees Seiene ewes octa toe 
ic 
Bcc Plated | in Brass, ‘Bronze, “Copper or 
Oxy yaad 5 - abe nea ox 
it EME 0.066? c0tg 200% 200000 6b00 cveseces 
Suiid B cass and Bronze Metal 208 


00 


75 


19c 


00 





RIVETS AND BURRS. 


ROOFING SUPPLIES. 
EAVE TROUGH. 


Perfection”’ Galvanized Eave Trough... .75&2%4 
Eclipse” Galvanized Eave Trough...... 5&2 
Double Bead Galvanized Slip-Joint Eave 


BOO cro cca veg veurie ven’ > albctap aces & 244 
Bead Galvanized Lap-Joint Eave 
bate ‘StgN nhac ob ited) bacmhinadii T5&244 
GUTTERS. 
Roof Gutters, Galvanized......... T5& 24 6@ 5&5 
PIPE. 


Plain Round Pipe, Galvanized, Nested 60&20&54 
Plain Round Pipe, Galvanized, Un- 
SET 0c cats autecienes bubdteonins 6O&2&2%4 


VALLEYS. 


Valleys, in Rolls, IC and IX Terne..... Net Prices 
Valleys, in Sheets, IC and IX Terne..,Net Prices 


HOOKS. 

Flashing Hooks. = .- $1.10 doz. 
Wrought Conductor Hooks ................+. 60s 
CUT-OFFS. 

Se GREE one cocees'ennutbnsesdceedecdac dee 
EE ED 00.0) 65:ceedenes nccces guanine 10&10% 
Acme Tin.. hegucen te cduebe-4een antatht cae 

NII SEED ao cvinvn.c.acence concacalte-chusade 


EAVE TROUGH HANGERS. 


Eave Trough econ. Single and Double 
Bead, Imperial. 

Eave Trouch Hangers, “Single ‘and Doubie 
BOs WP OIDs «v0 nddpactecresc5sh oteseclaccoease 154 


ELBOWS. 


One Piece Conductor Elbows, Galvanized, 
Corrugated 


PREPARED ROOFINGS. 


Imperial 2-ply Tarred Roofing, com- 
plete “ -$1 00 Roll 
tan eriai ‘Spiy Tarred Roofing, com- 


Ene an cadnde-saeeet sed Gb woekingtamase 1 25 Roll 
ROPE. 
Manila, 7-16 inch diameter and larger,.... 

Sten acdaaeetestor ecnade “6000 feos Ores per 15%c 
IG TEE OE .0cecks ents enke<c.cetebeul perlb 15%c 
Manila, % and 5-16 in.... ..........0. perlb 16 c 
Sisal, 7-16 in and larger.............. perlb 10%c 
i i vin os noo eaatanall perlb 11%c 
Sisal, % and 5-16 in............cccees perlb 11X%c 
Sisal, Medium Lath Yarn............ perlb 10Kc 

RULES 
Boxwood. . 10% 
IE ot 0 ti nl cite cantives, Mentdhen ea aeiny decibel 40& 105 
8 SEE Se we 50& 108 
SASH LOCKS 
i SPOON. ceding dubs beewccadap ondn 


POMOC WONOOEE 00+ cscs conccsetses 
Payson’s Signal, (new list 










SAWS. 

pO i EE ee er ae Net 
I irae sinedindsstoc'dnccpececes cncébe Net 
Re in nics tocvnndanncced outs Net 
Atkins’ Mulay, 1, i one Beech tcccs acontnan 
Be SN BN nts cdecencce cciccceen bee et 
Atkins’ Clreular: Solid and Inserted tooth...... 508 
Atkins’ Bands over2in wide.................. 
Atkins’ Bands under 2 in. wide............ 50& 108 
Atkins’ Mill, Mulay and Drag ................. 508 
Atkins’ Cross Cuts.. cial 
pe 4, a eae 40&108 
«tkins’ Narrow Cross Cuts.. . .. 408 
Atkins’ Wood Saws and Blades............ 40& 108 
Atkins’ EE BGs pan: cecced, cccbahnieene 40& 108 
Atkins’ Butcher Saws, Compass and Key- 

OG RE 40&10 
Disston Circular Solid and sone eminent .. 508 
Disst +n Cross Cuts.. oncesedt .. Net 
Disston Narrow Cross ‘Cuts. i dlietakesses nccn Net. 
Disston Mulay, Mill amd Drag................+. 408 
D sston Framed Es Serre ery 354 
Disston Woodsaw Blades..........0.ssseseeees 46 
Disston Woodsaw Rods............s++ss+eceees 254 
Disston Hencepae, Nos. 12, 99, 9, 16, D100, 

Sah tie BENT bn doug) aevere does 0 dene. dius 
Disston Hand aws, Nos. Fe Gaiqaswecons sage tues 30% 
Disston Fompese, Keyhole 7 EE RRR aS 254 
Disston Butcher Saws and Blades.............. 354 

SCREWS. 


BENCH AND HAND. 


bench, tron... 
Beach, Wood, Beech. - 
Hand, Wood.. 


-per doz, 60% 
per doz. $ 50 
B44 














COACH, LAG AND HAND RAIL. 
Conch and Lag, Gimlet Point, list Sept. 20, 


Hand Rati, ist jam. 1, 1980 70000720077777.7°-°% 
JACK SCREWS 
DEE GHEE ove acest “ht shale ds dons oxhadeseain 704 
Woop. 
MANUFACTURERS’ CIRCULAR PRICES, 
New List. 
NE SN 4 0: bana tk ongeeeudens (Wetec 806 
Round and Oval Head Iron................ weee 154 


Flat Head Brass... wheteeassece 
Round and Oval Head Brass................. 72%% 
Flat Head Japanned 

SHINGLES, METALLIC. 
Eastlake I. C, Tin Shingles, painted, pr sq. 


eet C. Tin pee ee pr 








O08 Be ewww na FFFFOt saws ee eess sees 






Octa on Fluted I. = ™= oe, ssivas 

ized, per square....... Se gmp 
SIFTERS. 

Eclipse .. a echireteds --per gr $15 00 
Hunter’s Genuine.................... per gr $16 00 
SLATE. 

GENUINE NO. 1 BANGOR, 

ee _— 20x10 
x ers 18x10 

12x 8 per sa: 18x 9 ¢ $4 50 per sq. 

22x11 16x 8 

tania 16 
x x10 

16x12 }$3 75 per sq. 16x 9 bs 25 per sq. 

et 
x 12x 7 

lix 7 fax 6 $$8 25 per sq. 

GENUINE NO. 1 BANGOR RIBBON, 
24x14 20x10 

24x12 $88 00persq.  ex10 

18x 9 > $3 50 per sq. 
BE asverea, if 
14x 7 
SOLDERING FURNACES. 

No. 3 Gems tin reservoir.. rev consaee cs cece OD 

No. 6 Gems copper reservoir... 8 50 

SI CINE v00ss natitisien covirchcecetd be xe 32 

Clayton & Lambert No. 1 Fire-Pot.. - 600 

Clayton & Lambert’s Special Fire-Pot...." 450 

SPRINGS, DOOR. 

Star (Coil) list we EN, Spe ee 

Torrey’s Rod $9 in.......... Per doz. $1 aie &s 

PGE WU Bivces pvecnnédectbotes cecebneccadt 

STAPLES 
SNES SII 0 5006.550¢ osds ecdhaboes Ga lb., 
POUR TY WCU. 60000 peiceccccccc cece per Ib. 8¥c Bc. 
STOVE PUTTY 
5, 10 & 25 = a naked cthins nc died per Ib., 
BP UNS TR ois edice duckie se+odscce per rib., ie 
TWINE. 

Flax T BC B 
No. 9. Fy on OE Ee, AINA. oo dues cccac 20c, 24c 
No. 12. 4 and % Ib. Balls........... 17c, 20c 
No. 18, fj and % lb. Balls Ide. 17c 
No. 24, 4% and % Ib. Balls..... ldc 17c 
No, 36, % and % Ib yet 16c 


Chalk Line, Coen, 


Cotton Wrapping, 5 lis to ib. ON Ae 16 to 20c 


2Ply Hemp, and % lb. _— ‘Soving 
Twi ieee ++ 12@15¢ 
$Ply eS Bi Me one cn eat 15c 
Se BOON, B56 Wc WIR 655 no oc ckdeced coendans os 
2, 3, 4and Ply Jute, SAU SN <ccdubacudabbeed 8c 
ason Line Linen, % Balls... ................ 45c 
No. 264 Mattress, 4 and % lb. Balls.. ...84c 
Wecad sce 800 006s cogs lisphestue tocnteanneeel 15K @6c 
WASHERS 
Size bolt........ 5-16 ly 
Washers........ $7 00 50 $400 sio si’ 


In lots less than one keg add 
boxes add %c to list. ber 4c per Ib; 5-Ib. 


WIRE CLOTH AND NETTING. 


Galvanized Wire Netting.................. i 
Painted Screen Cloth, per 100 et BO 


eee ween ween 


WIRE AND WIRE GOODS. 
Market: 


Broken Ann, Nos.0 to 18 ............. 10% 
Cop'd, Nos. 0 to 18 ...........0.. .5O-I 10&54 
Galvanized, Nos. 0 to 18 ........ 206 cece ences. Net 
Tinned list, Nos. 0 to 18............ 60&10@60& 154 


Annealed wire, on a 
Brass, list Feb. 26, 96 ...... sees sien ceee sees ones BB 
Copper list Feb, 28, '96.. bode qves cvss conde 


TOR OR Reet ee ee ee eeee 


WRENCHES. 





Alligator,,....... 


bars 
Tint 








; S-Ib. 


5&108 
-$1 50 


0. & 105 
10&54 
0& 154 


+++108 


10&10 
.,.60 


60-155 
4 & 104 
Os & 105 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing te secure employees, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, &c. Those who respond to 
these announcements will please men- 
tion that thev read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 























RPaAT Saw Ts. 
H. G2 pee anernes =e mechanical 
make an exail free of charge, port 





Location Wanted—By a good oper in a good 
country town fora small stock of hardware and 
tinning and plumbing shop: South Daketa or 
ty preferred. Address Box 468, Sioux ro, 





For Sate—One of the most complete and up-to- 
date stocks of hardware and stoves that can be 
found; fine location in a city of 15,000; store build- 
ing 24x112, 4 story and basement, with all modern 
improvements; stock will invoice $15,000; can be 
reduced to suit custumer. Address E. W. Low- 
ell, Freeport, Ill. 17 





For Sale—cControlling interest or entire manu- 
facturing plant doing a business of $17.000 to $20,- 
000 per month, located at one of the best shipping 
points in [liinois; best of reasons for selling; we 
invite aclose investigation. Address T. me 
care THE AMERICAN ARTISAN, 69 Dearborn 
street, Chicago, Ill. 17 





Manutacturer with facilities and capital would 
like to correspond with party having desirable 
hardware specialty to manufacture. Address, 
“Box 41,” care THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago. Ill. 16 





Location Wanted—In good country town in 
Minnesota or West poragned, first-class tinsmith, 
bicycle. man and watchmaker. Address, *‘S,” 
care THe AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 16 





For Sale or Trade—640 acres of land situated in 
Valley County, Neb ,7 miles fom county seat; 
population 1,700; 2 banks, 2 railroads, 4 churches 
and 2 schools; will trade for a nice clean stock of 
hardware or furniture. Address Lock Box 53, 
Sheidon, Ill. 5 15 


Wanted—Good second-hand cornice brake, 8 
or 10 ft.; 1 good second-hand cross lock seamer; 
1 laige burring machine; 1 380 in. folder; must be 
cheap and guaranteed. Write, with description 
and price, Fulton Hardware Co., Portland, Ind . 

oh 





For Sale—One 80-inch Bigelow’s gruover with 3 
grooving roils; first-class condition. Address 
ichtenmueller Bros., Farmington, la 15 


HELP WANTED. 


Wanted—An all around tinner, plumber and 
implement man; singte man; write and state 
wages, experience and references. Address Lock 
Box 20, Princeville, LI. 17 














PR ares Wanted. Powers & Williams, Streator, 
> 17 





Wanted—A first-class tinner at once; steady job 
to the right man; state wages expected. Address 
C.S. Sheerin, Marshfield, Wis. 17 





Wanted—A competent salesman for either Mis- 
souri or Illinois to represent a Chicago stove 
foundry on commission. Address ‘Represent,”’ 
care THE AMERICAN ARTISAN, 69 Dearborn street, 
Chicago, Ill. 17 





Wanted—Representative visiting hardware 
trade to sell steel ranges on commission; the 
range is new and unexcelled; price reasonable; 
state section you travel in, commission, etc. Ad- 
dress Box 31, care of [HE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 17 





Wanted—An honest, temperate, good me- 
chanic; he must be a first-class tinner, able to do 
furnace work, gas and steam fitting; a steady i 
to the right man and good wages. Address Bar- 
rett Hardware Co., Joliet, Ill. 17 





Wanted—A strictly first class tinner, capable of 
doing inside and outside tin work; must be well 
experienced in furnace work; a steady, reliable 
man of good habits and a hustler. Address J. B. 
Greene Hardware Co , Mason City, la. 17 





Wanted—A good all-around'tinner; steady work 
and good wages for the right man. Address **H,” 
care THE MERiCAN ARTISAN, 69 Dearborn 
street, Chicago. Ill. 17 





Wanted—Iron pattern filer. Joliet Stove Works, 
Joliet, Ill. 16 





_ Traveling Salesman Wanted—Side line; to see 
{gbbiag trade only: nosample. Address, Central 

itre Co., No. 2115 North Senate Ave., Indian- 
apolis, Ind. 16 





Wanted—A tinner on or before Sept. 1st. 1900; 
one that can clerk in store and be generally uselul 
around tarmimp!ements, pumps and windmills 
in the north part ot Illinois, and capable of taking 
full charge of the business in my absence; a young 
man preferred. Address, **). H.,” care of THE 
 raemen ARTISAN, 69 Dearborn St., <aieage, 

il. 








For Sale or Trade—40 acres. well improved, Illi- 
nois farm 88 miles south. of Chicago; new house, 
artesian well, out houses, etc., large barn will sta- 
ble, 8 head of horses, some timber; just outside 
corporation line; town of 1,500. Address Lock 
Box 53, Sheldon, III. 15 


For Sale—Nice clean stock ot harness and strap 
work invoicing about $400; good opening for a 
harness shop; must_be cash. Address A. C. 
lurner, Alcester, S. D. 15 








Ror Sale—A goed clean stock of hardware, 
stoves, tinware, bicycles and sporting goods; will 
invoice about $2,800; located in one of the best 
towns in suuthern Minnesota; population 2,000; 
have a fine established trade, nearly all cash; best 
location in town; good reason ft selling. Ad- 
dress H.H ,care THe AMERICAN ARTISAN, 69 
Dearborn street, Chicago, Ill. 5 





os 
_ Hardware Store For Sale—Hardware, stoves, 
tin ware, bicycles, etc.; invoice $3,500; must be 
all cash; five miles west of Court House. Ad- 
dress “Invoice,” care of THz AMERICAN ARTISAN, 
69 Dearborn street, Uhicago, Ill. 13 





For Sale or ao a tmp on heating stove 

of recent date: largest heating surtace, economical, 

simple ular “eat; cheap; heats air in room, 

burns hard or soft coal, ery or wood without 

clogging up with soot. (What have you?) For 

ae er particulars address Box 131, Woodsen, 
Ss. 





For Sale—A fine selected stock of hardware, in- 
voicing about $2,500; with a fully equipped tin- 
shop with a fine established trade on a good busi- 
ness street on the south side; proprietor wishes 
to take a larger business in a neighboring city. 
Address **487,” care THE AMERICAN ARTISAN, 
69 Dearborn street, Chicagy, III. 13 


TINNERS’ TOOLS. 


For Sale—Complete set of Tinner’s tools at a 
bargains must 1. Address or call evenings, 
Tinner, 684 W. 79th St., Chicago, Ill. 16 











Wanted—A man thoroughly posted in the work 
of getting out odd-plates in a stove foundry. None 
but an experienced one need apply. Address, 
“Odd Plate,” with reference, care [HE AMt RICAN 
ARTISAN, 69 Dearborn St., Chicago, III. 16 





Wanted—A capable foreman for cornice shop; 
must be able to do everyth ng including est mat- 
ing; man of g address and steady Steady job 
for the right man. Address, *Estimate,’’ care [He 
pcm ARTISAN, 69 Dearborn St., <ecage, 





Wanted—A good sober and reliable tinner, who 
can clerk in. store: give references, and wages 
wanted. Address W, care of THE AMERICAN ArR- 
TISAN, 49 Dearbern street, Chicago, Ill. 15 





Wanted—At once; first-class sober and- reliabel 
tinner; one experienced in dairy and job work; 
wages $2 per day; steady work for right man; 
come prepared to go to work if possible. F.N. 
Gaskell, Baraboo, Wis. 15 





Wanted—A first-class tinsmith who can do all 
kinds of tin and iron roofing, furnace and pump 
work; none but an experienced man wanted; mar- 
ried man preferred; good wages and steady job to 
right man. Addréss Sientulng Bros., Aemewene, 

owa. 2 





Wanted—First-class tinner and furnace man; 
also one who can do plumbing work; must be 
steady and rapid workman; a steady job for the 
right man. ddress P. O. Box 463, Rarlotte, 

ich. 


Wanted- A good and experienced tinner who 
understands clerking when not busy at the bench, 
German preferred; steady job by the year for the 
right man; single preferred and state wages. G 
P Schmehr, Tonica, Il 








Wanted—A -tinner who can do work generally 
found in country shop and is willing to assist in 
store when asked; young man preferred; steady 
iy willbe given. Address Box 138, Stalaninas 

inn.* ; 


é. 









Wanted—First-class salesmen calling on hard- 
ware and stove trade in the states of Minnesota, 
Wisconsin and lowa, to handle as a side line on 
commission, a complete and standard line of air- 
tight heating stoves. Address, stating territory 
covered, Box 88, Quincy, III. iS 





Wanted—Pattern maker as foreman; experi- 
enced in drafting and designing patterns for boil- 
ers, furnaces and ranges; permaneut position and 
good pay for right man. Address Permanent, 
care THE AMERICAN ARTISAN, 69 Dearburn stree, 
Chicago, III. 15 





Wanted—A good and experienced tinner and 
clerk, German preferred; must know how to do all 
kinds of tin work and furnace work, inside and 
outside work; give references, also state wages; 
steady work the P yy round to the right man. 
Address Vautrot & Son, Durand, Wis. 14 





_Wanted—Ten first-class salesmen to sell a spe- 
cialty in which there is large pay to the right 
men. Albert Moffatt, Des Moines, la. 14 





Wanted—A tinner,a good man in tinshop and 
outside work; state wages; must come recom- 
mended; no floating tinner wanted, but a steady 


man; steady job to right man. Address Rummel 
Bros., Sioux Falls, S, D. 





Wanted —A prac tical stove pattern filer and fit- 
ter. Moser, Wehrle & Co., Newark, Ohio. 14 





We want salesmen to handle our tubular heat- 
ing stove as side line on commission; give terri- 
tory wanted; what line do you carry? Rough 
Stove Works, Buchanan, Mich. 14 





Tinner Wanted—May 1, or may commence 
sooner if desired; steady job vear round to right 
man; in answering state lowest wages and amount 
of experience had; give references. Address 
Sioux, care THE AMERICAN ARTISAN, 69 Dear- 
born street, Chicago, Ill. 14 





Wanted- Good all round tinner who is strict! 
temperate, with knowledge of plumbing, wind- 
mills, bicycles, etc.,etc Address, stating wages 
wanted and give full particulars, Weiss Hardware 
Co., Merrill, Wis. 14 


SITUATIONS WANTED, 


Situation Wanted—By young man, single; 
speaks German or English; do all kinds of tin 
work, furnace work, plumbing and heating, wind- 
mill and pump; sober and reliable; west state 
preferred. Address 107, care of THE AMERICAN 
ARTISAN, 69 Dearborn street, Chicago, Ill 17 














Situation Wanted—Have 15 years experience in 
store. tin and sheet metal work; am also good on 
bicycle work; I also have a good set of tinner’s 
tools. Prefer Dakota, Minnesota or West. Ad 
dress “Reliable,”’ care THE AMERICAN ARTISAN 
69 Dearborn St., Chicago. 1 





Wanted—Position as working foreman in good 
shop in northern Illinois; am married, steady, 
active; total abstainer, and A! mechanic; over 2 
years as foreman; references given or go on trial. 
Address R. C. Tinner, Geveral Delivery, eae 
Ill. 


Situation Wanted—May 1, by experienced first- 
class all-round tinner; sngle man, aged 29 years; 
strictly sober and reliable; very best of references 
furnished; am also good bicycle repairer and 
clerk; northern Ohio or Michigan preferred; mod- 
erate wages for a good steady job, city or country. 
Address T. H. Atkinson, Greenwood, British Co- 
lumbia Canada. 15 








Situation Wanted—By a young man 19 years 
old; has 3% years’ experience in the hardware and 
tin trade; can clerk in store and also do some bi 
cycle repairing; will goin almost any size town 
Minnesota, Wisconsin or Michigan preferred 
Address Job, in care of THE AMERICAN ARTISAN 
69 Dearborn street, Chicago, Ill. 15 





Steady Situation—By a good all round active 
young tinner: good in job work, such as roofing, 
spouting, guttering, etc.; can also do pump and 
pipe work; references given from present em- 
ployer as to honesty, character, ability; am tem- 
perate, reliable; western’ states preferred. Ad- 
dress Lock Bux @ Keystone, la. 15 





Situation Wanted—By a first-class tinner of 
twenty years’ experience; am also used to furnace 
work; | have considerable knowledge in plun b- 
ing and steam heating; am sober and reliable; 
would like a situation with some good firm. Ad- 
dress G. O , care of Tot AMEKICAN ARTISAN, 69 
Dearborn street, Chicago, Il’. 14 

Situation Wanted—By an experienced tinner at 
all kinds of jobbing; am single. sober and steady; 
speak Swedish and English; willing to clerk in 
store and make myself generally useful; wages 
moderate. Address C. Blomberg, 292 Sedgwick 
street, Chicago, Ill. 14 








Wanted—By experienced foreman of a first 
class jacketed oil can factory, a permanent posi 
tion with some reliable firm; New York state pre 
ferred. Address Erie, care THE AMERICAN AR 
TISAN, 69 Dearborn street, Chicago, Ill. 14 








Situation Wanted—By a sober and industrious 
German tinner; 9 years of experience at inside 
and outside tin work, pump and pipe work and 
bicycle repairing: first-class bookkeeper and sales- 
man; vest of references furnished; prefer a west- 
ern state. Address P.O. Box 93, Willow City 
N. Dak. 
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ood side line in 


Traveling salesman wants 
ock Box 581, a 


Michigan-territory. Address 
chanan, Mich. 





Wanted—To find by a practical tinner, a relia- 
ble firm needing such; would engage as employe 
orrun a shop on my own account with a firm 
wishing to have ashop in connection; no objection 
to a country townifa business one. Address 1021 
Pear] street Grinnell, la. 14 


SPECIAL NOTICES. 
WANTED 


Traveling stove salesman for 
Illinois, to represent prominent 
stove foundry. Only men of ex- 
perience need apply. 

Address “Box 3,” 


Care TH&t AMERICAN ARTISAN, 
69 Dearborn St., Chicago, Ill. 


Salesmen Wanted 


To sell mica to retail stove and 
hardware dealers. Liberal com- 
mission. Address 


MICA, 


Tue AMERICAN ARTISAN, 
69 Dearborn St., Chicago. 


HELP WANTED. 


Wanted Stove or Hardware salesmen 
to sell established line of Steel Ranges, 
Wood and Soft Coal Heaters on com- 
mission. Favorable terms, prices, etc. 


Address Cc. E. SCHWARM, 
13 Station A, Detroit, Mich. 


WANTED. 


A first class foreman who is ca- 
pable of taking care of a cornice 
department in general is wanted 
by the 

La Crosse Steel Rfg. & Cor. Co. 

13 La Crosse. Wis. 


Wanted Immediately— 


5 Traveling Salesmen for —s Hard- 
ware. Choice territory. rite 


Geo. W. Trout & Co., 
CHICACO. 


WANTED. 


Foreman for atin and sheet metal shop em- 
ploying six to twelve men. Must be able to work 
the men to advantage, lay out work, figure on 
contracts, &c. Alsotemperate. Answer giving 
experience and reference. 

Comstock Castle Stove Co., 
12 Quincy, Til. 


OPPORTUNITY 


may come but once. Take it when it comes. 
Get control of the only anti-fire, anti-smoke, 
anti-soot Flue Stopper. Sure stay; cannot blow 
out. Patent for sale, or to let on royalty. Address 


INVENTOR, 


Box 990. AXTELL, NEB. 
FOR SALE-—-STOCK, COOD WILL. 


Profitable wholesale-retail hardware business, long 
established, in perfect running order. Located in New 
York state, city of 50,000 inhabitants. Excrlient R. R. 
centre. Capital opportunity to secure jobbing and re- 
tail business. Have profitable trade with leading 
builders, manufacturers, blacksmiths and country 
merchants. Stock, approximately $20,000, can be re, 
duced quickly to 12 or $15,000 Correspondence and in. 
spection invit -d. Address, Griswold Maloney & Co.- 
‘Owners,” Eimira, N. Y. 


Tinners’ Time Saver 



































Why rack your brains figuring, when for 25 
cents I will send, postpaid, the Height, Diameter 
and Ci:cumterence of Cans and 
quart to 200 gallons. 
ner. 


anks from 1 
‘ Worth $10.00 to any Tin- 
All dimensions guaranteed to be correct. 
Address DELL FLAHARTY, 
Practical Tinner. 
CHURUBUSCO, Ind. 





Single and Double B-ad 


HRawe Trough MITRES 


Manufacturers and j -bbers of Eave 
Trough supplied. rite for prices. 


Central Mitre Co. 


No. 2115 North Senate Avenue, 
Indianapolis, Ind. 


News and Opinions 
OF 
National Importance 


The Pe Sun 


ALONE 
CONTAINS BOTH. 


~ 
> 


Daily, by mail, - - - $6.00 a year 
Daily and Sunday by mail, $8.00 a year 











The Sunday Sun 


is the greatest Sunday Newspaper in 
the world 


Price 5c.a copy. By mail, $2 a year. 


Address THE SUN, New York. 








No, 320 Arc 
lade with Gear if desired. 
We make many others and 
make them well. Perhaps 
our Catalog would interest 
you-—you are welcome to it. 


WEST MFG. CO., 


BUFFALO, N. Y. U. S.A. 








‘The Perfection” 
Rain Water 


Strainer aod Filter 


x | J.L. PERKINS & CO.,, 
+ LAKE TREET 
CHICAGO 





Clean 
Your Castings. 


The King Sand Blast 
in Stove Foundries has 
been proven invalua- 
ble. esides thor 
oughly and quickly 
cleaning castings, the 
surface prepared is a 
periect one tor nickel- 
ing or enameling. Op- 
erated by biower pow- 
er, it is low priced, and 
easily and cheaply in- 
stalled. 


King Improved 
Sand Blast Co. 


Station C, 
Detroit, Mich. 
















OUR STUDENTS 
he | OL OF OF ae ae DB) 


I consider the instruction 
received of inestimable value. 
I owe so much of my success 
to the Schoois that I take pleas- 
ure in stating that, on fin‘shing 
my Course in Heating and 
Venti'ation, I was promoted 
to the pesition of Assistant 
Superintendent of the Ger- 
mantown Steam Company. 
C. O. ALLEN MaAULeE, 
Germantown, 






















BENEFITED. 

I now have charge of the 
finishing, sheet-iron, steam 
a d hot-water heater, and 
boiler rooms of I. A. Sheppard 
&Co. My Course has been of 
great assistance to me in devel- 
oping sheet-metal patterns, 
and has helped me over many 
a difficult piece of work. 


HENRY J. CLARK, 
Philadelphia, Pa. 





$12 to $70, in small monthly installments, pays for a 


SALARY-RAISING EDUCATION 
in Plambing, Heating, and Ventilation, Sheet- Metal 
Work, Steam. Mechanical, Civil, or Mining Engineer- 
i g, Architecture, Chemistry, Refrigeration, Peda- 
gogy, Commercial, or English Branches. 

Send for circulars and local references. 


The International Correspondence Schools, 
Bux 973 SCRANTON, Pa. al 
—- _ —— 

















[-)IXON’Ssitica (GRAPHITE PAINT 





FOR TIN OR SHINCLE ROOFS AND 


IT IS ABSOLUTELY WITHOUT AN EQUAL. 
If you need any paint it will pay you to send for circular. 





IRON WORK. Tin roofs well painted have not re- 
quired repainting for 10 to 15 years. 


JOSEPH DIXON CRUCIBLE CO., Jersey City, N. J. 
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Tinners’ 
Patterns. 


THE AMERICAN ARTISAN FULL 
SIZE PATTERNS Printed on Manila 
Paper from which they are readily 
transferred to Heavy Sheets and cut 
out ready for use. 





The Full Set of too Patterns, 


$1.00. 











ADDRESS 


DANIEL STERN, 


Publisher, 
69 Dearborn St., CHICACO. 


D6 D6: D6 D6 Do. D6. 6 Ds Ho Vee Por 


LMM GABAA H 


A 
4 
3 
A 
: Price, sent postpaid for 
‘ 
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The Horigan Water Works. 


‘THE ORIGINAL AND ONLY.** 
























Water E xperi- 
From : F ment, 
Your l 2 — But the 











Own Proper 
Well. 


Device. 











Sais 1800 


The — : | Sold 














Comforts of — Last 
Life. Year. 

















The Horigan Water Works System is the best known method of supplying Country Homes, Suburban Residences, 
Court Houses and other public buildings not accessible to city water, with pure water from your own well or cistern. 
WRITE FOR CIRCULARS AND PRICES. 


HORICAN SUPPLY CO., st. Joseph, Mo. 
LAWLER'S |p geeeeeeenene 


Automatic | » / = == = 
‘$< CELLAR DRAINER 4 


The best and most 
successful machine for 
the purpose in the 
market. 
















d Wood Lined, Enameled, y 
| Japanned and Crystallized ¥ 


DON’T BUY: 
——<——$_ = . . 

—>===F before you write us for quotations 

Sikee— or you will lose money. State quan- 


=> tity. We must realize at once. 


ntal St Works, Sng.gepice § 





a 
x 
a. 
a 


































——, ,  —— 


LAWLER WATER FEED & DAMPER-RECULATOR CO. 
181-189 Mercer Street, New York City, or Cileege 
Saginest Supply Co., 167-169 Lake Street, Chi- 
cago, Ill. 





(jood Advertising 


Means Constant Advertising. 











Telephone Main 779. . MONEY spent on this account during periods 

of prosperity brings its fullest returns in 

E. B. Moore & Co. dull times. Don’t let your customers forget you 
Fine Wood Flooring. Wood simply because you are busy now. Keep your 





Mowre’s Floor Wax. 
48-50 Randolph St., - CHICAGO, 
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A Definite (Gjuarantee. 


Naturally the man who makes an investment for 
permanently lighting or heating his home should be 



















































reasonably certain he is getting what he pays for. 
We are just now sending out thousands of circu- 
lars containing our guarantee on the 
ll 
. . . 
Combination Gas Machine 
. . 
e and Mixing Regulator, 
| which is so broad and liberal that it would satisfy the 
most critical householder, merchant or public officer. 
“ The only question would be—Can they fulfill it? We 
will send you testimonials showing where we have 
fulfilled it to the entire satisfaction of thousands in 
all classes of service, and our responsibility is beyond 
: question. 
The Bolton You make a friend wherever you install one and 
Hot Water Heater we get new business from those who see the service. 
This applies quite as strongly to our line of 
boilers for heating. 
For Heating Houses. ._aelnghng ana 
— Combination Gas Machine Detroit Heating & Lighting Co., 
And Combination Mixing Detroit, Mich. 
Regulator 
For Lighting Houses. 
O. 
a t y A 7 
Furnaces OF STYLES 
are unsurpassed in the great AND SIZES 
essentials of 
Simplicity. Durability. OF 
Economy. REGISTERS. 
Capacity. Comfort. WRITE 
The Moncrief Fire pot will not crack. 
A large part of the air passes almost FOR PRICES. 






directly over the center of the fire pot, 
the hottest portion of the furnace. 


T. EK. Henry, 


10 LONG ST, = _LE VE LA NT. >. 





















HOMESEEKER EXCURSIONS 


On First and Third Tuesdays in each month te 


VIRGINIA, 


Via NORFOLK & WESTERN RAILWAY. 


Forail informationas to RATES and TICKETS and 
for LAND PAMPHLETS and descriptive matter, 
address ALLEN HULL, D. P. Agt., Columbus, Ohio 
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Prompt attention to mail orders. Manufactured by 





The Black Silk Stove Polish is Black. 


Sold by Stove Manufacturers, Jobbers of Hardware and Dealers in LEWIS D WYN N 
Stove Repairs. Not sold to department stores or mail order houses. ® 


STERLING, ILL. 





STOVE TRIMMINCS. 


















Sure to Fit.... 


That’s what my stove repairs are as they are all 
made from manufacturers’ original patterns. 
I sell mica, too. 


A. G. Brauer, 


FEE EEE EEE EE EE EEE EE EEE EE EEE EEE EEE EEE 
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IDEAL Have Non-Heating 
DAMPERS: | danstes of Elegant 
Design and Finish. 
They are the Best. 

















COVER 
LIFTERS STOVER 


MFC. CO. 


ag NED 170 River St., 
AND POKERS _ FREEPORT, ILLs. 











FANNER MFG. CO., - Crevecano, 0, 
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PATTERNS for 
HEATERS 




















PATTERN 
F. S. WELLER 


STOVE PATTERN WORKS, 
1110-1112 State St., Quincy, ILL. 














ATTERNS 


Finest and Best for Stoves, Ranges 
¢ and Furnaces are made at 


|Brighton Pattern Works 
206-1 


Harrison Ave. Cincinnati, O., U.S. A. 











#THE CEO. W. COPE 


STOVE PATTERN WORKS, 
Randolph and Atwater Sts. 


es 


; US jNFALLIBLE = 
ar eaens 


IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest, Goes Farthest. Never dries 
up or shrinks. Money makers for everybody. Sold 
by the lomeins trade. Sample free by mail. 

r 


GEO. W. HOFFMAN, Mrce., 


@ 295 E. Wash St., INDIANAPOLIS, IND. 

B HES: 1 Park Row, New York Ciry; 
119 E, eng peeeeee. fae 503 Mont- 
gomery Avenue, SAN FRANcIsco, CAL. 

’ Established 12 years. “ 

















Oo. C. JAW ISON : Homer, Ill., writes: Sod me (Qt? im your estimable iournal have Drouwm 
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Registers, 
Faces, 
Borders. 











A <—~" variety and sizes to meet any 
All Styles and Finish 


Quality and finish the best and prompt 
shipment guaranteed. 


ScuwaB & SERcoMB, 


Milwaukee, Wis. 


















WRITE US FOR PRICES ON 
Presses, Dies or 
Special Machinery. 


Dies and Machine Forgings one of 
our specialties. 


THE DANIELSON MACHINE 
& Toot Co., 





183 Lake St., Cleveland, Ohio. 













No. 5, Closed 


The Schreiber & 


Conchar Mfng. Co. 


Manufacturers of 
Hardware. 


buque, lowa. 


STAR ANVIL & VISE. 


Star Anviland Vise 





The movable jaw has © aeestiene 
corresponding to the ones on side of 
anvil. This permits of a very close ad- 
justment and the strengest and most 
rigid movable jaw made. The opening 
between jaws is 12 inches. Has solid 
box for screw, finely finished, hardened 
jaws and fall, painted green. 








~_--* = 








Star Anvil and Vise 
No. 5, Open. 





















Cleveland 
(jill & Register 


Co. 


CLEVELAND, 
OHIO. 








If you wish to be 
on the right side of the 
Register market write 
us ! 

















BrsaT IN THe WornrirtD. 


A most beautiful and attractive b —* all ypernoses.. Beau 
tifully enameled, ornamented 

by ounces. Occupies but little space. Is light and easily moved. 
It can be regulated by turning the brass screw ontop. It is al- 
ways ready and easily un.jerstood. 
use and has no weights that may be lost. 
in the face to prove its accuracy without looking for weights. 
avery ecale examined before leaving the factory and warranted 
correc 


AMERICAN CUTLERY C0., Chicago, It! 


IMPROVED 
Young America Scale 


It is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 















and striped hs 20-pounds 


It is a convenient scale to 
You can jook this one 


MANUFACTURED BY 
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;M. M. S. Poultry Fencing 


ualities than all others com-, 


meley 


ea 





PAN 


Y f\ lan = 
. |v 
& MFG CO. 


les _ 








Has more 


bined—cab o34 se vage 
in height of fence 


No Top or Bottom Rail. 


Pleasing —Serviceable— Practical— 
Ecuonomical— Satisfactory. 


Saves 50 per ceut in cost of completed fence. 


We also manufacture a tuil line of 


HOG, SHEEP and FIELD FENCING. 


Our Steel Web Picket Fence, for door yard 
Lawns, Parks, Cemeteries, Etc., has no equal 


for beauty, service, and economy. 


De Kalb Fence Co., ™."*":" 


em BS BS WVWSVSD SVP SVS SVVWIWIVWVsIse|qeVwovweesweseswess 


Catalogue Free. 


e and acable every foot * 
equires fewer posts and 





M.M.S. 





[Trade Mark.) Pat. July 6, 1897. 
DE KALB, Ilsive 
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; 
! 
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JOS. P. BELL, 
Baraboo, Wis., 





“ 





Writes: 


If you don’t | will have to nire aman to an- 
wae the letters I am receivirg.’’ 


AN IIA 


**Please take my ad. out cf your paper. | 



































Histas snd cratesaiseabaan ARTISAN. 


3399933339932323999: >3 
NEw GOoDs. 


| National Etched Trays. viz. 








Beautiful Goods. 
Quick Seilers. 
Order at Once. 








Meena =) 


Etched Child’s Trays. ». 





: National Flenmeuag A Stamping Company. 


BRANCH OFFICES: New York. Milwaukee. Baltimore. St. Louis. 
78-80 Beekman Street. ; 66-72 = ——.. Street. 


—] E Enameled 
i) Gray Flint ware 
nil Write for Catalogue No. 42, showing full line 
Enameled Ware, Tin Ware, Galvanized Ware, Etc. 


Keen & Hagerty Miz. Co: 


Main Office: Baltimore, ["|d. 


NEW YORK, PHILADELPHIA, CHICAGO, 


51 Cliff St. 116 Market St. 115 Chamber 
Commerce. 























LION HAND 


ELEVATORS 


Are the best on earth. 
Send for descriptive circular. 
FRANKLIN MACHINE WORKS, 


St. Par, Minn. 


LEVATOR 


iaoy Rising Stean 


THE WARNER 
» SCREEN DOOR CHECK 


An Air Cheek which is thoroughly prac- 
— tical at a price which makes it popular. To 
>. be used on doors having spring hinges or a 
door spring. 





Is adjustable, and can be used for 
panel doors 1% inches thick or lighter, but 
intended principally for screen doors. 

It is easily put on, as there are no 
loose parts and the directions for putting 
on are exceedingly simple and easily under- 
stood by anyone. 


GET OUR NEW CATALOGUE CUE AND PRICES. 
104 Leke St., 


FREEPORT, ILL., U.S.A. criicaco. 













KIMBALL BROS., 
1061 9th St., 
Council Bluffs, Ia. 
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eenene® 
ry enerenee 


Vey Gg 4, 
SLIMY LS 





The largest plant on earth for manufacturing enameled and sheet metal wares. ies home of the ‘‘Agate Nickel- 
Steel, ‘‘Pearl Agate, ’ ‘‘Peerless”’ and ‘‘Blue and White’’ Wares, and the Celebrated «‘L. & G.’’ Steel Sinks. 


[_ALANCE & (JROSJEAN M[Fa. Co. 


Main ori ‘ Westerm Branch 


1S & 21°CLIFF STREET, s1-s3s MICHIGAN AWE: 
“ Newry York. 














Eastern Branoh, 


8S3-D1 NORTH S&T. 
CHICAGO. Boston. 








“ENTERPRISE” rapia crinaing ana 


Pulverizing Millis 





Meat Juice Extractor 


BONE, SHELL AND 
CORN MILL 


82 Sizes 
and Styles 


$1.25 
to 
$125.00 


For Hand 
and Power 
ENTERP Ese | 
JUICE EXTRACTOR 
No. 750, 
No.1, -- - $2.25 


Send for Descriptive Catalogue Order from your Jobber 


The Enterprise Mfg. Co. of Pa., Philadelphia, Pa., U. S. A. 












— s Fi ary: ot ..Gem.. 
Milk Pail 


cles use 
With Removable Strainer. // 


Major's 


('ement Without a Peer Without « Rival We 
‘¢Ahead of them all,’’ Vie 





Remember 
MOR Manufactured by. 
CEMENT, 
MAJOR'S | Brandon Mfg. Co. 
LA Convenient — Quick ST. LOUIS, mwmO. They Nest —Saves 


Sellers. Freight. 
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Tue CHIEF 


WASHER. 


The latest and best of ’emall. Entirely new. 
Always works true, smvoth and easy. Has alter- 
mating circular mo- 
tion possessed by 
none other. A com- 
bination of two mo- 
tions, giving a more 
effective washing 










surface than any 
other machine made, 
except our ball bear- 

ing machines, and 
positively will not “bunch” the clothes as is the 
case with other makes. 









Write for Cat. and Order Sample. 


ANTHONY WAYNE MFG. CO., 
rort Wayne, Ind. St. Louis, Mo. 


WhyNot Have the 
BEST FIRE POT? 


No reason at all. 
Thousands of 
them are in 
useand usual- 
ly their users 
are busy. Pos- 
siby some of 
them are 
Serving Your 
Customers, get- 
ting the money 
you should get, 
pleasing people 
$4.50 you could please. 
ANo.lora Special Fire Pot will make and 
save dollars for you. Our catalog tells all about it. 


Clayton & Lambert Mfg. Co., 
DETROIT, MICH. 


Bradner Smith & Co. 


Paper [Paters, 


CHICAGO. 


BUILDING, 


WRAPPING, 
WRITING, 


NEWS, 
BOOK 


Paper 


Send for Catalogue. 















Peoria Washing 
Machines. 


BEST IN THE MARKET. 
MADE WITH BALL-BEARINGS. 


, Have a Compound Lever Hahdle 
which greatly reduces the work of 
ay) wash days. he motion used in vi- 

maiu brating the handle takes the strain 

from the back and lets the arms do the 
work with agreat reduction in labor, 
for Catalogue. 
Secure the Agency. 


CLARK, QUIEN & MORSE, 
PEORIA, ILL. 


| The Very Best Out! 


OUR BENBOW ROTARY 


As now perfected is the most positive movement, the light- 
est running and the most satisfactory washer in existence. 
Runs forward or backward. No extra :ifting to raise cover. 
Tub made of best cedar with galvanized trimmings. Has 
no clutches, springs or triggers to get out of adjustment. 
guaranteed and trial shipment sent 












PEORIA © 
Nowe WASHER 


~ 


MANUFACTURE” cg iN 
§/\ CLARK QUIENS™” , 
W/ “ PeoRia ib 





Everything ono | 
subject to approval. 


Furnished in Round or Square. 


BENBOW’ MEG. CO. 
1006 N, 13th St,, ST. LOUIS, M0. 


Dealers Make Money 
It does work 


Chicago Washer. no other can do. 


because, two washboard-like surtaces moving in 
opposite directions at the same time subject the 
clothes to a gentle and efficient rubbing. 

This effect is produced by pivoting the ma- 
chine, so that the rubbing device oscillates in the 
direction opposite to the oscillation cf the Washer. 


Not Sold Through Jobbers 


Top closes tightly, keeping in sickening odors 
of steam and soap-suds. Keeps the water hot. 
SOLD ONLY TO ONE DEALER in a town. 


Secure territory now. These machines are 





Selling 
the 











warranted to give entire satisfaction. Address 
Famous Manufacturing Comp’y 
20 Randolph St. CHICACO. 
Soldering Oe Fe) Furnaces 
Brazing ae be PPP [a Brazers 
Melting OF 7 To " Torches 
Furnace 


4 Ro IS —_— eee Offered That 
VwiL 
HEAT 3 Ls. TO 12 Ls. COPPERS 


IN YOUR SHOP OR OUTSIDE. 
WILL WORK RIGHT & STAY RIGHT. 
SAVES TIME, PATIENCE 
AND GASOLINE. 


We guarantee it. 


Sold By Jobbers. Manufactured By 
183 Lake St. 


W. W. TURNER & CO.,'83jak65" 


Hamilton’s Best Roofing. Metals, Specialties. 

























































Peerless Rain Water Cut-off. 


It is made of a high grade of Tin and Galvanized Iron 
and will last for years. The force of water cannot turn the 
water back, requires no weight or catch on the lever to 
keep it in place. The lever is short and cannot be broken 
loose by trying to turn it the wrong way. tgs 

Having the shifting tube working loosely inside the 
case instead of a thin scoop or pan, the flat surface of the 
tin does not come in contact, consequently it is not liable to 
rust or freeze fast. S 

Write for prices, discounts and Cescriptive matter to 


WELLING MFG. CO., 


26 N. Front St., - : COLUMBUS, 0. 
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Great American 


Gall Bearing Lawn [Power 


No bicycle was ever built with a greater 
degree of perfection in regard 
to the 

ball bearing 


83 





c—- Lhe material used 

is of superior qual- 
ity, so that breakage is not 
liable to occur. It is hand- 
some in appearance, and ex- 
perience has failed to de- 
velop where any further improvement can 
be made, or any better Ball Bearing Lawn 
Mower manufactured. 





and 

adjustment upplee ardware (>. 

than can 

om Philadelphia. 

Lawn 2 > Ss We received the award for Lawn Mowers at the recent 

Mower. a se > Netienal Exnart Froocition in Philadelphia, 
HENRY “DISSTON & SONS, Inc., 

PUN eye epee PHILADELPHIA, PA. 


SAWS, TOOLS, STEEL & FILES 







poe Mey DIO Boeechy rietenca ee: We make our own 
“HINTS ON SAWS” Steel and are bet- 
ter able to watch 

Sent Free. the quality closer 

Hl accel i tet NT than any other 





TGlobe YTUBE Gaeauee 


Without Doubt The 
Best Sprayer Made. 





4 OUT OF |5 PRIZE WINNERS 


at New York Sportsman’s Exposition Tourna- 
ment-( championship Contest: also the winners of| asit has two tubes with discharge pipes so placed as to throw a wide mist like a 


the N. Y. Pistol and The Boston Exposition Pis-| cloud or fog. {t also has this firm's detachable patent ball and socket attachment 


oe end Rite ainenes ties and concave bottom, same as the single tube sprayer. The reservoir holds two quarts 


Wm. Brummeler & Sons, Grand Rapids, Mich. 








The Stay-in Flue Stopper. 


Brass finished, nicely decorated, is the verv best on the market, is 
sold only with a positive guarantee to be absolutely soot proof, 
and cannot be pulled, jarred or blown from the fluehile. We 
ue re eee for Asbestos Mats, Flour Sifters, and Peoria 


Ask your Jobbers for ian 


Stuber oe Kuck, sim rinatee, 


PEORIA, ILL. 


Peters Cartridges are loaded with King’s Semi-} 
Smokeless Powder-they never deteriorate Thev 
have made The World’s Record for Three Suc- 
cessive Years. In 1900 F.C. Ross scored 2429 
out of possibie 2500 Write for Rifleman’s Rec- 
ord and Score Book. It preserves tac-similes of 
your targets. FREER, 


THE PETERS CARTR DCE CO., - CINCINNATI, OHIO. 
Eastern Dept., 80 Chambers St., N. Y. 
HIBBARD, SPENCER, BARTLETT CO., - CHICACO. 


Ww. H. MANN’S 


“True American” Axes. 


Hand Made. g. 
Mill Hall, Pa. 
M. P. a Co. ; Western Agts. 











. STIPES, Arkansas Firk., writes: “We could ba 
keep house without Che American Artisan.” 














































Pe RP an 0 





— 


Dao weed 
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cat ater te 
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age Pea vere 
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We also make | 


Conductor 





Pipe, Etc. 


Trough Steel Roofing 


Eaves Imitation Brick and | Fp 
Stone Siding, 
Agent 
| Wanted 
and Corrugated Iron, 
- In 
Oil and Gasoline Cans, | 
Every 
Steel Dry Measures, 
City. 


Eller’s Metal Ceilings seu wen. 


ER Their Designs are Artistic, 


BECAUSE They are Easily Applied, 
E They Fit Well. 








J. H. Eller & Co., 208 E. Fifth Street, CANTON, OHIO. 

















































For Illinois Old Method 
Balm’s New Method 
Crown Old Style 
F, L. Old Style 
Jessie Old Style 


Go to 


[Illinois Roofing & Supply Co. 


723-82 N. Ashland Ave. CHICACO. _ 


















LATH, ROOFING, 


Siding, Stamped Ceiling, Galva- 
nized Iron, Tin Plate, etc. 


Send for our prices before placing your orders. Fie 
American 3 a Se 
Corrugating Co. See aseo 
1507 S. Second St., St. Louis, Mo 


The Mower shat will Kil | 60 Elbow Patterns 


in your Lawns. | on Blue Print » from 1 inch to 2inch, for 

If you keep the | 2,3 and 4-piece ei os: postpaid upon receipt of t of 
weeds cut so 75c. Also 6 U. 5. Standard Liquid 

ure Tad g — enya from one gallon Meas- 


they do not go! j>cne 
to one gill, on blue rint e i 
to seed, and cut | receipt of 60 oath ong &” r; eR. v2 





your grass with- 
out breaking the No. 417 York St., QUINCY, ILL. 


small feeders of 








President 


i b 
thick oni anes The East Bangor "Consolidated s Slate Co. 














‘'Q4 OHIO, 


Hi roots, the grass S.C. SMITH WM. BRAY 8. w. RIBBLE | ~\! 


will hy — as , ndry "Tube, Burial Cane Oo aos, u | ¢ 
, uine ‘| Se 
sae will do it. and General Structural State, 


















JAMES A. MILLER & BRO. Corrugated ren gon 
129 So. Clinton St., SKYLIGHTS, ‘ 
CHICAGO. "aaa seit 
Correspondence Solicited. GUTTERS, ETC. 
How Did It Terminate? | #72777777?7' 


i Tron and 
Steel Roofing Zo. 


Roll Roofing. 
Corrugated Iron. 
Metal Shingles. 
Clap-boards. 
Siding. by 
Steel Bricks. W 
Window Casings. 
Fire-Proof Shutters. 
Eave Trough. 
Conductor Pipe. 
Elbows. 
Cornice. 
Skylights. 
Finials. 














S gor. Coe and Lake Streets, 
CZieveland, Obio. 





ponnnnneae99999955 












Wy enene 






WRITE: 


) = ** Please discontinue our ad. 
for help. We are flooded with 







Clipper Lawa Mower Co. NORRISTOWN EAST BANGOR, PENNSYLVANIA. | NYS IIS X 
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Art in Metal Ceilings 


In the past, the objection was raised that Metal Ceilings were not 
artistic. That objection no longer holds good. Berger’s Classic Metal 
Ceilings have completely done away with it. 

You now can have Metal Ceilings that are thoroughly artistic and 
strictly in harmony, from top to bottom, all over, throughout, if you select 
and order Berger’s Classic. 

Berger’s Classic Metal Ceilings are made in eleven complete and 
distinct artistic styles—Greek, Roman and Romanesque; Gothic and 
Moorish; German, French and Italian Renaissance; Rococo, Empire 
and Colonial—each provided with a variety of patterns | to meet the re- 
quirements of different rooms. 

If you have not seen our Classic Designs, it is more than likely you 
do not realize how effective they are. 

Write for Catalogue No. 5 and judge for yourself of their beauty. 

Give us a chance to figure on your requirements. 


specaures: Lhe Berger Mfg. Co. 





Ceiling, Roofing, Canton, Ohio. 
Siding, Eaves Trough, WESTERN BRANCH: 
C onductor, Hangers, Etc. ' 4428 .N. Broadway, ST. LOUIS, MO. 

















3 ¢ 


























194-196-198-200 


Mather St., 
Chicago, Ill. 


FRIEDLEY & VOSHARDT, 




















~_ 

Send for 1900 wing | 
logue and Prices. 

We have the larg- 
est and best equipped 
lant in the est. 
“stimates furnished 
on special work. Send 
us your drawings. 

Orders promptly 
filled. 








Work. Steel Ceilings, Statu- 
ary, Rock Face Work, Crest- 


| 
Ze? Manufacturers of | 
inc and 
Zinc For Interior 
Architectural Conver and Exterior 
i] 
rnaments 
0 ”_ ings and Pinnacles. 

















Rain Water Cut-off 


is made very strong and has alever that can™ 
not get outoforder It will fit corrugated 

pipe _ There is a distinct saving of both labor 
Wa and solder in applying it to the pipe. 


La Crosse Steel Roofing 
& Corrugating Co. 


LA CROSSE, WIS.” 








Made by... 








Weare the only manufacturers in the United 
States of all of the tollowing grades of slate: 





1 Bangor Ribb: n; 


brass Mounted Groom 


TOOLS... 


FOR WORKING 
SHEET METAL. 
TINSMITHS’ TOOLS, 
PRESSES, PUNCHES, 
SHEARING MACHINES, 
DIES AND SPECIAL 


MACHINERY. 


'N iagara Machine Tool Works, 
BUFFALO, N. Y. 
Genuine No. 1 Songer ¢ Union; Genuine No. ;| Send for Catalogue A. 





moth Vein; Poult- 
liegated 


We handle slate of all other grades. 
Patentees Lightning Slate Dresser, 


Tools, Nails, Felt,etc. Write for prices. ing. Ihave u 


Auld & Conger, Cleveland, Ohio. | Amsrican AgtisAN.” 


ays Green; Purple end Ver A. E. Jacobson, Charles City, Ia., writes: 


“Please take my ad for a oe out, or I will 
Bavetp Risenete rapher to do my correspond- 
pe ate received eighteen letters 

and jobs. Wil say I could not be without Tus 








Se 
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Skylights. Conductor Pipe 


Can furnish any style or design. and Eave Trough. 


Frames of galvanized or cop- Made in 10 foot lengths. 


per. With or without glass. We have a large made-up 
stock that we wish to re- 
duce. If you have not 


purchased your spring 
J AWN stock, write us at once for 
sy Z\\ (YD an offer. 


Believe it will interest 
Ask for our Skylight Catalog. you. 











WE ARE HEADQUARTERS FOR 


Ceiling. Cornice. Steel Roofing. 
Side Wall. Cresting. Siding, Etc. 


Get Our Prices. 


The Canton Steel oofing Co., 


CANTON, OHIO. 





The Knife Tells the Tale. 
The rich, heavy coating of 
Osborn’s 
Guaranteed Old Style 
Roofing Plates 


is always uniform. The upper 
half of each sheet carries just as 
much coating as the lower half, 
and there is no heavy drip edge. 


J.M.&L.A. Osborn 


Manufacturers, 
Cleveland and Columbus. 





ees 
ny 


KG 
RX (| 


aE MANUFACTURERS . 
(4 


‘ Tin Plate 


MG RY Terne Plate 


fy 


Dy oe le 


: Black Plate 


iG GENERAL OFFICES: Battery Park Bldg. 


_ 





1900 Catalogue, chowine complete fine 
Tinners’ and Roofers’ Supplies. 
Large Stock, Great Variety, Prompt Shipments. GET OUR PRICES. 


BERGER BROS. CO., 
231 AND 237 ARCH STREET, ~ PHILADELPHIA 
Factory—3114-16-18 and 20 North 17th Street. 











by all means have our new 100- 
page Catalogue, illustrative and 
descriptive of our entire product, 
which includes 


we tar oy aeons. If interested write 


CRIMP ROO THE CINCINNATI 
AND CAP STEEL FING 
ae SEAM STREL ROOFING. CORRUGATING 


SIDING. COMPANY, 
CORRUGATED CEILING. 
CORRUGATED LATH. - Box 703, PIQUA, O. 








SORTA METI mit 7 


50 N. 23d St., Philadeiphia. 
134 Van Buren St., Chicage. 


Metal 
Shingles 


ETC. 
Nn 


Send for our 
a 
PRESENT PRICES 





nd 
lights and Metallic Ceilings. 


W. J. Burton & CO. ? 














eee i  —_ 


THE AMERICAN ARTISAN. 


Rovyvecrvvverneneevvereevvevnernnveynnentvnyornee vy vvy rev every nny nn ernnnnps 


Modern Sanitary Plumbing, 
= Steam and Hot Water Heating. 


An Encyclopedia of Practical Plumbing. 
By JAMES J. LAWLER. 


400 pages, large octavo, size 6xy inches Price, $5.00. 


A reviewer in speaking of this book says 
“This is a book of an intensely practical character It 
hundreds of drawings and plans and has already taken its 
leading practical authority 1n its chosen fie 
“Whether the mechanic is looking for information a 
4 


ris adesirous ¢ 


a 
systems for greenhouses under pressure f 
capacity of the hydraulic ram; whether he is anxious to lea 
make the smok and peppermint test or wants to protect his we 
cesspool soakage; whether he desires a receipt for plumber's 
anxious for t! 1 the location of hot water boilers below the water | 
whether he would delve into the mysteries of exhaust stear 
or would gather points on the box waste connections; whet 
iS tap ping radiat« r mains or mé iking re pairs i Oct upied 
of the above or a tl cane other cases that will arise in 
year’s work at plumbing or steam fitting this book wil) be foun 
tain a ready key to the technical question at issue.” 

Por srle tb» 


DANIEL STERN, 


SD Dearborn street, Chaiompgo. 


ZCI Perce ccc ects 
Type of Excellence 
cuicaco, spraxaroisand | | A NEW TRAIN EAST 


CINCINNATI than 
he MONON ROUTE ang C.H.&.D. 


Four trains daily. 


66 
The New York 
Parlor and Dining Cars by day. 
a Seam tad ccamaniie and Boston Li Mm ited ” 


Cars by night. 


HE MIDNIGHT MAIL VIA 


Leaves Dearborn Station 2:45 A. M. 

Sleeper ready at 9:30 Pp. M. 

Arrives Indianapolis 7:55 A. M. 

Cincinnati ((. H. & D, Depot) 11:35 a. M. ; 


bt Tickets Via MONON ROUTE NEW YORK CENTRAL 


FRANK J. REED, Gen’! Pass. Agent. - 
CHAS. A. ROCKWELL, Traffic Mgr 


f MC LL, Pres, ¢ sen’| Mgr. 
age in ae ven msl ‘on EASTERN CITI ES. 
(Effective April 20th, 1900.) 


a GLEVELARD Ly. ST. LOUIS 


Lv. PEORLA mer 
| Oly SORTA, 
BUFFALO Ar. INDIANAPOLIS ... é‘ 


{INE ; ‘ Ar. CINCINNATI 
| (Sue yen Sy Ar. COLUMBUS, O 
ARALLELED NIGHT SERVICE. NEW STEAMERS Ar. CLEVELAND, O 


“CITY OF BUFFALO” Ar. NEW YORK 


“eree OF Eric.” Ar. BOSTON 


together being without doubt, in all rr, Ir Seok oe : an 
cts, the finest and fastest that are run in ™ K N I¢ K E R B¢ he IK kk R SPEC IAL 
nterest of the traveling public in the United . . . ’ 
8. still leaves St. Louis at Noon. 
TIME CARD, 
DAILY INCLUDING SUNDAY. Ask for Tickets via 


¢ Cleveland 8 P.M. Arrive Buffalo 6 A.M. 


Buffalo 8 « “ Cleveland6 “ ; ~ Four: -Route. 


CENTRAL STANDARD TIME. 


onnections made at Buffalo with trains Cc. L. HILLEARY, Ass’t G: Ayt WARREN J. LYNCH, « 
: Eastern and Canadian points. Ask St. Lo . 

agent for tickets via C. & B. Line. — 

on cents for illustrated pamphlet. 
IAL LOW RATES TO BUFFALO AND NIAGARA 
S EVERY SATURDAY NIGHT. 


W. F. HERMAN, 
GENERAL PASSENGER AcenrT, 
@LEVELAND, ©. 


PTT 














We may live without poetry, music and art; 

We may live without conscience, and live without heart; 

AVELING SALESMEN can make spending We may live without friends, we may live without fads; 

ey by soliciting subscriptions to THB But business today cannot live without ads. —American Advertiser. 
RICAN ARTISAN, We pay liberal commis- 
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Tue “Cuose’ Venriaror, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops for 
Skylight purposes. 


FOR PERFECTLY VENTILATING 


I \ 3» Fa 
kK ot Every 


SMOKY CHIMNEYS CURED. 


‘¢Globe Ventilated Ridging’’ 
Send for Pamphlet. 


CLOSE VENTILATOR C0., TROY, ¥, ¥, 
HAMILTON’S BEST RE-DIPPED 


CHARGOAL IRON sree 


STEEL) 
ROOFING TIN, 


Makes an Everlasting Roof, and we give a Written 
Cuarantee for Fifteen Years. 


JOHN HAMILTON, Pittsburgh, Pa. 
W, W. TURNER & CO., Western Selling Agents, 183 Lake St., Chicago. 


PATENTED 
Feb. 29, 1576. May 9, 1874, 
May 29, 1888, Nov. 28, 1893 
Dec. 5, 1593, Jan.30,1894, 











Architects, Builders & Roofers 


We are now prepared to furnish promptly, from our own works, 
(Tyler Charcoal Iron Tin Mills, Washington, Pa.,) McClure’s Gen- 


uine Charcoal Iron, Re-Dipped Roofing Tin, which is guaranteed 
15 years 


McClure & Ce. 


Manufacturers Tin Plate. 


Philadelphia, Pa.: 


Second Ave. 15 N. 7th St. 





Pittsburg, Pa.: 213. ' 


215 














LarcestanoMosTCoMPLeTEBUGG YFACTORY oNEARTH WRITE FOR | 
PRICES ano 


on CATALOGUE 


Our Peaee Are THE BeEstT—™ 
QurR PRICE THE LOWEST 


__S@RRAINGTON 6 KING 


an Oy as AE Foe 2 cad 
Oe eG ‘MANFRS.OF — 
Apert RATED Weta 


OF ALL KINDS FOR 


AND ALL OTHER PURPOSES 


Cy 
. oman [INOS > 


PERF OR” 
e Tlraiom Street, Chicrmyp.. 





Mica 
Chimney 
Axo Canopie 


Just the thing 
for Incandes- 
cent, Gas and 
Gasoline 
Lamps. 


Write Our Go 
For a are the 
Circulars, Best and 
1 mention Our Pric 
are Rigi 


ie 
North Carolina Mica C 


BOSTON. CHICAGO. 




















PARRY MFG.C-Inaanapots,,, 
100 TINNERS’ PATTERNS, «ss $1.00 


DANIEL STERN. 690 Dearborn Street, CHICAGO. 








me —. = Manual .. 


a! int ful 
in ter! 


Price, $3.50 per Copy. Fe or Si ale E verywi —_ 
Daniei Stern, — 


69 Dearborn Street. 





REMESIBER.... 


We were the first Saw Manu- 


facturers to sell to only legit- 


imate hardware dealers. 


E. C. ATKINS & CO. 


INDiANAPOLIS, INDIANA. 


Memphis, Tenn. Atianta, Ga. 





Minneapolis, Minn. 


‘After Thir 
gon tek ar ic 


100 Cinners 
[Patterns 
Gomplete for 


.B1.00 


Sent Postpaid on 
Receipt of Price. 


Daniel Stern, 


69 Dearborn St.,| & 
Chicago. = 


“OLD STYLE” & 
he old fast ed 


se? 
N. & G. TAYLOR 
Manulacturers, 


PHILADELPHIA 








